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AVIV SILVER 


The Long-Life Plate 


The high quality of material 
and workmanship that go into 
all Alvin Long Life Plate 
make the finished product 
look and feel like Sterling. 


H. G. Torrey, for 37 years Chief 
Assayer of the United States 
Government Assay Office, 
made a test of fourteen lead- 
ing makes of silver teaspoons. 
This test showed that Alvin 
Long Life Plate averages more 
pure silver than any other make 
of plate. 


Offer your customers Alvin 
Long Life Plate—the silver 
whose charm is as long lived 
as its durability. 





' George Washington Molly Stark 
Pattern Pattern 


ALVIN SILVER CO. 
Sag Harbor, N. Y. 


CHICAGO NEW YORK 
10 So. Wabash Ave. ZN Maiden Lane 
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Some Paris Suggestions in Jewelry Novelties for the 
Coming Winter 











By Isabelle M. Archer 














HERE are certain jewels which espe- 
cially interest Paris and in these pieces 

she has certain noevlties to offer for the sea- 
son of 1919-1920. Finger rings have always 
been a favorite jewel with the Parisian. 
Bracelets this year are exceedingly popu- 
lar. Necklaces have taken on an added 
attraction through the use of the low cut 
gown for day-time as well as for evening 
wear and brooches are almost a mania 
with the well dressed woman of Paris, for 
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is set high in the bezel and pearls and 
diamonds together make the elongated sec- 
tion. One of these is shown in the illus- 
tration with, next to it, another pinky ring 
but of a different type. 

This section type in the pinky ring is 
an irregular pattern as you can see by the 
sketch. Its gems are all smaller, for there 
is no central stone and the lines of the 
platinum gold or silver round over an ir- 
regular contour. The idea in these pinky 
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NEW DESIGNS FROM PARIS IN 





SES SSE 


PINKEY AND INDEX FINGER RINGS, BROOCHES 


AND PLATINUM BANGLES, 


she uses them not singly, but in numbers 
with every costume. 


FINGER RING DESIGNS SUGGESTED BY PARIS. 
Regarding the finger ring, Paris has 
much to say. First she has something 
to say about their wearing, for finger 
rings are used now with a greater degree 
of piquancy than ever and the two extremes 
in finger rings, those for the little finger 
and those for index finger are especially 
notable this season. For the little finger 
ring, there is great variety shown but their 
special motive is the long drop below the 
ring circle. It makes an elongated bezel 
with the largest gems even or just above 
the ring circle and the smaller gems in a 
solid frame pendant below. One of these 
designs holds a pearl flanked by diamonds 
and diamonds in a drop with the finish of 
a sapphire. This setting is reversed in an- 
other pinky ring where the colored gem 


rings is to have the jewel run from the 
lower part of the finger down over the 
knuckle and to wear the ring so that this 
elongated bezel is placed on the outer edge 
of the hand. 


The index finger rings also have a char- 
acter of their own. They run rather larger 
than ordinary rings and they are more 
solid in form, heavier, and they hold larger 
gems. The marquise and the lozenge 
shapre are popular forms for this ring but 
the two designs shown in the illustration 
give other patterns. One holds a tur- 
quoise matrix cut long and narrow but 
with a high rounded surface in a frame of 
pierced gold set with pearls, and the other 
index ring has a table cut amethyst with a 
so-called step bezel. This new ring design 
is made to go around the finger in tiers of 
gem-set platinum or in step like sections 
of mille-grane wire. Here the idea is to 


have a jewel that will decorate the hand 
with this single piece, for very seldom will 
any other ring be worn at the same time. 
These rings are made very often in a pair 
to match or when an exact twin is not 
desired, then either pattern or gem setting 
is copied and the two contrasting or blend- 
ing rings are used very effectively, one on 
each index finger. 

Paris also says that the finger rings 
should be chosen to match the gem settings 
of the other jewels. Then again, there is 
the suggestion of a bias design used on 
both hands. This style i described when 
| spoke at the Chicago convention and I 
also mentioned the Paris fashion of wear- 
ing finger rings all of one color on one 
hand and all of another color on the other’ 
hand. Paris certainly uses art in the choice 
and wearing of her finger rings. 


THE FRENCH WOMAN DELIGHTS IN THE WEAR- 
ING OF BRACELETS, 


With the new unreserved acceptance of 
the short sleeve, Paris has also welcomed 
the decorative bracelet and they are worn 
in quantities and continuously, morning, 
afternoon and evening and with every type 
of gown. Diamonds and platinum bangles 
are appearing as an entirely new bracelet 
style and there is a tendency away from 
the flexible bracelet and toward this solid 
bangle form, but I do not think that this 
means an entire change in style, for each 
type has its reason for being and I think 
that the bangle will be accepted in America, 
as a daytime jewel where the flexible brace- 
let, even more handsome, will make the 
evening bracelet. 

Three of the platinum designs are 
sketched in the illustration. One engine- 
turned and fastened in a bezel edge on 
either side of its narrow band. Another is 
platinum pierced in an angular design of 
open spaces and flat polished surfaces, and 
the third pattern is carried out in mille- 
grane platinum wire. These three types 
make the standards for these new plati- 
num bracelets and they give a chance for 
wide variety in their construction. The 
gem set bangles are just now exceedingly 
narrow but the heavier form is sure to 
follow close upon the entrance of this 
narrow bangle to favor and then we shall 
see exceedingly handsome jewels mounted 
with colored gems in smooth cuttings com- 
bined with diamonds, or making a one color 
jewel in all sapphires or all emeralds and 
minus their diamonds or pearls. 

The newest designs in flexible bracelets 
show a tendency toward the continuous 
border patterns of waves, spirals and vo- 
lutes. This means that the regulation 
square box setting must be elaborated now 
into a more decorative pattern and the 
line of the design must continue from one 
box on to the next. Sometimes this pattern 


makes a long line and gives only room for 
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Social activities this Winter will create a demand for 
Larter Shirt Studs. Because of the great variety of pat- 
terns and the wide range in price they will be acceptable 
Christmas Gifts for Father, Son or Brother. 


If your stock is not as complete as it should be, now 
is the time to rehabilitate it. 


LARTER & SONS 


hi: % ea te IO tne. 23 Maiden Lane 


Jewelers Bldg., 


Poot 8. New York 


San Francisco, Cal. 
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its repetition four or six times on the brace- 
let circle but smaller repeats are used and 
then the pattern runs over only three or 

ttings. 
ge he pi _ a _ new — 

ems grouped in a large plaque 
ges yin a flexible diamond mounted 
platinum bracelet. These groups of gems 
are made in a long oval or oblong shape 
much after the contour of the watch on 
the watch bracelet, but the chain is nar- 
rower than those used for the wrist watch 
and although some of them repeat the 
colored gem in the flexible chain, they 
are generally made with all colored gems 
grouped in the plaque and the diamonds 
are only used for the bracelet. Then there 
are those much wider jewels made after 
the bangle form with a bed of pave dia- 
monds with calibre work between. This 
arrangement is used with the colored gems 
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type are shown in the first illustration, 
one in octangular contour set with gems 
and pierced besides, while the other holds 
a great disc-shaped moonstone with aquar- 
marines and pearls in the half circles which 
flank it. These are typical examples of 
the smaller brooches used for both day- 
time and evening wear but handsome and 
larger jewels make up the great majority 
of evening brooches, and very often two 
or three are used at the same time. These 
evening brooches are exceedingly large, 
sometimes measuring three inches in dia- 
meter or being almost four inches square. 

One of the circular brooches is raised 
in the center after a button form but in- 
stead of the largest gem being set at its 
center, there are. four of them and the 
center rises to a cluster of smaller dia- 
monds. In this brooch the four large gems 
are smooth cut sapphires, and running be- 





PARIS NECKLACES WITH DOUBLE PENDANTS. 


or onyx in the box settings and with two 
or three sizes in diamonds to give variety 
to the pave grcund. 


BROOCHES POPULAR IN PARIS. 


For day-time wear, the Parisienne uses a 
number of small brooches, some for fas- 
tening her collar, her girdle or as a jeweled 
clasp on her gown drapery, and she pays 
no attention at all to having them match 
in pattern but she decrees that they must 
blend or be an excellent contrast in the 
color of their gem setting to the color of 
her gown. Large stones are cut smooth 
and used as the main portion of the brooch 
with a small amount of framing in the 
gem set platinum. A black opal cut shal- 
low and in a broad oval contour is finished 
at either end with a grouping of five small 
diamonds in an almost invisible mounting 
of platinum, and a millegrane wire runs 
around and makes it the setting for the 
black opal. A lozenge shaped topaz is used 
in another brooch. with pearls at its four 
corners but many variations are given to 
this large gem pattern by the use of pierc- 
ing in the place of the gem and a com- 
bination of the two ideas is used where 
the gem itself is a little smaller in size 
and the filigree of pierced work makes 
the surrounding frame. Two of the last 


tween them is a continuous band of square-. 
cut sapphires embodied in an open work 
platinum border mounted with diamonds 
and pearls. 

One of the square shaped brooches is 
blunted at the corners and rayed so as 
to make almost a sunburst effect in colored 
gems above a ground of diamonds in mille- 
grane platinum wire. Yellow topazes were 
chosen for one of these brooches but I 
saw them in Paris carried out in emeralds 
and some also in rubies. It is an ex- 
ceedingly effective design and one that will 
be used no doubt on a variety of forms. 
An oval ground would look well with this 
center grouping and rayed lines running 
from one side to the other cut across the 
oval brooch, but if an oblong shape were 
chosen, the sunburst might start from the 
upper end and the rays run down and 
across the brooch from the top crosswise 
to a lower corner. It is an idea that will 
give play to individual choice but it is 
quite worth while trying one’s skill upon. 


_THE DOUBLE PENDANT NECKLACE IS THE SEA- 
SON’S CURIOSITY. 


There has been a request for some de- 
tail regarding these new double pendant 
necklaces so here are some hints for their 
designing. The first rule governing their 
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make should be regarding the necklace 
form. The sautoir is not the best style to 
follow, for although exceedingly becoming 
for the forward pendant, at the back it is 
quite inappropriate. This double pendant 
necklace is excellent in two types, the first 
the all around gemmed necklace and the 
second the chain and pendant form. In 
the second illustration, three little sketches 
are given, two of the necklace type and 
one of the chain and pendant pattern. 
Platinum mounted diamonds may be used 
to carry out the first sketch, but pearls or 
pearls and diamonds would make a hand- 
some necklace for this style and colored 
gems for another pattern may be used for 
the drops of the back and forward pend- 
ants, but if the colored gems were used 
for the chain as well, it would be rather 
heavy, so let the chain around the neek& 
be carried out in either diamonds andi 
pearls or diamonds alone and use coforedé 
gems in the pendant. , 
For the design on the right hand side 
of the illustration, the all-around necklace 
has been chosen but pendants added and” 
this will perhaps be the most popular of 
all double pendant styles. The center de- 
sign is the chain and pendant form with thé 
necessary breadth given to the jewel at the 
width of the top of each pendant. Of 
course, these necklaces are intended espe- 
cially for wear with a low cut bodice. 
There is no reason for their being used 
in the day-time except where the neck of 
the gown has been cut purposely for their 
accompaniment when it will be minus trim- 
ming and this double pendant necklace will 
be used flat on the gown material, but, 
it is not adovcated for day-time wear, its 
special vocation being its happy appear- 
ance with the extremely low backed evening 
gown. 
PARIS USES COLORED ENAMELS ON WATCHES. 
JEWELRY PIECES AND FAN HANDLES. 
Colored enamels are appearing in Paris 
on watches of all types and on the chains, 
fobs and bracelets with which they are 
used. These enamels are in colors of great 
brilliancy and wide variety. The various 
tints are used as well as exceedingly rich 
dark tones and these darker colors are 
bound to grow in popularity, for they are 
newer than the lighter tints and give a 
better chance of blending and contrasting 
with the color of the fall and winter cos- 
tumes. There is a dark brown which is a 
cross between the seal and Van Dyke 
colors and it makes a deep red brown that 
is excellent with the new brown silks and 
chiffons and velvets. Deep bottle green 
is also shown in these enamels and so are 
the mahogany and wine reds. Cigarette 
and cigar cases are also enameled in colors 
and they are engine-turned and gem-set 
besides. Small clocks are a fashion with 
Parisians and they too appear enameled in 
any color to blend with room decorations 
or to match bag fittings or toilet sets. Fans 
still have a tremendous vogue in Paris, 
but they are changing from the tremendous 
sizes and many-feathered forms to a single 
feather or triplets mounted on a single 
stick handle. One of these feathered fans 
with a single plume in salmon pink has a 
gold hand-engraved handle finished with a 
pink cord and tassel and enameled in pink: 
to match. 








70 bie ng lia THE JEWELERS’ CIRCULAR ' September 24,. 1919, 














pf sme Sollee 7s ESTABLISHED 1868 {hail hon aber APE 





America’s Largest 
Diamond 
Cutting 

Works - 


se a 


Stern Bros. & Co. 

















ar OFFICES 

a | 68 Nassau Street, New York 
4 31 N. State Street, Chicago 
Cig 10 Tulp Straat, Amsterdam 
als : 

PY CUTTING WORKS 

\ Most Modern and Complete 
{ 136-146 W. 52nd St., New York 
nig 











| FAX BP. RE NOR ak ESTABLISHED 1568-7 Oath on Sonia 


a 














September 24, 1919. 


THE JEWELERS’ 








formation 2s to the very latest arti 
are shown in public 


retailer to his 


styies in gems.—THE Ep1ToR. 


The Latest Jewelry Seen in New York 
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HOPPING with one of. New York’s 
S young matrons was an interesting ex- 
perience for the RAMBLER, an experience 
made doubly interesting because this ma- 
tron is famous for her perfect gowning, 
and on this tour of the shops, dressmakers 
and milliners she was choosing some of the 
more important costumes for her Fall 


wardrobe. 
*x* * * 


The tailored street costume this matron 
considers one of her most useful gowns, 
and here are three with their accompany- 
ing jewels chosen for appropriateness and 
for their becomingness to our matron, who 
is a decided brunette. The first is a one- 
piece dress of cloth in a seal brown, and 
its jewels are topazes in a variety of yel- 
low and and brown shades mounted in 
gold; a brown leather strap hold a gold 
wrist watch, and her shopping bag is in 
brown corded silk with a gold clasp and 
monogram plaque. 

x Ok OK 

Tan tricotine makes the coat and skirt 
of a tailored suit, and maroon is the color 
for a velveteen frock to be used with a 
wrap of fur for mornings on the avenue. 
With the tan suit sapphires are to be used, 
and with the maroon, as seal makes the 
furs, onyx will be set in the bar pin, ear- 
rings and sautoir watch for its accompani- 
ment. 

* * * 

Motoring out of town with a wind up at 
a ted dansant is one of the pleasures of 
bright, crisp Autumn days, and so a gown 
is chosen especially for the purpose. This 
one is in an amethyst tone accordeon 
pleated georgette for the lower part of the 
skirt and the upper part of the bodice, 
with a soft folding of satin between. For 
her jewels this clever matron will use a 
short pearl necklace with amethysts and 
pearls in her earrings, amethysts and dia- 
monds in her finger rings and a diamond 
bar pin with a single amethyst at its centre. 
This dress will be varied with others of 
its type. Their colors are all dark, and 
their skirts all comparatively wide and 
quite short. Over them will be used great 
warm coats, and with the coats head wraps 
of knitted wool or leather. These will be 
thrown off and left in the motor car, and 
the dancer will be minus a hat. 

 * # * 

A restaurant gown is another important 
item in this Fall wardrobe, and among the 
many to. be chosen was one definitely se- 
Ieeted for immediate use. Its ground color 
was black and “its trimming was bright 
green. An all black hat was to be used 
with it, and the jewels were to be emer- 


alds. This gown was made with loose fit- 
ting sleeves of black tulle, and a high cut 
bodice with the tulle making the upper 
section and the soft, many tiered collar. 
The green was used as an underdress for 
the black tulle, and it has green embroid- 
ery in lieu of a girdle. With the slippers 
of black and green striped satin, green 
hose were used to match an_ underskirt 
which dropped just two inches below the 
net overdress, the green satin showing as 
a hem beneath the black net. 
ae * 


Raspberry red was chosen as the color 
and crepe de chine the material for an 
afternoon house gown to be planned on the 
order of one of the new hostess gowns. 
This was to be a cross between a negligee 
and a tea gown, but its design was ex- 
ceedingly simple and its line long and se- 
vere. A straight box top hung down to the 
knees, where it folded under and joined a 
pleated skirt. The sleeves were elbow 
length, and folded under again to match 
the long coat-like top to the dress. For 
the jewels it was at first thought that 
black onyx would be best, but amethysts 
were finally decided upon, and these were 
to be combined with rubies and pearls for 
a new set of jewels to be designed espe- 
cially for wear with this one-toned rasp- 
berry gown. There is to be a 40-inch 
necklace with a handsome pendant at- 
tached, a pair of earrings, and for her 
finger rings she will use some from among 
her many jewels with ruby and amethyst 
setting. 

* * 

A soft silk velvet in that pale half yel- 
low, half brown color called buff, was se- 
lected for use at an Autumn house party 
out of town. Its only trimming was a 
self colored cording which was used as a 
girdle with long ends hanging at the back, 
and as a finish around the large collar and 
deep cuffs, and for the hem edge at the 
bottom of the skirt. The sapphires cleverly 
chosen for wear with the tan tailored suit 
were also to be utilized to accompany this 
buff colored afternoon gown, and by a bor- 
rowing of these handsome jewels our ma- 
tron made excellent use of a favorite color 
scheme of hers, a light tone as a ground 
to a dark colored gem. The house party 
becomes an important function with the re- 
turning Summer sojourner, who in this 
way keep up her Summer acquaintances. 
For evening wear many a pretty frock was 
chosen, but the favorite appeared to be one 
in salmon brocade with many a “frill of 
white lace for the sleeves and the panniers 
at the hips. Diamonds and pearls’ could 
not be improved upon as the accompany- 
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ing gems for this dainty frock, and the 
settings, like the settings for most of these 
jewels, were in. platinum pierced in ex- 
quisite cuts overlaid with pearls and 
studded with diamonds. A pendant brooch, 
finger rings and a long pearl rope are to 
be used with this gown, with a bandeaw 
for the hair and a pair of diamond buckles 
for the slippers. THE RAMBLER. 








French Sample Fair in Switzerland 





[From Consul Philip oe oe Basel, Switzerland, 
A FRENCH Sample Fair is being held 
in Basel, Switzerland, from Sept. 5 
to 21 in the buildings of the Swiss Sample 
Fair. It is expected that several hundred 
of French manufacturers will display their 
wares. The French consul at Basel is hons 
orary president of the committee of or« 
ganization. Exhibits have been divided 
into the following groups: 
1. Food.—Food products; wines, spirits, 
liqueurs. 
2. Furniture-——Wall papers; chandeliers, 
looking glasses, lamps; furniture; fabrics 
(for furniture) ; tulles (nets) and curtains; 


carpets; basketwork (wicker furniture, 
etc.). 
3. Fashions and clothing industry.— 


Hides, raw and prepared; artificial flowers; 
feathers, ornamental; corsets, underwear; 
millinery; gloves; umbrellas and sun- 
shades; prepared hair, hair nets, etc.; ho- 
siery ; shoe wares, Paris styles. 

4. Articles for offices, stationery—Ar- 
ticles for offices, pens, pencils, penholders, 
etc.; mouldings, frames, engravings; card- 
board work. 

5. Graphic arts—Typogxaphy and lithog- 
raphy; religious pictures; photogravure; 
stamps; engravings; books and bookbind- 
ing; paper, de luxe and fancy. 

6. Articles for the household, lighting, 
heating.—Glass and crystal ware; porcelain 
and earthenware; cutlery; pottery. 

7. Watch trade and jewelry. — Alarm 
clocks and other clocks; jewelry (lined and 
plated); imitation jewelry (articles de 
luxe); art bronzes; art enamels; silvered 
goods; religious arts. 

8. Toys and small wares—Toys and 
sporting goods; inlaid work; smokers’ ar- 
ticles; buttons; brushes; spectacles and 
glasses; accessories for electricity; articles 
of celluloid. 

9. Perfumery and pharmacy.—Perfumes, 
soaps, etc.; natural and artificial oils (es- 
sences); photographic products; pharma- 
ceutical products. 

10. Sundries. — Leathers and __ straps; 
leather goods and articles for travel; india 
rubber, raw and manufactured; cork, raw 
and manufactured; accessories for automo- 
biles; articles for fishing and hunting (fire- 
arms) ; instruments, scientific; musical in- 
struments (phonographs) ; metallic packing 
(wrapping), etc. 

Attendance is in the main limited to bona 
fide buyers, the display being open to the 
general public only on certain specified 
days. . 








The Calvin Solliday Estate, Lamberts- 
ville, N. J., has been succeeded by Chris. F. 
Solliday, 
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Jewelry and Silverware in Cuba 





By Trade Commissioner S. W. Rosenthal—General Review of Market 
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(Continued from issue of Sept. 17) 
LOCAL COMMISSION AGENTS. 


Unless one manufacturer or a group of 
manufacturers is in a position to maintain 
a branch office in Cuba, it will frequently 
be found advisable to appoint a local agent 
to act as representative. The advantages 
of this type of representaticn are many : 

_ (1) Being permanently on the ground, he is 
familiar with the market; (2) he can per- 
sonally call on the trade to sell goods; (3) 
he can obtain credit information and keep 
it revised; (4) he can investigate and ad- 
just claims that are frequently made in 
connection with export shipments; (5) he 
can distribute to advantage small orders 
that are shipped under one bill of lading; 
(6) he can collect accounts due ; (7) he can 
keep the manufacturer advised of the trend 
of the market. In a word, if a capable and 
responsible agent has been selected, he 
should fulfill all the functions of a manu- 
facturer’s branch office. This means of 
selling jewelry has been used by most of 
the American firms that have successfully 
introduced their lines in Cuba. 


NEED FOR CARE IN APPOINTING AGENTS. 


In this market the standing of the agent 
is more important than the reputation of 
the American manufacturer. For this and 
other evident reasons too much care can 
not be exercised in his selection. It is very 
desirable that a member of the firm should 
visit Cuba to meet personally and investi- 
gate the record of the proposed agent. 

The character and reputation of the 
agent should be beyond reproach; he should 
be capable and active, and experienced in 
the market; he should not be a dealer in 
the line, since his competitors may not 
trade with him. It is preferable that he 
sell kindred but noncompeting lines, since 
this will probably give him an intimate ac- 
quaintance with the people in the trade. 
If he specializes in hardware the manu- 
facturer need not be surprised if he handles 
jewelry in the same manner as his other 
line; for while merchandising is not su 
highly specialized as in the United States, 
there are limits to the number and diversity 
of lines which a firm can aggressively 
handle. When an agent is found who 
possesses the necessary qualifications the 
manufacturer need have no fear in intrust- 
ing his business to his hands. Evidence is 
plentiful that important European firms 
frequently give their Cuban agents full 
sway in the market. 

It is advisable to make a definite, written 
contract with the agent, in which the pow- 
ers and duties of both parties are clearly 
outlined. Unless by specific arrangement, 
the agent does not assume responsibility for 
the accounts. Among other things the con- 
tract should cover such important details 
as, territory, duration, duties and powers, 
rate of commission, and payment for sample 
line and customs duty on same. The manu- 
facturer should reserve the right to sell 
direct, paying commissions, of course, 


where there. is an exclusive agency. The 
furnishing of a jewelry sample line con- 
sisting of expensive goods presents a seri- 
ous problem since the agent usually feels 
that the manufacturer should furnish it on 
consignment, while the latter is equally 
firm in his belief that the agent should 
make the necessary investment. European 
firms handle this problem in one of two 
ways—either the line is furnished to the 
agent to be sold when new goods take its 
place or else the samples are sold outright 
to the agent, generous terms and a liberal 
discount being allowed. In the latter case 
the agent pays the customs duties. 
EXPERIENCED AGENTS NECESSARY. 
Although this is a logical way for most 
manufacturers of jewelry and silverware 
to introduce their goods into the Cuban 
market at a reasonable cost, it must be kept 
in mind that its success depends entirely 
upon the qualities of the individual agent. 
A Habana firm whose main business is in 
sugar machinery -was appointed exclusive 
agent in Cuba by a jewelry firm. A sample 
line valued at $3,000, consisting of gold- 
filled and solid-gold jewelry, was furnished 
by the manufacturer. The agents did not 
have the fain:est idea of the significance of 
the different qualities, and did not know 
how to show a jewelry line or how to keep 
it in presentable condition. As the two 
partners of the' firm were occupied with 
their main line and apparently had no 
time to devote to introducing jewelry, they 
hired a young man to sell it on a commis- 
sion basis. After two months’ trial the 
agents decided that jewelry was a very 
difficult line to sell. They have made good 
in selling sugar machinery, for which they 
have an organization; they have failed to 
make good with jewelry because they lack 
facilities for handling it and do not know 
the line. This type of agency is by no 
means unusual; manufacturers frequently 
appoint an agent solely on his moral and 
financial reputation, apparently without 
considering his facilities for selling their 
particular line. Agents with good facilities 
for selling jewelry in Cuba are far from 
numerous, but once the manufacturer suc- 
seeds in locating one, many of his problems 
for that particular territory are solved. 


MARKETING THROUGH TRAVELING SALESMEN, 


For a firm just entering the Cuban mar- 
ket, it is highly important, if not essential, 
to send a salesman with a complete line 
of samples to meet the trade personally, 
introduce the goods, and size up the market 
for his particular line. Whether in the 
future it will be preferable for the sales- 
man to visit the trade periodically, or to 
appoint a local agent to keep in touch with 
it, depends upon the lines carried and the 
policy of the firm, and whether the jobbing 
or the retail trade is sold. If it is decide 
to appoint a local agent, the selection can 
be intrusted to the salesman. 

More care should be used in choosing a 
salesman for foreign than for home mar- 
kets, because the nature of the territory 
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makes it necessary to give him more au- 
thority. To his judgment should be left 
such important matters as sizing up credit 
risks, determining on terms of sale, etc. 

It is much easier to describe the quali- 
ties of a properly equipped salesman for 
Cuba than to find the man who has them. 
Men appointed for this work should be 
thorough salesmen, intimately acquainted 
with the jewelry line; they should have 
some experience in foreign trade, and if 
possible should speak the language of the 
country, which is Spanish. Those possess- 
ing all these qualifications are far from 
numerous. ; 

With the competition to be overcome 
here the necessity that he shall be a com- 
petent salesman is self-evident, as is also 
the desirability that he shall speak Spanish, 
since the advantages of talking to a man 
in a language which he easily understands 
are obvious. In recent years American 
travelers without command of the language 
have done considerable business by using 
interpreters, but the disadvantages of con- 
ducting business through a third party must 
be’ evident. 


ATTITUDE OF SALESMEN, 


A Cuban pointed out that the few Ameri- 
can merchants who have made good in 
this market are the ones who have come 
here to learn and not to teach. Commerce, 
in some important respects, is conducted 
differently here than in the United States, 
and these merchants adapted themselves 
to the trade customs of the country. Sales- 
men who are sent to Cuba should be will- 
ing to conform to the traditions of the 
island and should try to get the point of 
view of their customers, which, from both 
temperament and training, is quite different 
from that of the American. Many sales- 
men seem to take it for granted that our 
way of conducting trade is the only proper 
one, in spite of the different conditions that 
prevail in the island. Perhaps more sales- 
men fail because of lack of sympathetic 
understanding of Cuban customs and tra- 
ditions than from all other causes. For 
this reason experience in Latin American 
markets is very desirable, as well as for 
the fact that it results in the saving of time 
and money. 


BUYING SEASON—SAMPLES—EXPENSES. 


Although the buying seasons in Cuba are 
not as clearly defined as in the United 
States, the months from January to May, 
when sugar is being harvested, are prob- 
ably the best ones in which to cover this 
market. The jewelers here have been .ac- 
customed to place orders for merchandise 
as needed, :since various European firms 
have maintained offices in Habana, sev- 
eral of which carried a stock of ‘jewelry 
for immediate delivery. One jobbing firm 
reports that it generally places orders dur- 
ing May and June for delivery some three 
months later. Most of this merchandise is 
delivered to the retail trade from Decem- 
ber to May, in which latter month it jis 
ready to place new orders. This firm, how- 
ever, is decidedly an exception. 

All samples pay full duty upon entry into 
the country. It is provided, however, that 
in case any line of samples is worth not 
more than $500, 75 per cent of the duty 
paid will be refunded after identification 
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Attention—Manufacturers 


of Gold Jewelry 





Small Silver Cape Melees 
in full and single cut espe- 
| cially adapted for Gold 
| Jewelry—Order Now at 


present prices and while 
we have them. 








|| James J. Loeb & Brother 
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if the re-exportation occurs 

within 90 days of the date of er 
In order to enjoy this privilege, samples 
must be brought in as part of the baggage, 
and an invoice should be made out stat- 
ing the articles included in the samples, 
with weights and prices. ; 

No licenses are required to do business 
in Cuba, such as are necessary in many 
Latin American countries ; and the sales- 
man, after he has entered the samples, 
is subject to no restrictions in regard to 
the duration of his visit. 

The expenses of a salesman in Cuba are 
greater than those in the United States. 
In Habana these will run from $10 to $15 
a day, and in the interior from $10 to $12. 
During the tourist season in Habana, from 
December to March, the hotels usually 
double their rates. 

SUGGESTIONS TO THE TRADE. 

Before a manufacturer of jewelry under- 
takes an extensive selling campaign in 
Cuba he should adapt his lines to the re- 
quirements of the market in design, quality, 
and mechanical finish. The extent to which 
modifications are necessary depends en- 
tirely upon the nature of his individual 
line. The requirements of the market are 
discussed elsewhere. 

The great difficulty is to get the selling 
campaign started. This is so because men 
who are familiar with both jewelry lines 
and export trade are exceedingly scarce. 
It takes an experienced person to handle 
Cuban trade, since, as noted, it is different 
from domestic trade in many respects— 
in selling, packing, documenting, financing 
shipments, and by no means least, the pre- 
vailing language. A separate organization 
is really necessary to handle the export 
business, since the requirements of every 
foreign country are, to a certain extent, 
different from those of the others. 

It should not be inferred, however, that 
a large staff is necessary. Usually the al- 
ternative is to train a man to take charge 
of the export department by having one 
of the regular staff study the details of 
export practice or to engage some one ex- 
perienced in foreign trade to become fa- 
miliar with the details of the jewelry in- 
dustry. The former method has _ been 
successfully used by several firms. The 
trade might to advantage send down young 
men to be trained in the field. This method 
is being followed to a considerable extent 
by textile firms. 

ADVANTAGE OF CO-OPERATION. 

American manufacturers might do well 
to follow their European competitors in 
organizing groups of firms making kindred 
but non-competing lines, with the object 
of selling to the Cuban trade. German 
firms, especially, use this method exten- 
sively for the purpose of reducing selling 
expenses, several of them having main- 
tained offices in Habana, where stocks of 
merchandise were carried. By sharing the 
expenses, they were enabled to pay higher 
salaries and, therefore, employ abler men 
to manage these offices. 

Also the Cuban jeweler is accustomed to 
order from one firm almost everything he 
requires and, if he desires special designs, 
quality, or finish, European firms cheer- 
fully furnish them. While it may be an 
advantage in domestic trade for American 


of the samples, 
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manufacturers to specialize, it is a decided 
weakness in foreign markets; and a partial 
solution for this lack of versatility may be 
for a group of manufacturers to cooperate. 


MAIL SERVICE—POINTS FOR EXPORTERS. 


The daily mail service between the United 
States and Cuba as well as our proximity 
to that market give American manufac- 
turers a decided advantage. Goods bought 
in the United States can reach Habana 
within three days from New York, 
whereas it takes two to four weeks for 
goods to come from Europe—depending 
upon the location of the shipper. 

“If you want our trade, don’t merely 
write for it; come and get it,” said a 
Cuban jeweler. In general it is advisable, 
wherever possible, to trade with Cuban 
merchants by methods to which they have 
become accustomed. 

Too much emphasis can not be placed on 
the importance of properly attending to 
details in connection with shipments to 
Cuba as considerable trouble has been 
caused Cuban concerns through neglect in 
this respect. 

German firms have been selling to both 
the wholesale and retail trade throughout 
the island by using a graduated scale of 
discounts. This is a weakness of which 
American manufacturers might take ad- 
vantage where their lines are adapted to 
handling by the jobbing trade. They 
would be justified in including among their 
clients a few of the large retail jewelry 
firms in Habana, since these are in a class 
by themselves and never make purchases 
from the jobbers, some of them placing 
larger orders than jobbers. 

EUROPEAN SALES METHODS. 

The jewelry houses of both France and 
Germany have built up adequate machinery 
for selling their products in Cuba. This 
consists mainly of three important ele- 
ments: Commission houses at home that 
specialize in the line, trained salesmen, 
and representatives on the island. 

Every Cuban jeweler of any importance 
has a commission house in France or Ger- 
many, and frequently in both, which attends 
to the buying of merchandise, inspection 
of goods, speeding up of delivery, and 
financing of shipments. In a word, it takes 
care of the jeweler’s interests in the same 
manner as his own buying office would 
do. This type of firm has been an invalu- 
able aid to both buyer and seller. It re- 
lieves the latter of credit risk, and when 
he has new merchandise, the commission 
firm forwards likely samples to its clients. 
Should the buyer be in urgent need of 
special articles, a cable to his European 
agent will bring prompt response. These 
firms receive a commission from the buyer, 
usually amounting to 2% to 4 per cent for 
purchasing loose stones and 5 to 8 per 
cent for jewelry. 

German and French jewelry salesmen 
periodically cover the market, not infre- 
quently with stocks of merchandise for 
immediate delivery. They are experienced 
men, thoroughly acquainted with the trade, 
and have been an important element in 
this field. 

Another important factor in developing 
this market has been the European firm 
with a branch office in Habana, usually 
an exclusive agent for jewelry manufac- 
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turers, who sells for his own or their ac- 
count. 

EUROPEAN 

German firms, 


AND AMERICAN PRACTICE. 


such as Karl Huffner, 
Carlos Bohmer, Rudolf Kollmar, and 
Moriz Hausch, use the former method. 
French firms, such as Stetton & Co., use 
both methods. All these firms carry some 
stock in Habana, usually an extensive as- 
sortment of goods set with diamonds. As 
far as can be ascertained, English jewelry 
firms do not have permanent representa- 
tives in the island, except for selling loose 
diamonds. English trade is maintained by 
means of salesmen and catalogs. 

Recently an office has been opened in 
Habana for pushing American jewelry, 
and it is reported to be making satisfactory 
progress. It carries some stock, but sells 
most goods for the account of the manu- 
facturer. The advantages of being con- 
tinuously on the ground are evident. 

As far as can be ascertained, there are 
no cartels in Germany for the jewelry in- 
dustry, but Germans have developed co- 
operative sales to an important degree. 
(For a brief account of German organiza- 
tions of watch and clock makers and 
jewelers see “Commercial Organizations of 
Germany,” Special Agents Series 78, pub- 
lished by the Bureau of Foreign and Do- 
mestic Commerce). Thus Moriz Hausch, 
who manufactures lockets and charms, has 
an export department connected with the 
firm that controls the foreign sales of 26 
important jewelry manufacturers in Pforz- 
heim. 

DISTRIBUTION 9CHANNELS—WHOLESALERS. 


There are adequate means for distributing 
jewelry and silverware throughout the 
island, consisting of established wholesale 
and retail firms, which, in the aggregate, 
have sufficient working capital. There are 
in Habana about 10 wholesale jewelry firms 
of importance, and in Santiago de Cuba 
three more, one of which sells gold jewelry 
and the other two cheaper lines. Some 
of these have been established for upward 
of 30 years and work with a capital of 
over $100,000. 

It is estimated that only 20 per cent of 
the trade of jobbing firms is in Habana, 
the rest being in the interior of the island. 
Salesmen for these firms generally canvass 
the trade four or five times a year. A few 
make no attempt to sell goods in the 
capital. 

In Habana the jobber almost invariably 
sells direct to the consumer. It is esti- 
mated that the amount of business which 
Cuervo y Sobrinos, a wholesale firm, does 
with the consumer equals that of some 
of the important retail stores. In fact, 
the jobbing trade in the island is not as 
clearly defined as in the United States, 
since firms have simply adapted themselves 
to the trade conditions of the island. For 
instance, Miranda, Carballal y Hermanos 
conduct a retail store on the street floor, 
a jobbing department in the rear, and a 
factory on the floors above, where they 
employ some 30 jewelers. 

(Fo be continued) 








The business of N. C. Adlon, formerly of 
Houghton, S. Dak., has been moved to 
Eastacada, Ore. 
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Importers and Cutters 
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DIAMONDS 


Pitzele & Hamburger 
| 26 West 36th Street 
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A Tribute to the Late Frank M. Jolly 





North Carolina Retail Jewelers’ Assn. Presents Widow of Former President 
with a Handsome Memorial Tablet 




















Raueicu, N. C., Sept. 19—Members of 
the North Carolina Retail Jewelers’ Asso- 
ciation have sent to Mrs. Jolly, the widow 
of the late Frank M. Jolly, former presi- 
dent of the association, a beautiful bronze 
memorial tablet dedicated to Mr. Jolly’s 
memory. Accompanying the tablet is a 
copy of the speech which was delivered by 
President Frasier of the North Carolina 
Retail Jewelers’ Association at the last 
convention of that association when the 
question of authorizing such a tablet came 
up for consideration. 

Mr. Frasier’s tribute to the departed 
vice-president was a notable one, and 
touched the hearts of all who heard him. 

He said in part: 

PRESIDENT FRAZIER’S TRIBUTE 


Our beloved fellow craftsman and friend, Frank 
M. Jolly, was born in Raleigh, N. C., on the 
second day of June, 1880. He passed into the 
Great Beyond Jan. 28, 1919, at Rex Hospital, 
Raleigh, N. C., and was therefore, 38 years 7 
months and 26 days of age the time of his death. 

Frank Jolly’s life was indeed one of great use- 
fulness, and was a shining example of a successful 
man. When he was but a child, just tall enough 
to look over a show case, he began his career in 
the trade and in the business which is now Jolly 
& Wynne Jewelry Co. of Raleigh. Through his 
efforts this firm and business bears a most en- 
viable reputation, and is one of the large firms 
ot the State. 

Frank was a promoter of any and every or- 
ganization which brought men together, for the 
accomplishment of good and which would tend 
to elevate man. He was a Mason, a Rotarian, 
a member of Raleigh’s Country Club, and was one 
of the founders and most important factors of 
the North Carolina State Optometric Society; at 
the time of his death he was a member of the 
State Board of Examiners of Optometry. He 
was one of the framers of the optometry law, 
which has abolished the faker and has brought 
into the world a profession which is recognized 
as one of the great sciences, and today stands 
in equal’ respect with any of the _ profes- 
sions. * * * 

Fellow jewelers and visiting friends: My re- 
marks to our deceased must be brief. Even though 
it were allotte dto me to consume the entire time 
of this session or even the entire time of this 
convention, I could not hope to enumerate the 
good deeds and virtues of Frank M. Jolly. I can 
only hope to convey a faint idea of the esteem 
and high regard in which he was held by our 
organization and his friends in general. 

It is expressing it lightly when I say Frank 
was loyal to his friends;. when I say loyal I mean 
he possessed that strong brotherly affection for 
his fellow man in such a tie that nothing could 
sever; true it may be said “he was true to him- 
self,’ then it must follow that “he could not have 
been false to any man”; his love of friend, home 
and fireside was first in his heart as a loving 
son, husband and friend. 

I can truthfully say that I have never known 
Frank to make an inhuman expression against 
anyone, and it has been my privilege to be with 
him in many vexatious and perplexing matters 
and circumstances. Many a time when I thought 
it the proper time to criticize the other fellow, 
I have known Frank to say: “Bill, he may be 
wrong, but we don’t know liis soul, and if he is 
true to his opinions, he is as much in the right 
as we think we are,” 

Doubtless it has ‘been my pleasure to know 
more of our deceased .friend and associate than 
any other person here. I feel proud, and feel 
that I have been made a much better man by 
having known intimately for the past 20 years 
such a man with such noble principles, and such a 
highly respected man in his surroundings as 
Frank Jolly. 

In his home Frank was a devoted husband 


and father; he took the keenest delight in his 
children, and I have never known a ripple of 
disturbance in that home which would disturb 
the peace and sanctity even for a moment. * * * 

As a son Frank and his father were constant 
companions; in the common every day language 
we might say they were the best of “‘old pals,” 
his mother being long since dead he bestowed the 
love of both on the one. It may well be said 
that he ever practiced the great Scriptures in 
parental honor of father and mother, and even 
though his days were not as long in this land as 
we would have had them, still the Great Creator 
of All knows best in such matters, and I have 
no fear that he has justly rewarded him in that 
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land above, and in that undiscovered country to 
which we are traveling upon the level of time 
from whose bourn no traveler returns. 

As a business man Frank bore the confidence 
of all whom he came in contact with in the 
business world. His word was his bond; his ap- 
proval carried with it unquestionable evidence; 
his high ideals of business were cherished among 
his fellow craftsmen, and in the years to come 
may be pointed out as a guiding star along the 
planes of the craft. ‘ 

His first thought in his vocation of life was 
that of fitness and thoroughness; he had an un- 
questionable idea that in order to succeed we 
must first make preparation; or, in other words, 
lay the foundation of the building on a firm base 
of knowledge, then work out the accomplishment 
of the great end. He possessed that faculty of 
knowledge; he encouraged and developed the true 
instincts of his noble character; decided on a 
definite purpose and worked to that end. Though 
his life was cut short, still we may truthfully 
say and realize that he did accomplish many of 
the grand and noble deeds, one of which giving 
to our State a great store which stands a monu- 
ment to his memory. As an organizer, Frank 
was one of the first jewelers of North Carolina 
to propose the organization of the now successful 
North Carolina Retail Jewelers’ Association and 
the North Carolina Optometrical Society. 

It has been my pleasure to work with him in 
both organizations, and I know he worked with 
every zeal to carry out his part of his work, 
which we have labored over for the past 14 years. 
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He has been president of both societies, secretary 
and treasurer of both societies, and has many 
times represented both societies in national con- 
ventions. 

Well did he fill these elective offices; many 
nights have I known him to work in their in- 
terest until the wee small hours in the morning, 
with that bull dog tenacity and determination to 
develop these societies into perfection and make 
of them so far as lay im his power two of the 
greatest organizations in the State of North 
Carolina. 

I am thankful to know that he lived long enough 
to see both develop into a union of men con- 
sisting of sume of our State’s most honored citi- 
zens, and to see them develop into success, which 
means so much to a great trade and profession. 

On the 28th day of January last there went 
forth from our midst a great man in the person 
of Frank M. Jolly, a man whose death we mourn, 
who endeared mankind to him through his noble 
deeds, and we have sustained a loss almost ir- 
reparable, but for the sake of his memory we 
must push on and ever exemplify those noble and 
glorious principles which he exercised while in our 
midst. 

The tablet, which was made by Dieges & 
Clust, is of classical design. It is 8% by 12 
inches. The inscription reads, “Dedicated 
to the memory of our beloved member and 
ex-president, Frank M. Jolly, by the North 
Carolina Retail Jewelers’ Association. Died 
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IVORY SALE AT ANTWERP 


Prices Realized at First Quarterly Auction 
Held Since the Beginning of 
the War 

Wasuincton, D. C., Sept. 18—Colonel 
George S. Messersmith, Antwerp, Belgium, 
has sent the following information on the 
recent sale of ivory in that city: 

“The first quarterly ivory sale at Ant- 
werp since the war was held on July 30 
and 31. There were about 25 buyers pres- 
ent, of whom 4 were American, 10 Eng- 
lish, 3 French, and 1 Dutch. Competition 
was keen and prices realized were satis- 
factory. 

“The quantities sold were: Hard Kongo, 
57,701 kilos (kilo=2.2046 pounds); soft 
Kongo, 3,214 kilos; Angola, 7,346%4; Abys- 
sinia, 2,157; East Kongo, 32; Siam, 39; 
West African Coast, 72; hippopotamus. 
teeth, 114; a total of 70,675% kilos, com- 
pared with 27,000 kilos sold in 1918, 94,000 
kilos in 1917, 87,500 kilos in 1916, 34,000 
kilos in 1915, and 141,245 kilos in 1914. 
The stock on hand is nil, compared with. 
8,000 kilos in 1918, 47,000 kilos in 1917, 110,- 
000 kilos in 1916, 92,000 kilos in 1915, and 
106,000 kilos in 1914. 

“Prices were somewhat influenced by the 
exchange situation, especially on purchases. 
by the English and American buyers. 
There has been an increase of about 10 
francs a kilo for large teeth of all weights, 
an increase of some 25 per cent over the 
prices at the last sale in London, taking the 
rate of exchange at 31 francs to the pound 
sterling. The bangle teeth and ‘scrivelloes 
have also advanced about 25 per cent, the 
ball teeth 20 per cent, and soft ivory 10 
per cent. In francs the increase is from & 
to 12 francs for teeth, as well as for heavy 
bangles, from 5 to 6 francs for light ban- 
gles, from 7 to 8 francs for ball teeth, 
about 7 francs for solid scrivelloes, 6 
francs for hollow scrivelloes, and about 
6 francs for soft ivory. 

“The next sale is to be held at Antwerp. 
Wednesday, Oct. 29, 1919,” 
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| Wheeler Watches Are Beautiful ; 


Here you find diamond jewelry pieces that are more than merely 
precious metals shaped into designs which it is hoped will sell. 


Naturally, they are made in platinum set with precious stones. But 
aside from the value of the materials, these designs express the origi- 
nality of the master craftsman,—the kind of designs that have made 
Wheeler Watches a much desired line with our customers. 


Instinctively, all recognize the charm of such productions, no one 
more so than the friends of the customer. And when those on the 
outside favorably comment to the customer about the beauty of a 
watch purchased at your store—what more could you ask? 


Wheeler Watches are truly beautiful. They have about them that 
kind of beauty that makes them sell, which after all is the true test 
of the value of merchandise. We are fortunate in being able to show 
a good assortment at the present time. 


Hayden W. Wheeler & Co., Inc. | 


2 Maiden Lane New York 
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STATE ASSOCIATION FORMED 


Retail Jewelers of Montana Meet at Helena, 
Elect Officers and Appoint Committees 
HeLeNA, Mont., Sept. 17.—Jewelers in 

Montana last Thursday perfected their State 

organization by the election of L. F. Ver- 

bekmoes of Anaconda as president, H. E. 

Rakeman of Polson as vice-president, M. 

Hammerslough of Annaconda as secretary 

and Frank Jacquemin of Helena as treas- 

urer. The board of directors will be com- 

posed of the elective officers and C. P. 

Steffens, Bozeman; R. L. Robertson, Three 

Forks; Ed Rose, Butte; H. W. Benton, 

Great Falls, and N. LaLonde of Helena. 
The attendance at the meeting which 

opened in the Union Hall on Edwards St., 

is large, and it is declared the associa- 
tion will begin its career in a flourishing 
condition financially. It will devote its 
efforts to furthering the interests of its 
members and cf the trade generally. 

The following committees have been 
chosen and are now at work: 

Charter—M. Hammerslough, 

Londe, H. E. Rakeman. 
Communications—H. W. Benton, C. E. 

Milkalson of Townsend, D. J. Meagher of 

Helena. 

By-laws and Constitution—R. L. Robert- 
son, Ed Rose and H. E. Rakeman. 
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the Diamond Market in 

London 

Speaking of the market for industrial 
diamonds the London Financial News of 
Sept. 5 says: 

“At last there are indications that the 
demand for industrial goods is expanding. 
Hitherto many engineering firms have with- 
held their orders, partly on account of 
labor troubles and other matters prevent- 
ing them from swinging around from war 
to peace work, and partly because they 
had hoped for a fall in the price of dia- 
monds. Evidently such firms had over- 
looked the fact that the supply of diamonds, 
including, of course, those used in the 
engineering trade, is strictly limited, and 
with the demand for all kinds ever on the 
increase prices cannot be expected to de- 
cline. 

“Lower grades are wanted not only in 
this country, but also on the Continent and 
in America, as it is now generally recog- 
nized that no factory which claims to be 
up to date can afford to be without these 
modern appliances. The number of stones 
suitable for this work does not increase, 
and as the higher classes are raised so the 
price of boart goes up automatically. To 
some extent, of course, the improved in- 
quiry for industrial sorts is attributable to 
the simmering down of labor unrest. 

Where brilliants are concerned the dia- 
mond continues remarkably strong. In 
illustration of this we may mention that 
our Paris correspondent reports that buy- 
ing in that city, is very keen indeed, and 
in addition to stones required for local 
consumption quantities are needed for ex- 
port to the Orient, where pearls are being 
brought in exchange. .As money rates are 
in favor of both transactions it is not 
surprising that the supply of cut diamonds 
is insufficient for the trade. 


Conditions in 
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“A message from our Amsterdam corre- 
spondent under date August 29 contains 
the surprising statement that over 100 
American buyers are in that center clamor- 
ing for goods and cannot satisfy their re- 
quirements. While this world-wide hunger 
continues values are certainly not likely to 
recede. No suggestion has been made. of 
a further advance, but it must be expected 
that the law of supply and demand will 
operate. 

“The Diamond Syndicate this week 
showed a consignment of Bultfontein goods, 
which, needless to say, were disposed of 
immediately. The limited supply of dia- 
monds is leading to a good deal of specula- 
tion, especially in what is known as the 
curb market, but for this, of course, the 
big dealers are not responsible.” 








FIFTY YEARS IN BUSINESS 





Edmond Candler, Boone, Ia., Celebrates His 


Half Century in the Jewelry Business 


Boone, Ia, Sept. 10.—Edmond E. 
Chandler, the well known jeweler and music 
dealer of this town, has been receiving the 
congratulations of his many friends 
throughout the jewelry trade on the com- 
pletion of his half century in the jewelry 
business. Mr. Chandler celebrated his 50th 
year as a jewelry merchant Sept. 1, and 
in all that time he has been consecutively 
in business under one name and the house 
has been under the one management. 

Mr. Chandler announced the anniversary 
in a full-page advertisement in the Boone 
News-Republican, in which he thanked his 
many friends for their continuous support 
and co-operation. The “ad” contains a pic- 
ture of Mr. Chandler as he appeared in 
1869, when he started, and a photograph of 
him as he appears today. 





Creditors of Kelly & Beze Co., San Diego, 
Cal., Offered Settlement at 33 Per Cent 


San Dreco, Cal., Sept. 17.—It is reported 
that the Kelly & Beze Co., doing a small 
retail jewelry business at 1018 5th St., is 
going out of business and that Victor Beze, 
the chief stockholder of the concern, has 
offered creditors a settlement on a basis 
of 33 per cent. ; 

The company’s liabilities are small, be- 
ing put at about $3,260, while the assets 
are nominally more than this, although 
their actual value at a forced sale would 
undoubtedly be less. The stock is said 
to be worth about $3,000, and the com- 
pany has cash of $1,000, while there are 
office fixtures and other items of prob- 
lematical value. 

The concern gets its name from W. B. 
Kelly and Victor Beze, the business hav- 
ing been started by the former who was 
joined by Beze in 1913, when the concern 
was incorporated with a capital of $10,000. 
Mr. Beze later took over nearly all of Mr. 
Kelly’s stock interest in the concern, and 
owned practically all the shares. Mr. Kelly 
continued in the jewelry business individu- 
ally in Los Angeles until he met with 
difficulties in the winter of 1915-16. 

The Kelly & Beze Co. was continued 
here practically under Mr. Beze’s owner- 
ship, but of late years has made little head- 
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way, and has been handicapped by large 
expenses. The concern until recently had 
a store at 1018 Sth St. but was forced to 
discontinue business owing to the fact that 
their property was bought for the site of 
a large department store. Mr. Beze has 
announced they were unable to find a lo- 
cation elsewhere, and the company would 
be forced to discontinue business. The con- 
cern, therefore, has been carrying on a 
closing out sale since last month. 





BANDITS IN DETROIT 


Robbers Hold Up Jewelry Store and Lock 
Up Proprietor’s Daughters—Get 
Loot and Escape 
Detroit, Mich., Sept. 15.—After locking 
two girl clerks, daughters of the proprietor, 
in a back room, two armed bandits robbed 
the jewelry store of Frederick F. Flachs- 
man, 821 Gratiot Ave., of diamond rings, 
watches and lavallieres valued at more than 
$2,000. Jumping into a waiting automobile, 
the two bandits made their escape in spite 
of the fact that one of the girls, after 
feigning a fainting spell, fired several shots, 

just missing the robbers. 

Emil Riegel, a watchmaker, and Kath- 
erine and Elsie Flachsman, 21 and 23 years 
old respectively, were in the rear part of 
the store when the hold-up men entered. 
Walking into the rear room, one of the 
men ordered the girls to throw their hands 
up. After the two girls and watchmaker 
had complied with that order, the bandit 
ordered them to get down on the floor. 
Elsie and Mr. Riegel lay flat on the floor, 
but Miss Katherine only got down on her 
knees. 

Covering them with his revolver, the 
bandit then looted the jewelry cases and 
tore several rows of expensive watches 
from the cases. 

While the first bandit was rummaging 
the back room, the other man swiftly re- 
moved quantities of jewelry from the front 
windows, placing them in a leather bag. 

In the rear room Katherine began to 
pray. The bandit asked her what she was 
doing. “I am praying for you to get pun- 
ished for this,” she replied, and then pre- 
tended to faint. As she fell the bandit, 
becoming frightened and dropping some of 
the jewelry and watches, ran into the 
street, after warning his accomplice. The 
other bandit followed. 

Miss Katherine Flachsman ran into the 
front part of the store as soon as the ban- 
dit left the rear room. Seizing a revolver 
from a shelf, she fired several shots at the 
bandits as they were crossing Gratiot Ave. 
to get in their car. They piled into their 
machine, however, and drove rapidly east. 

Both girls are ill as a result of the 
shock. Mrs. Flachsman, the girls’ mother, 
said the girls could identify the men, as 
one of them was in the store on Thurs- 
day night of last week. 

Had it not been for the crowd on the 
street at the time of the robbery—about 
5 o’clock in the afternoon—Miss Katherine 
says she would have brought down one of 
the bandits, but afraid of hitting a pedes- 
trian, she did not fire until the pair reached 
the middle of the street. By that time the 
bandits were out of range. 
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DEATH OF C. H. JUKES 


Boston, Mass., Manufacturing Jeweler Suc- 
cumbs to Heart Illness in His 59th Year 


Boston, Mass., Sept. 20.—The local trade 
was painfully grieved to learn this week 
of the sudden death of Charles Harry 
Jukes, a manufacturing jeweler, who had 
been in business in this city for more than 
40 years. Mr. Jukes recently had under- 
gone an X-ray examination of his heart 
which troubled him, and it is said that un- 
due worry over the doctor’s report greatly 
depressed him. The day before his death, 
Sept. 15, he sat in his office listless and 
apparently oblivious of his surroundings. 
When he arrived home for supper he was 
about to carve the meat when he exclaimed, 
“T am going to die, Good-bye!” He ex- 
pired the next instant. 

Mr. Jukes was beloved by all the trade 
in Boston. He was with W. A. Thompson, 
the first to rent offices in the Jewelers’ 
building, 27 years ago. 

He was born in Birmingham, Eng., Sept. 
9, 1861, and came to this country when 12 
years of age. He leaves a widow, four 
sons, two daughters and four sisters. The 
funeral was held at his late home in Arling- 
ton, Sept. 18, many of the Boston jewelers 
attending or sending floral tributes. 








A NOTABLE FEAT 


Philadelphia Jeweler Engraves 62 Watches 
With 75 Letters Each Between 6 P. M. 
and 10 A. M. 


PHILADELPHIA, Pa., Sept. 20.—To en- 
grave 75 letters each on the back of 62 
watches between 6 o’clock one evening and 
10 o’clock the next morning is the achieve- 
ment of which William O’Donnell, a retail 
jeweler and diamond merchant of 13 S. 
10th St., is justly proud. 

The watches were the prizes which went 
to the members of the two commanderies 
which won the special drill contests at the 
34th Triennial Conclave of the Knights 
Templar of the United States in this city 
last .week. 

Mr. O’Donnell was awarded the contract 
for all the general prizes for the conclave. 
They consisted of 31 solid gold watches, 
31 permanent filled watches, numerous 
Knights Templar Masonic marks and sev- 





eral thousand bronze medal badges. The 
contract price was $12,000. 
The goods were on display in Mr. 


O’Donnell’s window for several days pre- 
ceding the conclave. On the day the com- 
petitive drills were completed it was 6 P. 
M. before the names of the winners of the 
first and second prizes were conveyed to 
the jeweler. 

Each watch required the engraving of 75 
letters. These letters completed the name 
of the winner and the occasion of the prize 
award. The 31 solid gold watches, as the 
first prize, went to the members of Engle- 
wood Commandery, Chicago, and the 31 
permanent filled watches, as second prize, 
to the members of Raper Commandery, 
Chicago. 

At 10 o’clock on the morning after the 
contests, Superintendent of Police Robin- 
son sent his limousine, escorted by three 
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plain-clothes men to Mr. O’Donnell’s store 
and received the watches, every one en- 
graved. They were conveyed under this 
guard to the Parkway, where the official 
awards were made. 








A PERSHING MEDAL 


——= 


Philadelphia Jewelry House Quickly Turns 
Out Gift Presented to A. E. F. 
Commander 

PHILADELPHIA, Pa., Sept. 20.~-It was a 
Philadelphia jewelry house, which, in less 
than two days, designed and cast the gold 

















MEDAL PRESENTED TO GENERAL PERSHING 


medal which this city presented to Gen. 
John J. Pershing upon the occasion of his 
official visit to Philadelphia. 

The commander of the American Expe- 
ditionary Force did not accept the city’s 
invitation until less than 48 hours before 
the time set for his arrival. In that scant 
space of time it behooved the city to have 
ready an adequate medal. 

The presentation was scheduled for the 
Declaration Chamber in the historic old 
building, and the committee in charge went 
to the Bailey, Banks & Biddle Co. and ex- 
plained the dilemma. Within the time 
specified the medal was ready, and it is 
now in the possession of General Pershing. 

The medal is of 14-karat gold, with an 
eagle with spread wings in the centre of 
it, and a miniature reproduction of the 
Liberty Bell girded with diamonds. It is 
suspended by a ribbon in which the city 
colors of azure and gold and the red, white 
and blue of the Union are combined... This 
is attached to a gold bar of scroll design, 
bearing the words, “He answered the call 
of the bell for the wider liberty and the 
larger hope.” 

On the reverse side of the decoration is 
inscribed “Presented to General J. J. Per- 
shing by the Citizens of Philadelphia.” 
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DEATH OF J. G. JOHNSTON 


Philadelphia’s Well Known Watch Repair- 
man Dies at the Age of 83 


PHILADELPHIA, Sept. 20.—In the death of 
John G. Johnston at his home in Haddon 
Heights, N. J., Philadelphia has lost a fig- 
ure which has been interwoven with the 
jewelry business of the city for more than 
half a century. 

Mr. Johnston, who until two years ago 
was a watch repair man for the trade, died 
on Sept. 9 at his home, 1023 Prospect 
Ridge, Haddon Heights, at the age of 83 
years. 

Deceased was known to almost every 
jeweler in the city. For year after year 
from shortly after the Civil War until 
about the Fall of 1917 he visited them, col- 
lecting the repair work and taking it to his 
home, which was then in Darby, just out- 
side the city in Delaware county. 

Slight in stature, measuring scarcely 
more than five feet in height, Mr. Johnston, 
even at an advanced age, was noted for his 
unusual strength. His physique was splen- 
didly developed and his delight .was to 
greet a friend with a little wrap of the 
knuckles which, according to those who 
received the salutation, felt like the blow 
of a battering ram. 

Mr. Johnston was a raconteur of rare 
worth and also was noted for his reminis- 
censes of the jewelry business in the city. 
He would entertain the younger genera- 
tions of jewelers with interesting stories of 
the old days when the fathers and the 
grandfathers of the present proprietors held 
forth in the old shops along Chestnut, 3d 
and 4th Sts. 

He had a story to tell also of himself, 
and one which he delighted in. It was of 
his own wooing way back in the days of 
the rebellion. 

“When I was married,” was the way in 
which he usually began whenever the wed- 
dings of some of the younger men were 
brought to his attention; “when I was 
married I didn’t have any nicely furnished 
home to move into. No, sir. Ours was 
a war-time romance. 

“T remember it well. It was marriage 
and then off to war for me. I threw a 
shawl around my bride’s shoulders and 
gave her a five-dollar bill. 

“‘Tf I return I’ll make you a good hus- 
band,” I told her, and off I went. 

Mr. Johnston’s services were with the 
23d Regiment, Pennsylvania Volunteers. A 
little handful of the survivors of that regi- 
ment attended the funeral services, which 
were held last Saturday at his late home in 
Haddon Heights, with interment in Ron- 
aldson Cemetery, this city. 

He was a brother of the late Robert 
Johnston, a pawnbroker, of 10th and San- 
som Sts., and inherited the entire estate 
of the latter. During the last years of 
his life Mr. Johnston kept a small note 
book, one half of which was filled with 
prescriptions for every known ailment, and 
the other half with notations as to the 
division of his-fortune among his children. 

Mr. Johnston, who was the son of the 
late Robert and Rebecca Johnston, is sur- 
vived by his widow, Mrs. Elizabeth John- 
ston, and sixteen children. 
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John F. P. Lawton Dead 








Secretary of the Gorham Mfg. Co., and Veteran of Silver Trade, Passes 
Away at Attleboro in His 82d Year 

















Provwence, R. I., Sept. 20.—John F, P. 
Lawton, secretary of the Gorham Mfg. Co. 
since its organization under acts of incor- 
poration on Jan. 1, 1865, died at 9 o’clock 
last night in Attleboro, Mass. He was to 
have observed his 82d birthday next Fri- 
day. Mr. Lawton had been in poor health 
for about five year, but it had been only 
since the beginning of the Summer that he 
had failed to a degree that became alarm- 
, — had been connected with the 
Gorham Mfg. Co. in various capacities for 
more than 60 years, having entered its em- 
ploy as confidential clerk and bookkeeper in 
August, 1859. In addition to his duties as 
secretary, Mr. Lawton had been, since Jan. 
24, 1894, assistant treasurer of the corpora- 
tion and a director since March 13, 1895. 

With the death of Mr. Lawton and that 
of Edward Holbrook, for 27 years presi- 
dent of the concern, on May 19, 1919, two 
of the principal individual factors in the 
great growth and prestige of the Gorham 
Mfg. Co. have passed to their reward, 
leaving as a fitting memorial the great 
plant and business so favorably and famil- 
iarly known throughout the industrial 
world. While President Holbrook was the 
great financial director. Mr. Lawton rep- 
resented the ideal in art and craft. 

Actively interested in welfare work 
among the employes of the concern, Mr. 
Lawton accomplished much toward the bet- 
terment of health, comfort and happiness 
of the works with the result that the Gor- 
ham Co. was always among the leaders in 
the introduction of innovations for the 
benefif of the persons in its employ. So 
consistent were Mr. Lawton’s efforts along 
these lines that they attracted the atten- 
tion of welfare workers throughout the 
world, and in 1906 he was awarded a medal 
from the Milan Exposition in recognition 
thereof. 

Mr. Lawton always represented the high- 
est ideals as to standards in the industry, 
and was always foremost in any movement 
calculated to improve or elevate any of the 
methods or the character of silverware pro- 
duction. As early as 1863 the Gorham 
Mfg. Co. officially adopted the “sterling” 
standard of marking and _ stabilizing its 
products, thus changing from the bullion 
coin stand of 900/1000 to the “sterling” 
standard of 925/1000 fine. The conscien- 
tious adherrence to this standard of “sterl- 
ing” has been synonymous with the cor- 
poration and has carried it steadily forward 
on the wave crests of prosperity and suc- 
cess. Mr. Lawton was always a staunch 
and determined advocate and defender of 
the establishment and maintenance of the 
“sterling” stamp or mark and led a very 
vigorous and persistent stamping act cam- 
paign to secure the legal interpretation of 
the word “sterling” as being 925/1000 fine 
in the early ’0s. 

About five years ago Mr. Lawton suf- 
fered from a severe attack of rheumatism 


and went to the Attleboro Sanitarium for 
scientific treatment. Since that time he 
had been a permanent resident in that in- 
stitution, although his illness did not keep 
him from his work, and he journeyed to 
and from the office of the company in Elm- 
wood practically every day. Last March 
Mr. Lawton and President Holbrook both 
were injured by falling, and were unable 
to attend business after that. Mr. Lawton 
had the proud and unusual distinction of 





THE LATE JOHN F. 
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having as secretary had the privilege of 
calling to order every stockholders’ meeting 
of the corporation ever held previous to 
that of March 12, 1919, when his health 
prevented his attendance. 

In addition to his positions with the 
Gorham Mfg. Co., upon the organization 
of the Silversmiths’ Co. in 1907, a cor- 
poration controlling the stock of several of 
the largest. silverware concerns in this 
country, Mr. Lawton was elected to the 
offices of secretary, assistant treasurer and 
director, the same as held by him in the 
Gorham company. 

Mr. Lawton was born in Philadelphia, 
Pa., Sept. 26, 1837, the son of the late Jo- 
seph and Grace Lawton, but removed to 
Pawtucket, R. I., with his parents in 1842. 
What schooling he obtained was at the 
Grove St. school in that city. He left 
school at the age of 18 years in 1855 to 
take a position as clerk and bookkeeper in 
what was then the principal dry goods 
store in Pawtucket. Three years later, in 
1858, he came to Providence as a_book- 
keeper in George H. Whitney’s book store, 
taking the place of Samuel W. Brown, who 
then became city clerk of Providence, a po- 
sition which he held for many years. Whit- 
ney’s book store was then the leading book 
store in this city. It was located at No. 
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There Mr. Lawton met 
the principal business, professional and lit- 
erary men and other of the most cultured 
citizens of the city and vicinity and doubt- 
less there obtained the inspiration which 
made his life so successful. 

In August, 1859, he entered the employ 
of the Gorham Mfg. Co., then doing busi- 
ness under the firm style of Gorham & Co., 
whose plant occupied buildings on N. Main, 
Steeple and Canal Sts., with offices on 
Steeple St. Six years later (Jan. 1, 1865), 
when the concern organized under the 
charter granted under the laws of Rhode 
Island in May, 1863, and its named changed 
to the Gorham Mfg. Co., upon the sug- 
gestion of Mr. Lawton, in honor of Jabez 
Gorham, who founded the business in 1831, 
Mr. Lawton was chosen secretary. Mr. 
Lawton was made assistant treasurer a 
quarter of a century ago, on Jan. 24, 1894, 
and a director a year later. 

On the 50th anniversary of his service 
with the Gorham concern, 1,807 employees 
and associates gathered on Monday, Aug. 9, 
1909, to display the esteem in which Mr. 
Lawton was held. In the evening at a 
complimentary dinner given in his honor 
at the Hope Club by President Holbrook 
and other officials of the company, he was 
presented a memorial beautifully engrossed 
upon parchment, designed by William C. 
Codman and William Codman, and the en- 
tire work done at the Gorham factory. The 
memorial reads: 


“We, your associates in the Gorham 
Mfg. Co., do hereby congratulate you 
upon the completion of 50 years of ser- 
vice in the interests of this company. 
During the long period of growth cul- 
minating in its present prosperity and 
commanding position your aid has ever 
been cheerfully given to honest manage- 
ment and fair dealing. Your single- 
ness of purpose and heartfelt devotion 
to this company’s welfare are virtues 
worthy of high praise, and your unfail- 
ing courtesy toward your associates has 
imbued us with sincere affection for 
you. We therefore join in thus ex- 
pressing to your our appreciation of 
your services, and we wish you long 
life, health and happiness that we may 
still receive your advice and valued as- 
sistance.” 


On each of Mr. Lawton’s birthdays it 
was the custom for many years at the 
plant to present him a testimonial, and on 
these occasions his desk and office was 
redolent with baskets and bouquets of rare 
flowers, while more substantial gifts were 
also noticeable. On his 76th birthday, Sept. 
26, 1913, a life sized bust cast in the firm’s 
bronze factory was given him on behalf of 
the employes and officials. 

When the company, following the im- 
petus that was given its business by the 
Centennial Exposition at Philadelphia in 
1876, and the opening of its branch offices 
at San Francisco (1879) and at Chicago 
(1882), found it necessary to plan for more 
commodious factory quarters than afforded 
at the old N. Main-Steeple-Canal Sts. site, 
Mr. Lawton was very active in the details 
of the expansion. The present location of 
the plant in Elmwood was finally decided 
upon, the first section of the property being 
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purchased in 1887, and in July, 1890, the 
offices of the corporation were removed 
from 12 Steeple St. to the Elmwood plant. 

Mr. Lawton’s connection with the con- 
struction and equipment of the new plant 
gave rise to much favorable comment 
throughout the United States and abroad. 
Through this he was made a member of 
the executive committee of the National 
Civic Federation of New York and also of 
the advisory board of the Civic Federation 
of New England. He was one of the foun- 
ders and the first secretary of the Rhode 
Island Congregational Club and a long and 
valued member of the Central Congrega- 
tional Church of Providence. He was 
also a member of the Economic Club and 
of the Rhode Island School of Design and 
an associate member of the Providence Art 
Club. 

On Jan. 5, 1859, Mr. Lawton married 
Miss Leafa Eleanor Miller of Pawtucket, 
and in 1884, four years after his first wife’s 
death, he married Harriet F. A. Miller. Mr. 
Lawton is survived by his widow, one son, 
William Gorham Lawton, for many years 
employed in the chasing department at: the 
Gorham Mfg. Co., and a daughter, Miss 
Grace R. Lawton. 

The funeral will be held at the Central 
Congregational Church on Tuesday, Sept. 
23, at 3 o'clock. 








MILWAUKEE MEETING 


Monthly Gathering of Milwaukee, Wis., 
Jewelers’ Club Discuss Important Topics 
—To Adopt Advertising Slogan 

MILWAUKEE, Wis., Sept. 17.—The regu- 
lar monthly meeting of the Milwaukee 
Jewelers’ Club, which was postponed one 
week due to the Wisconsin State Fair, was 
held this evening at the Blatz Hotel. The 
meeting was a lively one, as topics of vital 
interest to club members were taken up, 
including the continuance of co-operative 
advertising, reports on the progress made 
relative to the proposed co-operative supply 
house for jewelers and the jewelers’ ap- 
prenticeship law. 

In view of the fact that the co-operative 
advertising campaign conducted during the 
past year has proven highly satisfactory, 
members present at the meeting were en- 
thusiastic over its continuance, only with a 
slightly different angle on “copy.” It was 
decided that instead of the flowery-phrased 
copy as run heretofore, a more stable, con- 
crete and striking slogan will be adopted 
and pushed in each piece of copy, and in 
every paper in the city. In order to get a 
suitable slogan and also to create a greater 
local interest in the move, it was decided to 
introduce a slogan contest among high 
school and graded school children. The 
plan as outlined is to have suggestions from 
these young folks brought to any jewelry 
store, who in turn will deliver it to a cen- 
tral committee, which will choose the most 
suitable and appropriate slogan. Two cash 
awards will be offered for the two best 
slogans. The contest which is to begin soon 
will be advertised widely in the local 
papers. 

The proposed co-operative supply house 
to be operated under the name of the Wis- 
consin Retail Jewelers’ Supply Co., with 
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headquarters at Milwaukee, is meeting with 
considerable success, and it is expected that 
sufficient capital stock will be subscribed 
among members, to start operations in the 
near future. 

A report from the committee now work- 
ing with the Wisconsin Industrial Commis- 
sion to establish a scale of wages to pay 
jeweler’s apprentices was read at the meet- 
ing, and indicates that favorable progress is 
being made. It is hoped that such a ruling 
will soon be established, as a protection 
both to employer and employe. 








DEATH OF C. A. RIGDON 


Prominent Northern Indiana Jeweler and 
Mayor of Warsaw, Succumbs to 
Acute Indigestion 
Warsaw, Ind., Sept. 20.—Mayor Charles 
A. Rigdon, one of the most successful and 
well-known jewelers of Northern Indiana, 
died suddenly at his home here Thursday 
night, following an attack of acute indiges- 
tion. Mayor Rigdon had attended a motion 
picture show, with members of his family, 
and had stopped on the way home to eat 
some ice cream. On reaching home Mr. 
Rigdon complained of pain in his chest, in 
the neighborhood of his heart, and said he 
believed he should not eat any more of the 
ice cream. The family sat for a time on 
the porch, chatting, and then Mr. Rigdon 
became ill. A physician was summoned, 
but Mr. Rigdon grew worse, and died in 
the arms of his son, Dale, a short time 

later. 

Mayor Rigdon was born in Warsaw, 
Sept. 16, 1857. He entered the jewelry 
business at an early age, and met with suc- 
cess from the start. He built up a large 
business, one of the secrets of his success 
being the profitable conduct of side-lines. 
He dealt in musical instruments, real estate, 
coal, and found time, in addition, to prac- 
tice dentistry, in an office over his store. 

Deceased was interested in other business 


enterprises, and in addition, was an active 


figure in Republican Party politics. He was 
elected Mayor of Warsaw on the Citizens’ 
ticket in November, 1917, and took office in 
January, 1918. 








Death of Richard Roberts 

Provipence, R. I., Sept. 20.—Richard 
Roberts, for a number of years a journey- 
man jeweler and at one time proprietor of 
a small manufacturing jewelry business in 
this city, died at his home, 87 Cole St. 
Pawtucket, R. I., last Monday night, in his 
82nd year. 

He was born at Whitfield, in Lancashire, 
England, in 1838, but came to America with 
his parents while a small boy and settled 
in Providence, 69 years ago. 

After attending the lower grades of the 
public schools he was apprenticed to learn 
the jewelry trade and was so engaged when 
the Civil War broke out. In 1862 he ecn- 
listed in Co. A., of the Ninth Rhode Island 
Velunteer Infantry and served with that 
regiment during its operations. Upon his 
discharge he returned to Providence and 
took up job work in the manufacturing 
jewelry establishment of Richardson & 
Hicks, but after a few years he entered 
business for himself on Page St., and later 
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on Friendship St., and continued until 1887, 
when he resumed work as a journeyman. 

Later, in 1891, he removed to Pawtucket, 
R. I.. where he opened a retail and repair 
jewelry store, which he continued until 
1895, when he sold out and shortly after- 
wards opened a grocery store and meat 
market on Cole St., near where he lived. 
He retired from active business several 
years ago. Mr. Roberts is survived by his 
widow and three sons. 








TWO MORE “HOLD-UPS” 





Police Believe Same Gang of Bandits 
Robbed Jewelry Stores of Vincent 
Gorecki and H. D. Cohn in 
Chicago 
Cuicaco, Sent. 19.—Retail jewelers con- 
tinue to be favorites with the bandits and 
hold-up men who are unsually busy in Chi- 
cago these days. This morning just before 
11 o’clock three men drove up near the 
store of Vincent Gorecki, at 3012 W. 22d 
St, and while one of the number re- 
mained in the car the other two went into 
the store, bound and gagged the clerk, 
Charles Zuloski, and cleaned out the store. 

Mr. Gorecki did not come down to the 
store until late, and as it was raining, de- 
cided to visit the barber shop near his store 
before going to business. While he was 
in the shop, half a block away, the bandits 
were helping themselves to his stock. While 
one of the men stood guard over the bound 
clerk the other man collected merchandise 
to the value of about $10,000, including 
about 300 rings and over 200 watches. 

After the bandits left, Zuloski freed him- 
self and gave the alarm. Mr. Gorecki and 
the police arrived in a few minutes after 
the’ robbery; but owing to the high speed 
car the bandits used all trace was lost. 
Zuloski gave a good description of two of 
the men and the police soon arrested sus- 
pects, but he was not able to identify them. 

The police believe that it is the same 
gang that held up Hyman D. Cohn in his 
store at the corner of Kedzie and Mont- 
rose Sts. yesterday afternoon. One man 
entered the store while Mr. Cohn was alone 
and asked to see some cuff buttons. While 
he was showing these a second party en- 
tered the store, closed the door and with 
a revolver in hand ordered him to raise his 
hands. The customer then presented his 
revolver and said, “We are together and 
this is no kid, come up.” Cohn did,,and was 
bound with wire and led to the back of 
the store. With a revolver to his head and 
threats of death he watched the other man 
gather up about $2,500 worth of rings and 
watches, and $150 in cash. 

When the thieves came out of the store 
the one on guard, who was across the 
street, joined them and they got in the car 
standing around the corner and drove away. 
Neighbors of Cohn noted the suspicious ac- 
tion of the man on watch and the man 
in the car, but did not see the men who 
entered the jewelry store. Good descrip- 
tions of the men were given by several, but 
the police have not been able to locate 
them. Descriptions given by Zuloski and 
Cohn, together with the similar methods 
used led the police to believe the same men 
did both jobs. 
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Thieves Active Among Manufacturers and Retailers 











Epidemic of Robberies in Providence and Woonsocket Alarms Jewelers— 
Five Establishments Visited by Burglars and One Man Is Captured 
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ProvIpENCE, R. I., Sept. 20.—Manufactur- 
ing, as well as retail, jewelers of this city 
and vicinity have been much alarmed dur- 
ing the past week by a series of robberies 
that are believed to have been the outcome 
of the police strike in Boston, which started 
a fortnight ago. The crimes committed in 
this city and at Woonsocket are supposed to 
have been the work of yeggmen who were 
attracted to Boston by the possibilities of 
securing rich plunder but were driven away 
from that city by the restoration of law and 
order. 

Since Wednesday, Sept. 10, three manu- 
facturing jewelry establishments in this city 
have been robbed of finished and unfinished 
goods valued at more than $10,000. The 
two retail stores at Woonsocket added but 
little to these losses, as the robbers were 
frightened away from both places, although 
at one they had their booty, amounting to 
about $2,500, all ready to take away when 
the police discovered their presence and, 
after a hard battle, captured one of the men. 

The manufacturers who have suffered are 
Henry Payton & Co., 40 Clifford St., on the 
night of Wednesday, Sept. 10; Stevens Co., 
Inc, manufacturers of optical goods, 742 
Potters Ave., on Monday night, Sept. 15, 
and Block & O’Neil, 54 Page St. on 
Wednesday night, Sept. 17. 

The retailers of Woonsocket whose places 
were broken into on Thursday night, Sept. 
18, were Harris Fellman, 132 Main St., and 
Farrington’s Jewelry Store, 287 Main St. 
Six other stores in Woonsocket were broken 
into and robbed the same night—three sa- 
loons, a lunch room, furniture store and a 
market. 

The breaks that have occurred in the 
three manufacturing jewelry plants were ac- 
complished by the same persons, the police 
authorities assert, but not the same ones 
that made the breaks in Woonsocket. In 
neither instance in this city have the robbers 
left any clue for the police to work on, and 
while a large number of suspects are being 
watched, no arrests in connection with the 
robberies have been made yet. In each of 
these cases the elusive robbers have selected 
plants where a night watchman is not em- 
ployed and where large contract orders are 
being prepared. 

At the H. Payton Co.’s establishment last 
Wednesday week nearly $3,000 worth of 
fancy bar pins, silver rings, finished and 
unfinished jewelry and a large assortment of 
diamond bar pins were taken when the rob- 
bers gained entrance by smashing a rear 
window in a wood turning shop on the 
ground floor, making their way through that 
shop, up the front stairway to the third floor 
where they used a jimmy to force a door 
leading into the jewelry shop. 

On Tuesday morning when Frederick A. 
Stevens, president and treasurer of Stevens 
& Co., Inc., entered the office of the plant, 
742 Totters Ave., he discovered that the 
factory had been broken into during the 


night and a casual investigation disclosed 
that a lot of stock was missing. He at once 
reported the matter to the police and in- 
spectors were immediately assigned. They 
found that an entrance had been gained by 
forcing a window in the basement at a back 
end of the building and the thieves worked 
their way up into the factory. The break 
and method of working was apparently 
similar to that at the Payton factory, the 
thieves leaving no clues for the detectives to 
work on. The robbers evidently do not 
care whether the goods they steal are 
finished products or only in the process of 
manufacture. Everything of value in sight 
is taken. Having gained entrance to the 
factory the robbers took eight trays of spec- 
tacle frames that were only partially 
finished valued at $1,000; 11 coils of gold- 
filled wire valued at $1,000 and a consider- 
able amount of other material and un- 
finished optical goods and parts, the value of 
which officials have been unable to deter- 
mine until a complete inventory has been 
made. 

The third break occurred last Wednesday 
night at the factory of Block & O’Neil, 54 
Page St., some time between midnight and 
7.30 o’clock in the morning. As in the other 
two cases, entrance was gained by forcing 
open a window and the clues found by the 
police were few and unimportant. John J. 
O’Neil, one of the members of the firm, 
upon opening the shop discovered that two 
sample cases, a tray of silver findings and 
two trays of finished but non-assembled em- 
blems had been stolen. The sample cases 
contained some of the finest products of the 
firm and were valued at over $2,000. The 
emblems were valued at over $900 and the 


silver findings at about $1,100. The police. 


were notified and inspectors detailed to in- 
vestigate when it was discovered that the 
break had been made by the robbers forcing 
a side window after climbing to the third 
floor, on which the shop is located, by way 
of the fire escape from the street. It was an 
easy matter, once the thieves were upon the 
third floor landing, to force the fire escape 
window and then enjoy the freedom of the 
workshop, selecting whatever goods they 
considered more valuable than others. It is 
believed that upon leaving the factory the 
thieves lowered the sample cases and pos- 
sibly suitcases filled with the stolen goods, 
to the street by a long rope, which was 
found hanging from the fire escape. This is 
the second time that the Block & O’Neil 
shop has been robbed. Over 100 ounces of 
silver was stolen from the workroom about 
three years ago. The loss at that time, how- 
ever, was less than $1,000. 

Chief of Inspectors John T. Maguire is 
of the opinion that the same thieves were 
responsible for all of these breaks. When 
asked if he thought either of them was an 
inside job he said: “There is a possibility 
that the Block & O’Neil break might be, but 
we cannot determine this as yet. Employers 
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are coming and going all the time, and it 
will require further investigation to deter- 
mine.” 

Following immediately upon the breaks in 
this city came the report from Woonsocket 
that a gang of yeggmen, believed to have 
come to that city after having participated in 
the disorders following the police strike in 
Boston, made a raid on stores in the busi- 
ness section early yesterday morning, break- 
ing into eight places. 

In only one place did the gang obtain 
much property, this being at Farrington’s 
Jewelry Store, 287 Main St., where jewelry 
and watches, valued at about $2,500, were 
packed up in readiness for removal. The 
most of this, however, was later recovered 
following a battle between the police and 
one of the alleged yeggmen. 

Fred Daley, about 19 years of age, was the 
man captured after an exciting struggle 
with Patrolman Thomas S. Lynch, whom 
he attacked with a chisel when he was dis- 
covered in the Farrington store. Both the 
patrolman and his prisoner were badly 
bruised and cut. Last night in the Twelfth 
District Court, Daley pleaded guilty to three 
charges, one of breaking arid entering a 
store in the night and the larceny of 
jewelry to the value of $467.80 from Far- 
rington’s Jewelry Store; a second of mak- 
ing an assault upon Patrolman Lynch, and 
a third of carrying a concealed weapon. 
Daley waived examination on the first two 
charges. Bail was fixed at $1,500 in the 
“break” charge and $700 for the assault. 
He was sentenced to the Providence County 
Jail at Cranston for 30 days following his 
admission that he had carried a revolver. 
The police say that Daley denied having 
any assistants; also that he knew nothing 
about the breaks in other Woonsocket 
stores. According to Daley’s story he was 
in the Farrington store nearly two hours. 
While he was at work at the front of the 
store he kept a watch for the police. He 
claims to have lived in Providence about a 
month and previously worked in Brooklyn. 
He admits that he was in Boston during the 
first few days of the police strike in that 
city. 

The break at the Farrington store was 
the last one of the series and occurred 
about 5 o’clock. By that time reports of 
the other breaks reached the police and a 
large number of officers had been dis- 
patched to the business section with an ef- 
fort to run down the thieves. Entrance was 
made to the Farrington store through the 
rear door, the thief breaking a pane of glass 
and then reaching through and unlocking 
the door. The store was thoroughly ran- 
sacked even as far as the front window, 
from which several wrist watches were 
taken. Daley, the man arrested, was discov- 
ered in the rear of the Farrington store by 
Patrolman Lynch. It was while taking his 
prisoner to the police box preparatory to 
sending in a call for the patrol, that the 
man drew a chisel from one of his pockets 
and attacked the patrolman. The latter, 
who is much larger than Daley, threw his 
prisoner on the sidewalk, but not before the 
man had inflicted several cuts on the offi- 
cer’s forehead. In the meanwhile, the 
officer had blown his whistle summoning 
assistance and several persons rushed to 
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the scene. Both the police officer and his 
prisoner received surgical treatment for 
wounds inflicted during the encounter. 

‘An attempt was also made during Thurs- 
day night to effect an entrance into the 
jewelry store of Harris Fellman, also on 
Main St. not far from the Farrington store. 
The store adjoins the Model Lunch room, 
which was broken into and robbed. The 
thieves forced a storm door by means of a 
jimmy and were confronted with another 
door. They broke the glass in the second 
door, then went onto the roof, where they 
succeeded in breaking a skylight. Directly 
under the skylight was a table containing a 
cut glass display. Nothing was missing 
from this place, as the men were frightened 
away by Patrolman Edward Doyle. When 
he was “trying doors” for the last time of 
his shift he discovered the “jimmied” door 
and was making an investigation when he 
frightened the burglar, who took flight be- 
fore Officer Doyle could get him. 

Friday morning at 1.10 o’clock as the 
train which left Boston at 11.30 o’clock 
pulled into Woonsocket, Patrolman Mat- 
thew Galligan noticed two tall men, 
dressed in dark clothes and wearing caps, 
jump from the train and run into a lumber 
yard which adjoins the station. He fol- 
lowed them but soon lost sight of them in 
the network of lumber and buildings. His 
suspicions were aroused and he immediately 
notified police headquarters and a special 
search was made for the men but without 
success. Two of the saloons broken into 
were in this neighborhood. 








JEWELER SCARES CROOK 





Negro Sneak Thief Interrupted in Attempt 
to Rob Baltimore Jewelry Store by 
Timely Appearance of Pro- 
prietor 


BaLtimore, Md., Sept. 20.—Just how a 
jeweler can frighten off a thief by yelling 
at him in stentorian tones was demon- 
strated here Wednesday when George H. 
Glenn, jeweler, 503 N. Eutaw St., caused a 
negro to drop a tray containing gold pieces 
valued at $200 and flee from his store. 
Policemen arrived a few minutes later, but 
no trace of the negro could be found. The 
officers obtained a good description and the 
negro is believed to be a sneak-thief. 

From an investigation made by the police 
it is believed that the negro had watched 
the store for several days and that he had 
posted himself on the number of persons in- 
side the store. While Mr. Glenn was in 
the rear of the store the negro quickly en- 
tered, and, reaching over a counter, he 
seized a tray of gold coins just as Mr. 
Glenn came in view. The negro slipped 
in regaining his balance and at this junc- 
ture Mr. Glenn yelled at the thief and 
started toward him. 

The negro dropped the tray and fled to 
the street. He darted into an alley, and 
as Mr. Glenn gave the alarm several men 
took up the chase, but they were unable to 
come up with the fleeing negro. The police 
believe that the negro thought everything 
was clear when he saw Mr. Glenn go to 
the rear of the store, and that he thought 
it was an opportune time for him to enter 
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the store, seize the tray of coins and make 
his escape. 

Jewelers throughout the city have been 
given a description of the negro and have 
been requested to keep a look-out for him. 








OLD PLATER GONE 





Death of Frank Kuehne, in Business in New 


York for Nearly Half a Century 


It was with deep regret that many mem- 
bers of the jewelry trade learned recently 
of the death of Frederick Kuehne, for 
nearly half a century connected with the 
gold and silver plating industry of New 
York. Mr. Kuehne died at his home, 14 
Reservoir Ave., Jersey City Heights, after 
an illness of over three months due to a 
complication of diseases and the funeral 
services took place at his home and were 
in charge of Rev. J. A. W. Kirsch, pastor 
of St. John’s German Evangelical Lutheran 
Church. The remains were incinerated at 
the New York and New Jersey Crematory. 

Mr. Kuehne had been a resident of Jer- 
sey City for over half a century. He was 
born in Poughkeepsie, N. Y., 65 years ago, 
but came to Judson County when a small 
boy. As a young man he learned the gold 
and silver plating trade and nearly 50 years 
ago started an establishment in New York. 
Of recent years he had conducted a gold 
and silver plating business at 88 John St. 

His long career and great experience 
caused him to be highly esteemed by the 
jewelry trade, for whom he did a large 
amount of work and by whom he was 
recognized as one of the oldest and best 
versed ‘men in the business. 

Deceased was prominent in social as well 
as business circles, being a member of the 
Masons and other fraternal orders. 








Chicago Jewelers’ Association Announces Ap- 
pointments of Stariding Committees 


Cuicaco, Sept. 20.—Through the assist- 


ant secretary of the Chicago Jewelers’ As-. 


sociation, Frank M. Hickok, President 
John H. Hardin to-day announced the 
standing committees for the ensuing year 
as follows: 

Finance Committee—J. R. Perry, chair- 
man; George Meehan and Robert Slade, Jr. 

Membership Committee—James Tice, 
chairman; George Gubbins, Edward Fil- 
holm, Thomas J. Dee and Charles T. Ross. 

Social Relations and Entertainment 
Committee—S. Y. Ball, chairman; W. F. 
Juergens, W. F. Drexmit, A. W. Sproehnle 
and J. F. Montgomery. 

Trade Extension Committee—P. T. 
White, chairman; A. L. Ellbogen, C. P. 
Dungan, F. G. Thearle and F. H. Hoefer. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the last week: 
New York Sell- 
ing Price, U.S. 


Date. London. Assay Bars. 
oT SE ae Oe EEE oe 61% 115% 
PSE eins gesic.oa:g Ap tuted 61% 1155% 
MO CPR IS ss Sy cldy swiss ees 61% 116 
 , ere 62 116% 
I ldk a chai de casa aie e-mieabe 62 116 
ONE Bre cae dees waalee 62% 1174 
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OFFERS FACTORY TO MEN 


Head of Goldsmith, Stern & Co. Asks Strik- 
ing Employes If They Wish to Take 
Over Plant at Cost—Offers to Man- 
age It Free for Six Months 





Considerable newspaper publicity and 
comment was given last week to the action 
of August Goldsmith, head of the manu- 
facturing jewelry firm of Goldsmith, Stern 
& Co., one of the largest in the world, 
which followed as a result of the strike of 
the workmen at the plant of the company, 
33 Gold St., New York. The continuous in- 
creasing demands of the workmen, which 
Mr. Goldsmith felt could never be satisfied, 
caused him to make the offer to turn over 
the factory to his hands under certain con- 
ditions. The offer was not accepted, but 
various garbled accounts of the same ap- 
peared in the newspapers which caused de- 
nials to be made by the Union. Editorial 
and other comments by newspapers re- 
sulted from a lack of knowledge of the 
exact facts. The situation in brief as ex- 
plained by Mr. Goldsmith, when seen at 
the office of his concern Monday, is as fol- 
lows: 

“Yes,” said he, “the statement in the 
daily papers is only partly true. We in- 
creased the wages of all our employes 
20 per cent. in July and we figured 
the cost of our merchandise on _ this 
basis. Orders for the Fall business were 
accepted by us at these prices. A commit- 
tee called on us with,a demand for a 
further increase in wages of 25 per cent. 
which we refused, but for the sake of peace 
we offered them an advanced increase of 
10 per cent. which they declined, although 
we tried to convince them that. we were 
filling our orders at stipulated prices under 
contract. 

“Annoyed at this continuous agitation, I 
made an offer to the committee of two 
or three of the men who were in my 
office, to take over the factory and run it as 
a co-operative shop. I told them I would 
sell to the employes the machinery and plant 
at the appraised value of the same without 
profit, and I would ask nothing at all for 
the good will, which is an important part 
of the assets. 

“I did not offer to sell the stock on hand 
or the accounts due, because this would 
run into a figure that would be far out of 
their reach, but they could have had the 
plant as it was and in addition my services 
for six months without charge if they de- 
sired them. The value of the plant is 
about $300,000 and I told the men that if 
they could not raise this amount of money 
I would take a mortgage on it for one-third 
of the amount and let them pay it off in 
easy installments. 

“This offer was not made to the union, 
but to our own employes on the chance they 
wanted to form a co-operative organization 
to continue the business on these terms. 
They did not accept it, and, in fact, I do 
not believe they gave it serious considera- 
tion. All they seemed to be interested in 
was the arranging to get the 25. per cent. 
increase.” 





Louis Deily has bought the Grimes 
jewelry store at Rapid City, S. Dak. 


nang 
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Oregon Convention a Big Success 





Members of State Assn. Gather at Pendleton, Sept. 19 and 20, for Twelfth 
Annual Meeting—Important Topics Acted on and Officers Elected 

















(Special to THe JEWELERS’ CIRCULAR.) 

PENDLETON, Ore., Sept. 20.—The Oregon 
Retail Jewelers’ Association has just com- 
pleted one of the most interesting and im- 
portant sessions in the history of the or- 


ganization. This was the annual meeting 





ROYAL M. SAWTELLE, PRESIDENT-ELECT. 
which was held in Pendleton yesterday and 
today and proved a red letter occasion for 
the jewelry trade. 

This was the 12th annual gathering of the 
association, and although the attendance 
may not have been 12 times as large as any 
previous meeting, the interest in the pro- 
ceedings was at least 12 times as great 
among the half a hundred or more jewelers 





FIRST VICE-PRESIDENT. 


E. J. JAEGER, 


who came here from all sections of the 


State. Incidentally the dates of the con- 
vention coincided with the dates of the 
Annual Pendleton Round-Up, which the 


jewelers attended with a great deal of en- 
joyment. 
Among the most important action taken 


by jewelers assembled was that relating to 
the resolutions in favor of the repeal of 
the luxury tax, and abolition of the prac- 
tice of free engraving and the loaning of 
watches, and the approval of the fight being 
made for a legitimate profit on sterling 
silverware. The resolutions in regard to 
the luxury tax and free engraving and 
watch loaning followed the action of the 
American National Retail Jewelers’ Asso- 
ciation’s convention in Chicago in August. 

The discussions of the various subjects 
were most instructive and informative, and 





FRENCH, SECRETARY AND TREASURER, 


F. M. 


among the most important of these was that 
which related to a model accounting and 
cost system and the labor question. This 
was precipitated by a most interesting pa- 
per by H. Victor Wright of Los Angeles, 
who has charge of the Research Depart- 
ment of the American National Retail 
Jewelers’ Association. Mr. Wright has 
been spending the last three months in 
eastern States attending the jewelers’ con- 
ventions and addressing them on the model 
accounting system proposed by the National 
Association. The mcney necessary to start 
the work on this system has been raised 
by the trade, and it is no longer a question 
of theory or an idea of “something in the 
future,” but something of the immediate 
present. 

In his address on “A Model Accounting 
System” Mr. Wright urged the jewelers 
universally to adopt such a system us a 
means of accurately determining their ex- 
penses and profits. 

Mr. Wright’s remarks were endorsed and 
supplemented by those of Kristian Falken- 
berg of Walla Walla, Wash., former presi- 
dent of the Washington Retail Jewelers’ 
Association, who represented that associa- 
tion at this convention. Mr. Falkenberg’s 
address was on the “Cost of Doing Busi- 
ness,” and in addition to emphasizing the 
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necessity of proper accounting system, he 
gave many important practical suggestions 
to the jewelers, all of which were on points 
that have been worked out. 

Another of the very important addresses 
which caused general discussion was de- 
livered by O. A. Hartman of Salem, Ore., 





H. VICTOR WRIGHT, ONE OF THE SPEAKERS. 


who in the course of his remarks empha- 
sized the need for higher prices for repair 
work. He showed that the entire repair- 
ing business of the trade to-day was to a 
certain extent in jeopardy owing to the 
scarcity of workmen and the larger wages 














KRISTIAN FALKENBERG, WHO ALSO ADDRESSED 
CONVENTION 


that people could get in other lines. He 
emphas‘zed the necessity of higher pay for 
all workmen-and consequently the necessity 
of the jeweler raising his prices. 

Outside of the resclutions, the most im- 
portant acticn taken at the end of the ses- 
sion was that relatng to the choosing of 
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LONDON 
26 Holborn Viaduct 
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NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


PARIS 
39, Rue de Chateaudus 





FROM MINES TO MARKET 

















PEARL 


NECKLACES 





ENUS 


The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 
the genuine pearl. 


We can match any pearl necklace. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 
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SEND FOR MEMO. 
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82 Nassau St. New York 
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and all other semi-precious stones 
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ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any sim 
Diamond. 


Black Onyx, Coral and Mosrning Jewelry. 


ONYX BEADS - CAMEOS 
The DOUBRAVA CO.,61 Maiden Lane,N.Y. 








gece World War Veteran 


Rings, Pins and Buttons 
for Army and Navy 
nat yy: NY Ask Your Jobber for Prices 


Manufactured by 


EXCELSIOR MFG. CO. 












Patented Serial No. 275,258 113 Point St. Providence, R. I. 





ARREAUD & GRISER 


46 John St., New York 


LAPIDARIES frecious 


EMS in Unique Cuttings 









THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





A. & S. ESPOSITER 


27 MAIDEN LANE 


CORNER OF NASSAU 8ST. 





Jobbing Promptly Done at Reasonable Prices. 
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Cutting and Polishing 


Rubies, Sapphires and 
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the city where the next convention would 
be held and the election of officers for the 
coming year. A choice of the meeting 
place of the 1920 convention fell to Port- 
land, but no date was set, this being left to 
the executive committee in order to make 
it conform to the dates of the other asso- 
ciations and the itinerary of the important 
speakers and officials who will attend this 
western convention. 

The following officers were chosen to di- 
rect the affairs of the association during 
the coming year: President, Royal M. 
Sawtelle, Pendleton ; first vice-president, E. 
J. Jaeger, Portland; second vice-president, 
F. J. Donnerberg, Astoria; third vice- 
president, O. H. Johnson, Ashland; secre- 
tary treasurer, F. M. French, Albany. Be- 
sides these officers two other members were 
elected to the executive committee, William 
Anderson of Oregon City and Carl Greve, 
Portland. 

(Note.—The above is a telegraphic dis- 
patch received just as this issue of THE 
JewELeRS’ CIRCULAR went to press. A more 
detailed report of the convention will ap- 
pear in a future issuc.—EpITor. ) 








ANNUAL JEWELRY EXHIBIT 
Powers & Mayer, New York, Hold Best At- 
tended Display of Diamond and Plati- 
num Jewelry in Their History 


One of the best attended and most in- 
teresting exhibitions of diamond and plat- 
inum jewelry ever held by Powers & 
Mayer, Inc., 10 E. 39th St., New York, was 
concluded last Saturday, after being visited 
by representatives in the trade from all 
parts of the country and even from Canada. 
This was the J7th annual exhibit staged by 
this concern and was open to representa- 
tives of the trade, in the ccncern’s “Petit 
Salon” from Monday, Sept. 15, to Saturday, 
Sept. 20. As usual, the Powers & Mayer 
concern showed many exquisite and un- 
usual pieces of platinum jewelry all of 
original and beautiful design and mounted 
with many different kinds of stones. 

The first display which attracted the at- 
tention of the onlooker was made in a 
large glass fronted safe attractively 
trimmed and well lighted. In this safe re- 
posed the head and bust of a woman, made 
of wax, decorated with a diamond and pearl 
collar, bar pin and earrings. The collar 
was of the bow knot design, made to be 
worn slightly to one side, with 15 strains 
of pearls and was studded with diamonds. 
The bar pin displayed on this model em- 
bodied a base work design, mounted in the 
center with a large diamond and _ sur- 
rounded by smaller stones. Long pearl 
drop earrings also adorned the model, and 
it is estimated that the value of the jewelry 
worn by this figure amounted to about 
$14,000. 

In the safe with the wax figure was also 
displayed many other collars of beautiful 
design, all of the pearl and diamond combi- 
nation. There were also a variety of la 
Vallieres set with pear shape, emerald cut 
and other styles of diamonds. They were 
very attractive and made a wonderful dis- 
play. A beautiful assortment of drop ear- 
rings and pendant drops were also ex- 
hibited in this safe. 
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Another case displayed a great variety 
of pendants and brooches, all of fancy and 
original design. There were also shown 
some bow knots, set with calibre cut sap- 
phires. The workmanship and beauty of 
these pieces attracted considerable atten- 
tion and were greatly admired by the visit- 
ing jewelers. 

While the exhibition was going on the 
concern received from abroad a consign- 
ment of diamonds of various sizes and 
shapes, ranging anywhere from two to 
eight carats. Many of these stones were 
on display in small plush boxes and were 
arranged in combinations to show them off 
to a wonderful advantage. In the case con- 
taining these diamonds were also shown 
other loose stones, including emeralds, ru- 
bies, sapphires and a large red-orange dia- 
mond. This latter stone attracted consid- 
erable attention, owing to the scarcity of 
such gems. 

The concern also made a large and in- 
teresting display of ladies’ rings which were 
all made of platinum and set with many 
different stones. One of the most attrac- 
tive pieces in this display was a new style 
ring, which this concern is getting out and 
which is set with a marquise shaped dia- 
mond. The design of this ring is a de- 
parture from any ring heretofore placed 
on the market and promises to become 
popular in the future. 

Other articles exhibited in the same room 
were scarfpins of various shapes and de- 
signs and a number of beautiful brooches 
mounted with black opals and star sap- 
phires. 

In‘another room the firm displayed neck- 
laces, bar pins, pearl sautoirs, lorgnettes 
and pendant watches. In one case in this 
same room the concern showed some beau- 
tiful velvet collars and expansible bracelets, 
all mounted with diamonds. A small but 
interesting collection of men’s rings set 
with sapphires, emerald cut diamonds, cat’s 
eyes and other stones also attracted much 
attention. 

Another case displayed a great variety of 
rings in new and exclusive designs. These 
were all set with diamonds, emeralds, ri- 
hies and sapphires and were valued any- 
wheres from $100 to $1,000. One of the 
specialties being made by the concern is a 
wedding ring made of platinum and en- 
tirely set with small calibre cut diamonds. 

Owing to the present labor conditions 
and the scarcity of diamonds and platinum 
the exhibitors made a remarkable display 
and should be congratulated on their ef- 
forts. THe JEWELERS’ CIRCULAR reporter 
was informed that jewelers from all over 
the country, as well as from Canada re- 
sponded to the invitations to attend. 








jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
(Week Ended Sept. 20, 1919) 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1,410,914.12 
Gold bars paid depositors............ 431,461.94 


Total $1,842,376.06 
Of this the cold bars exchanged for gold coin 
was reported zs follows: 





Sie ogee era wrain wees avecasd wie wna ecetens $279,997.66 
EO sips Weta Oh, Crees eennne wees 294,172.45 
dy arenes: a.nle ee'eio Wace ares nana ate 264,526.25 
(ea alee Seta OREN 193,003.16 
NODES Eo 45 .d:5 ocalecieln 8 ans Cami 232.597.84 
MON BO eo ates 6b swe soucueees 146,616.76 

PEGRME  % isles dia in. gheventusielaeolacoiareue e-erareners $1,410,914.12 
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Death of Frank H. Reid 

Cuicaco, Sept. 17—Word was received 
here yesterday that Frank H. Reid, a well 
known jeweler of Perry, Ia., had died at his 
home there on Sept. 12, at the age of 54 
years, 

Mr. Reid was born in Leroy, Ill, but 
moved to Iowa at an early age and was for 
a time manager of the Plumb Jewelry Co. 
at Des Moines. About 25 years ago he 
opened a store in Perry and had been active 
in business there ever since until the Sun- 
day before he died, when he was taken ill. 

He was a prominent member of the 
Elks, which order conducted the funeral. 

Mr. Reid was held in such high esteem 
by the people of Perry that the Chautauqua, 
which was in session, and every business 
house in Perry closed during the funeral. 

Deceased is survived by two daughters, 
three sisters and two brothers. 

Godfrey Dodd, Madison, Ind., Dies at Four 
Score and Ten 

INDIANAPOLIS, Ind., Sept. 19—Godfrey 
Dodd, aged 90 years, a retail jeweler at 
Madison, Ind., died at his home in that city 
a few days ago, his death being due to the 
infirmities of age. 

Mr. Dodd was the oldest merchant in 
Madison, having owned and managed a 
jewelry store in that city for the past 60 
years. He is survived by four daughter. 











Tri City Notes. 


Davenport, Ia., Rock Island, Ill., Moline, Il. 

A. N. Reinert of Rock Island has just re- 
turned from a motor trip to Chicago and 
other points of interest. 

Wm. Johnston, of the Gerwe Bros. & 
Garvey Co., Davenport, is back on the job, 
having spent two weeks in Chicago. 

Harry Miller, of Papes jewelry store, 
Davenport, is confined to his home, after 
having had a serious attack of illness. 

Mr. Weber, formerly connected with the 
jewelry repair department of L. S. McCabe 
& Co., is now with Otto Juhl, Rock Islnad. 

H. P. Yingling, of Franklin Grove, IIl., 
was a visitor in Davenport, and announces 
that he intends moving his store to Betten- 
dorf, Ia. 

Harry Petersen, formerly with the Plumb 
Jewelry Co., of Des Moines, is now with 
the Gerwe Bros. & Garvey Co., manufactur- 
ing jewelers, Davenport. 

Henry Sieffert, of T. G. Bleuers, Rock 
Island, has joined the ranks of the bene- 
dicts, having been married Sept. 17, 1919. 
Mr. Sieffert has just recently returned from 
the service, having been stationed at Camp 
Bowie. 

H. R, Cox of East Moline is now busily 
engaged in moving his stock from his pres- 
ent location to his new store on Fifth Ave., 
in Moline. . The store Mr. Cox is now 
moving into was formerly occupied by a 
“10 and 25 cent” store. Mr. Cox purchased 
all of their goods and is moving this to his 
East Moline store, where he will continue 
to run a jewelry store with the “10 and 25 
cent store.” He is putting in a new front 
on the Fifth Ave. store, and will have a 
formal opening Oct. 4. The new store 
when completed will be one of the finest 
and most up to date in the west. 
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Leirloom Silver 


‘“‘The Silver that Sells’’ 





Did you ever hear a housewife say that she had all the Sterling Silver 
Tableware that she wanted? Hardly! Your opportunity for selling 
Sterling Silver Tableware is unbounded. But you need attractive 
patterns to stimulate and secure sales. 


The CHATEAU-THIERRY is proving uncommonly attractive to 
housewives. An assortment of this pattern in your stock will in- 
crease your sales and profits. 


Why not order now? 


Rogers, Lunt & Bowlen Co. 
Silversmiths 
GREENFIELD, MASS. 


New York Chicago San Francisco 
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Beautiful Swords Presented to Mar- 
shals Joffre, Foch and Pétain 


HE beautiful sword presented to Gen- 
T eral Pershing by the City of London, 
of which a description and illustration ap- 
peared in the Aug. 20 issue of THE JEWEL- 
pr’s CIRCULAR, was a peg on which a recent 
issue of the Literary Digest hung an in- 
teresting story on swords of ceremony. 
Referring to the swords presented by the 
City of Paris on her three great Marshals 
Joffre, Foch and Pétain. The Literary 
Digest adds: ; 

In the latter act there is seen a return 
to an old French tradition, “an ancient 
military tradition of which victory has 
brought us back the remembrance,” accord- 
ing to a writer in L’Illustration (Paris). 
The city of Paris, which ran so many risks 
in this war, thus expresses its gratitude to 
the three who watched over her safety, 
giving them “the arms of ceremony with 
which they may adorn themselves on solemn 
occasions.” In carrying out this act there 
is seen the revival of still another tradition, 
that of calling in her best artificers to ex- 
ecute the work. Mr. Henry Nock, a 
medalist; Henri Vevér, an artist-jeweler; 
and Edmond Becker, a sculptor, were the 
men chosen, calling to mind illustrious 
jewelers of past times, “for instance, Jean 
Varin, who was appointed, by the en- 
lightened favor of Richelieu, guard and 
Administrator of the Royal Funds”; so 
likewise Thomas Germain, who carved the 
sword offered to Louis XV., then a child, 
by his good town of Paris; so in the case 
of Francois Marteau and also Augustin 
Dupré, who worked for the “soldiers of 
the Second Year.” 


The handle is Gil’s, the famous carver, 
He who molds best to the taste of pretty ladies 
A box of pastils in the hilt of a sword. 


said a hero of Hugo. And the “Queen of 
Swords,” the sword without rival of Cesar 
Borgia, was also due to the collaboration 
of an irreproachable blacksmith and a 
jeweler of prodigious talent, this Hercules 
called Fideli, the name of whom was only 
revealed during the last century. 

The three swords in question were or- 
dered by the city of Paris after a limited 
competition had been held between artists 
assembled by the bureau of the Municipal 
Council. We read: 

“To Mr. Henry Nock fell the task of 
furnishing the sword of the first-created 
Marshal, the Victor of the Marne, Marshal 
Joffre. The enameled hilt, the principal 
part and the most remarkable, presents at 
first sight the escutcheon of the city of 
Paris, the galley with silvered keel, and 
silver sails upon a red field, under a blue 
sky sprinkled with lilies of France. This 
is overtopped by a mural crown interlaced 
with oakleaves. Thus is represented the 
donor-city, the saved and grateful city. 
On the other side of the hilt, upon a scarlet- 
enameled field striped with gold, a banderol 
of gold bears the prophetic motto, Fluctuat 
nec mergitur. Upon the escutcheon of the 
guard in low bas-relief a helmeted Gaul 
fights with his short sword the enraged 
eagle. The rear part is decorated with two 
batons and the initials of the Marshal. 
Upon the arc, sprinkled with laurel-leaves 
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carved in the gold, shine the seven dia- 
monds, insignia of the dignity of the 
Marshal. A little ram’s head very deli- 
cately modeled ends the projecting point 
of the hilt. The scabbard, in polished 
shark-skin of a dull milky-gray color, which 
seems a cluster of pearls, ends in a little 
knob of gold as the entire hilt, decorated 
with the fruits of the earth in which re- 
poses a sword hereafter useless, the wheat 
of the furrows, the grapes of the vineyards, 
and the Gallic cock represented crowing. 
The blade engraved and gilded bears the 
dedication of the city to the Marshal. Such 
is this work, drawn in simple and large 
lines, sumptuous of decoration, whose effect 

















SWORD PRESENTED TO MARSHAL FOCH. 


is still more heightened by sparse rows of 
pearls, made by an artist who is before 
all traditionalistic and classical.” 

The sword of Marshal Foch was en- 
trusted to the jeweler-goldsmith, Henri 
Vever, a native of Metz, and expresses his 
province’s gratitude. Seeming to fit the 
religious austerity of Foch’s character, it 
is even more soberly decorated than the 
first. The exquisite carving of its golden 
hilt constitutes its chief ornament. The 
part held by the hand is formed by “a figure 
representing France straight as a caryatid 
draped in the tricolor, which covers it in 
the back with tiny folds, very soft to the 
touch.” Going on: 

“At the feet of this figure Alsace and 
Lorraine raise to the recovered motherland 
their grateful eyes and attach a garland 
to a cartouche bearing the dates of 1914- 
1918. The hilt, crowned with the helmet, 
thereafter to remain legendary as the battle 
headgear of generals and soldiers alike, is 
decorated with a frieze where pass in- 
fantry and cavalry, our heroes of the Great 
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War, cut in strong relief. The arc is ended 
by a figure of Victory held to the hilt by 
its extended wings, draped by a loose- 
folded chlamys, letting fall from her hands 
the garland of laurels on which are en- 
crusted the seven stars of the dignity of 
marshal represented by diamonds, which 
are the only ornaments upon the solid gold. 
Upon the projecting end of the black mo- 
rocco scabbard, the Gallic cock crows vic- 
tory. On the blade is the dedication of 
the city to the Marshal.” 

Edmond Becker was charged with 
modeling the sword for Marshal Pétain 
after the model he had presented at the 
contest : 

“His work is entirely ‘modern art.’ The 
city of Paris, draped in the folds of the 
French flag, extends the crown of laurels 
to the victors. She is standing upon the 
symbolic ship of the Paris escutcheon, the 
prow of which is modeled into the Gallic 
cock, and her graceful body forms the 
handle of the sword, the crown of which 
forms the slender pommel and the nave 
the guard. 

“Upon the outside of the basket hilt the 
coat of arms of the city of Paris are re- 
produced in enamel of old French work- 
manship. The seven stars of precious 
stones also gleam upon the hilt, which is 
bound in the middle by a circlet of plati- 
num surrounded by two laurel crowns en- 
graved with the two great dates of the 
war: 1914-1918. The chape which crowns 
the scabbard of blue morocco—the color 
of the baton of a marshal—is ornamented 
with a motif elegantly carved, while the 
projecting end of the scabbard is formed 
by a fine medallion representing Victory.” 

These three swords were presented on 
the night before the Triumph, July 14, on 
the place of the Hétel de Ville, the old 
“Gréve,” which played such an important 
role in the history of France. It was a 
festive spectacle, we are told, which has 
not been seen since 1860, when the last 
sword of honor recompensing military serv- 


ices was offered to Marshal MacMahon by 


the district of Autun, wheré he was born, 
in commemoration of his victory of Ma- 
genta and of his elevation to the rank of 
Duke. The immense and curious crowd of 
Parisians which assembled on the 14th of 
July along the route of the glorious pro- 
cession did not see these beautiful arms 
at the sides of the three great chiefs, as 
they may not be carried on horseback. 








The gold production of western Australia 
continues to show a steady decline. Dur- 
ing the six months ended June 30, 1919, 
the total Australian production amounted 
to 573,279 fine ounces, of which western 
Australia furnished 410,428 ounces. For 
the first six months of 1918 the total pro- 
duction of Australia amounted to 641,911 
ounces of which amount western Aus- 
tralia produced 443,983. During the first 
six months of 1917 the total production 
amounted to 727,995 ounces of which 
amount western Australia furnished 490,- 
466 ounces. It is stated that the cause 
of this decline i8 increased working ex- 
penses due to high wages and high cost 
of machinery and materials. It is not ex- 
pected that much, if any, improvement can 
be looked for in the immediate future. 
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W. W. W. RINGS are not 
merely good Rings because 
we say so,—but through 
thought, energy and devo- 
tion, we have made them 
so. 
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Not merely good Rings— 
but a SERVICE! 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y, 
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Samuel A. Baldwin has gone to Malden, 
Mass., for a brief stay with relatives. 

Ruberto D. Pettine has withdrawn from 
the Vinton Jewelry Co., 128 Vinton St., this 


city. 
Albert C. Vivada, watchmaker, has taken. 


new quarters at room 3, Fletcher building, 
212 Union St 

Isaac B. Lawton and wife, of Central 
Falls, are spending the next few weeks at 
Atlantic City, N. J. 

A representative of the Wagner Comb 
Co., New York, was a business visitor in 
this city the past week. 

Benjamin Falcofsky has filed a statement 
at the city clerk’s office that he is the sole 
owner of the Parisian Art Co., 109 Charles 
St. 

Mr. and Mrs. William G. Lind, who 
have been spending the Summer on Cape 
Cod, have returned to their home in Edge- 
wood. 

The Rothschild Mfg. Co., 150 Chestnut 
St, is enlarging its gold filagree depart- 
ment and is calling for additional bench 
hands. 

Mr. and Mrs. William J. Braitsch and 
family have returned from Conanicut Park 
and opened their house on Adelaide Ave., 
for the Winter. 

Art Hadley, of the Hadley Jewelry Co., 
sailed from New York on the Adriatic on 
Saturday for England, where he will re- 
main for several weeks. 

The F. W. Woolworth Co. is making ex- 
tensive alterations and improvements to the 
building occupied by its Olneyville store, 
at 1924 Westminster St. 

Mr. and Mrs. Danforth K. Barrett and 
family, who have been stopping at Sandy 
Point, Prudence Island, in Narragansett 
Bay, have returned to town. 

The Westminster Jewelry Stonesetting 
Co., 433 Weybosset St., is owned by M. D. 
Sardjonian and others, according to their 
statement filed at the city clerk’s office. 

The employes of the Ostby & Barton Co. 
have formed a bowling league composed 
of 12 teams, representing the various de- 
partments, with five men on each team. 

John F. Allen, dealer in precious and 
semi-precious stones of this city, left on 
Wednesday for a two months’ trip to 
Europe. He sailed from New York on 
the steamship Rotterdam. 

The Progressive Chain Co. has filed no- 
tice with the Secretary of State that an 
amendment has been made to a clause in 
the charter regarding the right of the cor- 
poration to purchase stock of any stock- 
holder. 

The New Acme Plating Co., 59 Page St., 
is being conducted by H. Jorjorian of War- 
wick, B. Jorjorian and O. Jorjorian of 
Providence and P. D. Jorjorian of Cran- 
ston, according to their statement filed at 
the office of the city clerk. 

Mr. and Mrs. Charles E. Hancock have 
closed their Summer home, Adrenwold, at 
Moultonboro Point, N. H., and are in town 
for the Winter. Their son, John R. Han- 
cock, after two years in the service, has 
been discharged and is at home again. 
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George H. Holmes, of the George H. 
Holmes Co., was elected Deputy for Rhode 
Island at the annual convention of the Su- 
preme Council, Ancient and Accepted Scot- 
tish Rites for the Northern Masonic juris- 
diction, in session at Philadelphia the past 
week, 

The Optical Specialty Mfg. Co., of this 


’ city, represented by Ralph M. Greelaw, Ed- 


win J. Tetlow and Alfred H. Lake, all 
of Providence, was granted a charter un- 
der the laws of Rhode Island by the Sec- 
retary of State on Thursday. The concern 
contemplates engaging in the manufactur- 
ing, buying and selling of optical goods. 
It will be located in this city, with a capi- 
talization of $50,000. 

Rhodes & Tipple, Inc., a new concern 
incorporated with the Secretary of State 
on Thursday, under the laws of Rhode 
Island, is to conduct the business of buy- 
ing, selling and manufacturing jewelry. 
The office will be located in Providence, 
and, according to the articles of incorpora- 
tion, the capital stock will be $10,000, with 
shares divided into $100 each. The incor- 
porators are Frank B. Rhodes and Clark 
W. Capwell, of Johnston, R. I., and Will- 
iam G. Tipple, of East Providence. 

A mysterious fire started in the electro- 
plating establishment of Cannon & Brown, 
78 Friendship St., at 1 o’clock Friday 
morning. The blaze released the fire 
sprinkler system, and before it was shut 
off considerable damage had been done to 
the machinery. The fire started in a cor- 
ner of one of the finishing rooms on the 
floor and burned a small hole in the floor- 
ing. Water leaked down through the floor 
to the establishment of the Providence 
Electrotyping & Plating Works. The fire 
itself did but slight damage, but consider- 
able damage was occasioned by the flood 
of water that escaped through the building. 

The affairs of the manufacturing concern 
of Lorgnettes, Inc., 143 Summer St., were 
given further consideration by the courts 
on Monday, Sept. 15, when a hearing was 
given by Justice Doran in the Superior 
Court in the case of Alexander M. Chad- 
burne against Lorgnettes, Inc., et al. Judge 
Doran entered a decree granting the re- 
spondents’ motion to dissolve the tempo- 
rary injunction granted on Sept. 3, enjoin- 
ing the respondents, represented by C. St. 
Pierre, the president and secretary of the 
corporation on behalf of a majority of the 
stockholders, from holding a stockholders’ 
meeting for the purpose of removing the 
complainant, Alexander M. Chadburne, as 
vice-president and treasurer of the corpora- 
tion. 

A committee to arrange for the enter- 
tainment of Cardinal Mercier of Belgium, 
when he visits this city on Sept. 30, and a 
reception committee of 100 to tender the 
official hospitality of the city and State, 
was announced the past week. The name 
of Governor R. Livingston Beeckman, who 
is a stockholder and director of the Inter- 
national Silver Co., is first on each of these 
committees. Among others are the fol- 
lowing: Henry D. Sharpe, of the Brown & 
Sharpe Mfg. Co.; Arthur Henius, of the 
Henius Co.; H. Anthony Dyer, director of 
the Tilden-Thurber Corp., and Harry Cut- 
ler, of the Cutler Jewelry Co. are on the 
committee of arrangements, and Lieut.-Gov. 
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, Emery J. San Souci, of the J. O. San Souci ° 


Co.; Samuel M. Nicholson, of the Nichol- 
son File Co.; Henry D. Sharpe, Adamo R. 
Aiello, Arthur Henius, Jerome M. Fitz 
Gerald, H. Anthony Dyer, Walter R. Cal- 
lender, of the Callender, McAuslan & 
Troup Co. (The Boston Store); Harry 
Cutler, John Shepard, Jr., of the Shepard 
Co.; Arthur L. Aldred, of the Gladding’s 
Dry Goods Co.; George H. Holmes, of 
George H. Holmes & Co.; N. Darrell Har- 
vey, William A. Schofield, George F. 
Berkander, John S. Holbrook, of the Gor- 
ham Mfg. Co.; James E. Roosa and Henry. 
L. Jacobs, of the Shepard Co.; Everett I. 
Rogers, of Parks Bros. & Rogers, Inc.; 
Herbert J. Wells and Frank W. Matteson, 
directors of the Gorham Mfg. Co.; Joseph 
Samuel, of J. Samuels & Bro., Inc. (The 
Outlet Co.) ; Martin S. Fanning and “Abe” 
Dimond, of the Dimond Co. 








Canada Notes 





Gervais St. Jean, jewelers, are registered 
at Montreal. 

The Platinum Jewelry Co. recently com- 
menced business in Toronto. 

J. C. Bush, jeweler and _ tabacconist, © 
Toronto, has disposed of his jewelry busi- 
ness. 

W. F. Lester, optician of Fort William, 
Ont., has given a chattel mortgage to E. 
Lester for $1,501. 

The firm of Speyer & Co., diamond deal- 
ers, is registered at Montreal by Adolph 
and Mrs. A. Speyer. 

Ontario jewelers calling on the Toronto 
trade recently included A. J. Gabel, Kitch- 
ener; B. McCarty, Lindsay, and H. Hadley, 
Stirling . 

J. H. L. Herbert & Co., opticians, of 
Montreal, have dissolved partnership, the 
business being continued under the same 
style by David I. Rubin. 

Mrs. Margaret Keetch, wife of Mr. 
Keetch, jeweler of Sault Ste. Marie, Ont., 
was instantly killed on Sept. 11 when an 
automobile in, which she was riding, in 
company with Dr. and Mrs. Jones of Webb- 
wood, plunged into a ravine. She was 
visiting at the Jones home. An inquest 
was held and a verdict of death by acci- 
dent returned. 

The jewelry store of T. & J. Smallwood, 
1076 Bloor St., West, Toronto, was robbed 
of diamond rings valued at about $1,000 on 
Sept. 16 by an unknown man, who entered 
the store and asked to be shown some 
necklaces. He was shown a number of 
rings by Thomas Smallwood, but took ex- 
ception to the quality of the goods, alleging 
that some of the stones were imperfect. 
Mr. Smallwood offered to procure others 
in the city which might prove more satis- 
factory, and arranged for an interview later 
in the day. This took place and the custo- 
mer again objected to one of the stones in 
the necklace which he said contained 2 
flaw. Mr. Smallwood stepped to the rear 
of the store to replace it, and as soon as 
his back was turned the visitor secured 23 
rings exposed on a tray. On Mr. Small- 
wood’s return the thief asked to be ex- 
cused for a minute while he went to a 
store next door to make a purchase. That 
was the last seen of him. 
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Sinnock & Sherrill | 


MANUFACTURERS OF 


EMBLEM RINGS 


CHARMS, BUTTONS AND PINS 
HANDSOME AND UNIQUE DESIGNS 
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Sold Through 
the 
Wholesale Trade 


Diamonds 


Mounted in 
Gold or Platinum 


New York Office, Silversmiths Bldg. 15-17-19 Maiden Lane 


Chicago Office—301 Masonic Temple 
Henry W. Sherrill, Manager 
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of Lawrence has 

made extensive alterations to the store. 
Numerous stores in Boston closed dur- 

ing the observance of the Jewish New Year 


this week. 
F. M. Harris, president of Harris, Law- 


The H. P. Doe Co. 


ton Co., is on his annual fishing trip at 
Swan Lake, Maine. 

Friends of George H. Griffin of Portland, 
Me., will be glad to learn that he is out 
again after a serious sickness. 

W. A. Blumenthal, formerly on Hanover 
St., is now conducting a jewelry business 
at 120 Tremont St. under the name of the 
Tremont Jewelry Co. 

Lawrence F. Percival has returned from 
New Brunswick, N. S., where he indulged 
himself in one of his favorite sports, 
namely, duck shooting. He is a crack shot 
and secured a big “bag.” 

I. C. Nye, for years in business in Back 
Bay and later with the A. Stowell Co., has 
again opened up on his own account, this 
time at 420 Boylston St. Miss Fuller, who 
was with Mr. Nye in the Back Bay store, 
is once more associated with him. 

Allan B. Farmer, for 15 years with 
Charles Foss, one of the leading diamond 
dealers and importers in Boston, has de- 
cided to enter upon business on his own ac- 
count at 120 Tremont St. He will special- 
ize in pearls and plans to start on Oct. 1. 

K. Burns & Son (formerly The Tiffon 
Jewelry Co.), are covering their spacious 
window fronts in their new store, corner 
of Washington and Bromfield Sts., with 
attractive designs of watches, bracelets and 
pictures of the personnel. 

Elmer E. Knight, president of the New 
England Jewelers’ Golf Association, was 
struck by an auto truck near Young’s hotel 
Sept. 17 and hurled 10 feet. The whole of 
his left side was severely wrenched and 
bruised, and it is considered fortunate that 
he escaped with his life. 

Frederick R. Kneip, instructor at the 
Rhode Island School of Design, has begun 
his Fall lectures. Mr. Kneip, who has been 
in Boston for many years, is an expert and 
authority on precious stone cutting, and 
the school he instructs is said to be the 
only one of the kind in the country. 

William B. Tilton, for 25 years with D. 
C. Percival & Co., diamond importers and 
jobbers in watches, this city, traveling be- 
tween Boston and Buffalo for this concern, 
has withdrawn from the jewelry trade and 
has been made sales manager of the Burke 
Sanitary Lock Spring Heel Corporation, 
Plymouth, N. H. 

Trade, which was virtually at a stand- 
still during the first week of the Boston 
police strike and the rioting, is beginning 
to show signs of revival. The guards 
which the jewelers themselves provided, 
have been greatly reduced in number, as 
the protection of the State guard is con- 
sidered as adequate. 

The master engravers and the local 
union held a “peace conference” at 724 
Washington St. last week, when various 
matters affecting the interests of both sides 
were fully discussed. It is one of the 
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avowed objects of both associations to 
meet in this friendly way to avoid any 
friction that might arise through aloofness. 
This is in line with the “industrial par- 
liament” idea which is gaining ground in 
different parts of the world. 

Ratzkoff Bros. & Co., Phillips building, 
have opened a factory at 206 Broadway, 
New York, under the management of S. M. 
Ratzkoff, a graduate of West Point, and 
formerly with M. L. Girdany, New York. 
The manufacturing of platinum goods in 
connection with the New York plant is un- 
der the direct charge of. Joseph Mayorana, 
also at one time with M. L. Girdany. The 
Boston company has moved into much 
larger and better accommodated offices in 
the Phillips building. 











H. G. Graff, of F. H. Chaplin & Co., 726 


Chestnut St., is on an extended southern 
trip. 

Mrs. W. W. Howe, a retail jeweler of 
Clearfield, Pa., was on a buying trip to this 
city during the past week. 

F. P. Brogan, a manufacturing jeweler, 
is making extensive alterations in his fac- 
tory department at 807 Sansom St. 

C. H. White, of Weatherly, Pa., has suc- 
ceeded to the retail jewelry business of his 
father, Frank White, who has retired. 

The Vollmer Jewelry Co., of 144 W. 
Girard Ave., is making extensive altera- 
tions in its building. The improvements 
include a new front and new bulk windows 

William A. Clark, of McIntire, Magee 
& Brown, 725 Sansom St., spent last week 
participating in the conclave of the Knights 
Templar in this city and the week-end 
attending the Shrine conclave at Atlantic 
City. 

Mr. and Mrs. J. C. Beitel, of Catasaqua, 
Pa., visited friends here during the past 
week. Mr. Beitel retired from the retail 
jewelry business in Catasaqua several years 
ago, being succeeded by his son, Robert 
Beitel. 

Louis Stern, a member of the firm of 
L. Stern & Co., Providence, R. I., and who 
maintains his local office in the Burd build- 
ing, this city, has brought his family home 
from Asbury Park, N. J., where they have 
been spending the Summer. 

Mr. and Mrs. S. E. Owens, of Tampa, 
Fla., are guests of Mr. and Mrs. Sol Sickels. 
Mr. Sickels, who is a member of the firm 
of M. Sickels & Sons, 9th and Chestnut 
Sts., entertained his guests over the week- 
end by a motor trip to various New Jer- 
sey shore resorts. 

Mrs. Margaret Grund, mother of John 
Grund, a retail jeweler of 3118 Kensing- 
ton Ave., died Sept. 12 at the home of 
another son, Frederick Grund, 3143 Rorer 
St. The funeral services were held Mon- 
day afternoon, Sept. 15, at the latter’s 
home, with interment at Bellevue Ceme- 
tery. 

Rosnov & Glick, manufacturing jewelers, 
are reported to have purchased the four- 
story building at 719 Sansom St., which 
covers a lot 21 feet six inches by 90 feet. 
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The price paid was in the vicinity of 
$25,000 and the purchasers announce that 
they will occupy the building after ex- 
tensive alterations. 

F. B. Wallen, a retail jeweler of 45 
Broadway, Camden, N. J., has completed 
numerous alterations in his store, and has 
engaged in an extensive advertising cam- 
paign in Camden newspapers apprising his 
customers of the increased show room ca- 
pacity and comforts. Mr. Wallen has deep- 
ened his store to a considerable extent. 
He is president of the Camden Board of 
Trade. 

Philadelphia jewelers who reside in the 
suburban section of Camden are carefully 
going over the time tables of the two rail- 
roads traversing their séctions of south 
Jersey as a result of the recent troubles 
growing out of the new sliding scale rates 
on the suburban trolley cars. There are 
more than 50 Philadelphians who reside in 
East and West Collingswood, Merchantville 
and smaller towns served by the Camden 
trolley lines. During the past week the 
sliding scale rates went into effect. Ship- 
workers, objecting to them, wrecked the 
cars until the trolley companies stopped all 
service. For the past few days the cars 
have been running under the guard of 
the militia. The service, however, is in- 
sufficient and infrequent. 


NORTH ATTLEBORQ 
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Sila H. Carley, bookkeeper for D. Evans 
& Co., has returned from a two months’ 
rest enjoyed in New Mexico and California, 

The employes of the Bugbee & Niles 
Co. enjoyed their annual outing last Satur- 
day at the Warwick Club on the Providence 
river. 

Daniel Corey of Plainville, a retired 
manufacturing jeweler, last week with his 


- wife observed the 50th anniversary of their 


wedding. 

A strike which threatened to take place in 
one of the local shops last week was settled 
after a conference between, the proprietor 
and the employes. 

The North Attleboro Chapter of the Red 
Cross at their meeting last Thursday after- 
noon adopted resolutions upon the death of 
the late Chas. T. Paye, who was the first 
chairman of the local chapter. 

The employes working in Plainville and 
living in Franklin have petitioned the rail- 
issue workingmens’ 


Way company to 
tickets. Under the new rates they will be 
obliged to pay $.50 carfare daily. “ 


O. W. Clifford, Andrew Morris, Harry 
Fisher, John E. Tweedy and Theron Curtis, 
all manufacturing jewelers, were elected 
members of the Republican town committee 
at the primaries held on Tuesday of last 
week without opposition. 

Notice has been given of a special meet- 
ing of the creditors of Doran, Bagnall & 
Co., alleged bankrupts, to be held at the 
County Court House in New Bedford on 
Tuesday, Sept. 30, at 11 o’clock, to con- 
sider and act upon the trustee’s petition for 
leave to sell at private sale or public auction 
the personal assets of said bankrupt. 
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} “Just one year ago 
today we fired 
our first shot” 








He is back on the home job after doing the 
oversea’s job up brown. And the memory of 
his battery’s first shot is vividly with him. He 
can almost hear the gun’s crash—then realizes 
-—one year ago, timed to the second by the 
same 

















Old, familiar, trench-worn 


Wrist Watch with a 
New Sturdy Fabric Strap 


Returned soldiers by the thousand are preach- 
ing and popularizing the comfortable, conve- 
nient, he-man wrist watch with a Fabric Strap. 














Webbing—the same patented, fine weave, 
satisfactory material as the Sturdy military 
strap. 


Widths—34, 9% and 4 inch in new civilian 


brown fabric. 


J. F. Sturdy’s Sons Co. 


Manufacturers of Sturdy Chains 
Attleboro Falls Massachusetts 
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TRADE CONDITIONS. 
f New Orleans say that they cannot 
there was ever such an amount of 
bench work to be done as now. Not only is there 
q vast number of watches to be repaired, but 
special work such as making of monograms is 
very heavy. Many of the smaller shops would 
gladly put on an extra man or two but none is to 
be had. The proprietors of many stores have been 
forced to go to the bench themselves to help out 


in emergencies. 


Jewelers 9 
recall when 





E. Waldemier, Gulfport, was in New Or- 
leans recently. 

Louis D. Fink, of Hausmann, Inc., has 
been resting at Pass Christian, Miss. 

Weinfurter Bros. will move Sept. 28 to 
their new store, 139 Carondelet St., which 
is now being renovated. 

W. E. Taylor will return Tuesday, after 
an absence of about two months. He will 
come home by way of Chicago. 

Charles Cohn, of Leonard Krower & Son, 
has returned from a stay at Hot Springs, 
Ark. He is feeling much improved. 

I. Antis recently made a pleasure trip, 
which included Pittsburgh, New York, Ni- 
agara Falls and other points on the Great 
Lakes. 

F. T. Rombach, of Canton, Miss., was 
among the New Orleans visitors recently, 
as was R. B. Colvin, Winnfield, La. V. L. 
Duffle, Donaldsonville, was another visitor 
during the week. 

Miss Esther Denekamp, of the Samuel 
Hart Jewelry Co., was unfortunate on her 
vacation trip, which was to extend to Alex- 
andria and Galveston. She was taken ill 
and spent three weeks in bed. 

Maltry Bros. moved Sept. 16 from 139 
Carondelet St. to their new store, just op- 
posite. The new store is finely finished 
and lighted. Broad showcases of marble 
and copper frames flank the entrance, and 
handsome lights make the interior bright. 
In the rear a complete shop is. installed. 

Quite a number of New Orleans jewelry 
stores are decorated this week for the 
convention of the Associated Advertising 
Clubs of the World, which opened Sept. 21. 
It is also expected that many jewelers out- 
side of New Orleans will attend the con- 
vention. White Bros., in Canal St., have 
profuse decorations. 

J. J. Weinfurter, Sr., one of the few sur- 
viving members of the famous old Con- 
tinental Guards, has been requested to 
gather his comrades and serve on the re- 
ception committee for the advertising con- 
vertion. They will wear their distin- 
guished uniform, which is an exact copy 
of that worn by the Continental troops un- 
der Washington. 

Many jewelers of New Orleans have re- 
ceived communications from the American 
National Retail Jewelers Association ad- 
vising that Col. John L. Shepherd will 
probably be in New Orleans some time be- 
tween Oct. 10 and 30, to call a meeting of 
the jewelers to organize a State body. 
Many of the New Orleans dealers will wel- 
come the movement, and it is expected that 
a strong local association as well will be 
organized before the holiday rush. 

Frank Maltry, for 47 years with Haus- 
mann, Inc., retired from that firm recently 
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and at the same time practically retired 
from active work. He is the father of the 
Maltry brothers and sisters who conduct 
a prosperous jewelry business on Caronde- 
let St., and at present he will work at the 
bench in his sons’ establishment, but, as 
he declares, “Will, not work any too hard.” 
Upon retiring from the Hausmann estab- 
lishment he was presented with a comfort- 
able Morris chair and a mahogany smok- 
ing outfit, a gift of the employes, and the 
Hausmann firm presented him with a mag- 
nificent oil portrait of himself, mounted in 
a frame with a silver plate inscription. He 
also received a gold-headed umbrella and 
hundreds of good wishes. 





Notes from the South. 





The Associated Optometrists and Opti- 
cians of America, Inc., is a new incorpora- 
tion at Norfolk, Va. It is a non-stock 
corporation and is organized to promote 
and encourage co-operation among various 
retail optical dealers and to further /the 
general advancement of the optical busi- 
ness. G. Leslie Hall of Norfolk is presi- 
dent; W. J. Lasher of Richmond, secretary. 
Other incorporators are F. D. Jackson, 
Norfolk, and Leon T. Seawell, Norfolk. 

H. Mahler’s Sons, Raleigh, N. C., is in- 
stalling a handsome new front at their 
jewelry store on Fayetteville St., bronze 
and marble fittings occupying a conspicu- 
ous part of the work. By removing a stair- 
way leading to the optical department a 
total frontage of 21 feet is provided, giving 
more light and improved ventilation. There 
will be two big show windows and a center 
entrance, surmounted by a markee of glass 
and bronze, supported by bronze chains. 
Considerable remodeling is being done on 
the interior. Walls and ceiling will be re- 
finished, and complete new display fixtures 
and fittings will be installed. Offices. and 
workrooms have been removed to the 
ground floor in the rear of the building. 


This concern is one of the business land- . 


marks of Raleigh. It was established in 
1858 by H. Mahler, father of the present 
owners, L. A. Mahler and Fred W. Mahler. 








Pacific Coast Notes. 





A. M. Kramm, jeweler, Grass Valley, 
Cal., has returned to his store after a visit 
to Sacramento and San Francisco. 

C. E. Strait of Garvanza, Cal., has com- 
pleted additions to his store, enlarged his 
jewelry stock and otherwise improved the 
business. 

Herbert Rappe, jeweler of Watsonville, 
Cal., is now located in a new store situ- 
ated in the center of the town, larger and 
more attractive than the former quarters. 

The sympathy of the trade is extended 
to L. A. Mead, Santa Clara, Cal., who re- 
cently lost his young son, nine years of 
age. The boy was run down and killed 
by an automobile. 

C. Mantele, watchmaker for the past 14 
years in the jewelry establishment of M. 
Markheim of Stockton, Cal., has started 
in business for himself in that city, open- 
ing a first class retail jewelry shop. 


Burglars entered the jewelry store of: 


W. H. Marble, 2238 Tulare St., Fresno, 


107 


Cal., a few days ago and obtained jewelry 
valued at $300. So far the police have no 
clue as to the identity of the robbers. 

H. L. Frederick, who has been engaged 
in the jewelry business in Santa Barbara, 
Cal., for the past 23 years has taken his 
son, Malcolm C. Frederick, as partner in 
the concern which will be known in the 
future as Frederick & Son. Young Mr. 
Frederick recently returned from military 
service. 

A device which is claimed to detect the 
presence of electricity in watches has been 
constructed by C. E. Bridges, a jeweler 
of Lamanda Park, Cal. Mr. Briggs states 
that most of the timepieces which gain or 
lose or show eratic action are charged 
with electricity from electric cars or from 
the magnetism in automobiles. 








Atlanta, Ga. 





R. H. Matthews has opened a new 
jewelry store at 409 roadway, Macon, Ga. 

J. L. Morgan, successor to Durham 
Bros., Edgewood Ave., is beautifying his 
store, and putting in a new show window. 

W. F. Moore, 307 Atlanta National 
Bank building, was away from business 
for four days, having undergone an op- 
eration on his tonsils. 

C. D. Hubert, for many years in busi- 
ness in Dade City, Fla., will take charge 
Oct. 1 of the watch repair department 
of the Abe Levy’s stores in Macon, Ga. 

Alexander Fish, representing Ewing 
Bros, left. recently on a_ business trip 
through south Georgia. C. E. Johnson, 
of the same firm, is sending in good 
orders from N. C. 

J. M. Mather has bought out the Steele 
Jewelry Co., an old established store, and 
is trading under the name of the Annis- 
ton Jewelry Co. He has secured the 
services of T. B. Griffin. 

The Lehmann Jewelry Co., LaGrange, 
Ga., is making a new addition to its 
store, the place having become too small 
to accommodate the growth of business. 
Elaborate modern equipment will be in- 
stalled. 

Strange Bros. will open a jewelry store 
at 14 N. Forsyth St. about Oct. 1. Their 
address for many years was a jewelry 
store occupied by J. W. Boone, who re- 
cently moved to a better location in the 
New Peachtree Arcade. 

W. E. McMillen has just returned to 
Atlanta, Ga., after a 30 days’ pleasure trip 
to Cincinnati, Cleveland, Chicago and other 
middle west points. Mr. McMillen, who is 
one of Atlanta’s well known jewelers with 
a store at 14 Auburn Ave., stated that his 
trip was for pleasure only. 





A recent issue of the Daily Consular and 
Trade Reports states: “The representative 
of a firm in Argentina is in the United 
States for a short time and desires to se- 
cure. agencies from manufacturers only, 
and also to purchase jewelry, safety razors 
and blades.” Further particulars can ‘be 
had by writing to the Bureau of Foreign 
and Domestic Commerce, Washington, 
D. C., or any of its branches. Reference 
should be ‘made to the file number of the 
inquiry which is 30623. 


PETE OEM 
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The Effect of Elimi- 
nating Guaran- 
tees 


O doubt very 

many retail jew- 
elers will act on 
the resolutions and 
suggestions of the A. N. R. J. A. at 
the last annual convention, and _ prac- 
tically eliminate time guarantees, not 
only on watches but on other articles. 
If so, they will find that they are 
strengthening their positions in the com- 
munity to a degree that many of them 
do not at present realize. If in the place 
of the old manufacturer’s guarantee they 
will substitute their personal guarantee as 
to satisfaction, wherever possible to do so, 
they will find that it tends to emphasize 
the personality of the jeweler with the 
product that he sells, a point that our mer- 
chants should always keep in mind as a 
most essential basis for success in their 
business. 

Eliminate the personality of the jeweler 
as the factor on which the customer relies 
and the business comes down to one of 
simply purveying merchandise from manu- 
facturer to consumer under conditions that 
jewelers could not hope to meet the 
competition of the mail order house and 
the department store. Eliminate the per- 
sonality of the jeweler from the products 
which he sells and 90 per cent of his cus- 
tomers would prefer to go to other mer- 
chants to get the same products, because 
even though the jeweler might sell them 
cheaper, they would be under the impres- 
sion that at the department store and the 
mail order house, they would get the 
better bargain. 

However, let the jeweler’s personality 
enter into the transaction, let his personal 
assuraance as to the quality and value of 
the article be a part of the transaction and 
his personal guarantee go with the sale, 
and we produce a condition that makes 
the jeweler’s position one of impregnable 
security in every community, in fact, in 
no line of business does the trade identify 
the seller with the manufacturer of the 
merchandise as it does in connection with 
the jeweler. Many customer’ still have 
the idea that the jeweler himself makes a 
large part of the wares that he displays, 
and many more believe that elements which 
produce dissatisfaction with mechanism or 
material are remedied by the personal work 
of the jeweler to whom the goods may be 
returned. While they know he handles 
watches and other articles not all his own 
make, they realize that he himself is an 
expert in these lines and will therefore 
defer to his judgment as such in a choice 
of such articles. In other words, even on 
the nationally advertised lines, the jewel- 
er’s personal recommendation will always 
carry as much and even more weight than 
any statements, affidavit or guarantees of 
the manufacturers, no matter who they 
may be. 

Under these circumstances, when the 
jeweler has sold goods on the representa- 
tion and guarantee of the manufacturer 
alone, he has been undermining the position 
which his trade has obtained for him by 
years of conscientious and honorable ef- 
fort, and in a short time, he will find him- 
self selling not merchandise, but guar- 
antees, and therefore suffering seriously 
from the competition of the unscrupulous 
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competitor who will use the “fake” guar- 
antee, or one of longer time for goods of 
poorer wearing qualities. 

But when he substitutes his personal 
guarantee of satisfaction, for the time 
guarantees of the manufacturer, the jeweler 
is on solid ground. Representations and 
offers of the manufacturer may sometimes 
supplement this personal guarantee to his 
advantage, but the personal guarantee of 
the merchant who sells the article becomes 
prime factor with the buyer. This puts tne 
dealer in a position where he cannot be 
assailed by the “faker” and unscrupulous 
competitor whose representations will not 
stand on his own word, but must be backed 
up by a printed agreement signed by an- 
other. There can be no competition be- 
tween the two, for one sells a product 
backed up by personal reputation and the 
other sells only a guarantee. 





Stamping Laws 
Should Cover 
Platinum 


ITH the demand 
for platinum 
jewelry the greatest 
in the history of the 
trade, and the scarcity of platinum and 
the constant increase in the market price 
of this precious metal, there again comes 
agitation. in certain sections for stamping 
laws that will protect the quality of jewelry 
made of platinum as they now do those 
of gold and silver. It seems strange that 
though agitation for platinum laws have 
been going on for many years, no definite 
step has been taken to afford the buyer 
of such jewelry the protection that is 
thrown around the buyers of gold and 
silver. Frauds in platinum have to be 
prosecuted under the general laws relating 
to the misrepresentation of merchandise 
and not under a stamping law of any kind. 
That the American jeweler is not alone 
in the situation is to be noticed from an 
article in a recent ®sue of our London 
contemporary, The, Watchmaker, Silver- 
smith, Jeweler and Optician, which calls 
attention to the fact that a platinum hall- 
mark is badly needed in England now that 
the trade is again free to use platinum, 
which was forbidden during the war. As 
this contemporary says, it looks ridiculous 
to permit the absolutely free sale of such 
an extremely expensive precious metal as 
platinum without any guarantee as to its 
quality or standard. Of course, what our 
British jewelers are asking for, namely, 
the hall-marking of platinum articles the 
same as applies to those of silver and gold, 
in England today, would be impossible in 
this country, but it is to be hoped that 
as a result of the work of some of our 
prominent associations in the industry some 
steps will be taken to stop frauds in the 
platinum trade at an early date by the 
enactment of statutes that will make prose- 
cution of the same easier than it is at the 
present time. 

We feel that this should be done ir- 
respective of the work that may be con- 
templated in connéction with stamping 
laws in general. We have restrictions 
covering the marking of gold and silver. 
They may not be the best that it is pos- 
sible to obtain, but they do at least offord 
direct protection of some kind and the trade 
is not menaced while we are endeavoring 
to perfect them. With platinum the situ- 
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ation is different. We need legislation 
at once. We may not be able to get per. 
fect legislation, but anything is better than 
nothing to act as a “stop-gap” against 
frauds from which our trade may suffer in 
the immediate future. 





Important Work To Sv GGESTIONS 
Further Truthful and advice 
Advertising are sought by the 
Jewelers’ Vigilance 
Committee and the National Vigilance Com- 
mittee of the Associated Advertising Clubs 
of the World, as to what might properly be 
covered in Standards of Trade Practice for 
the retail jewelry business. The Jewelers’ 
Vigilance Committee and the advertising 
association, in their work toward more 
truthful and therefore more effective, ad- 
vertising, are interesting themselves in uni- 
form standards which can be submitted 
by local committees to the retailers of their 
respective cities, to guide them in adver- 
tising statements and selling practices. 

Experience has shown that many mislead- 
ing advertisements, in jewelry and in all 
other lines, are the result of practices 
which have gradually taken root in the 
various communities and that such methods 
are continued largely because no one has 
taken the trouble to tabulate them and to 
suggest that they be eliminated. In com- 
munities where such standards have been 
adopted, advertisements have been im- 
proved not only as to their truthfulness, 
but have also become more effective other- 
wise, more interesting, more profitable to 
the retatiler, and therefore more likely to 
create a demand for jewelry. 

Many of the evils which have been cor- 
rected through the adoption of such stand- 
ards grow out of the use of terms known 
to the trade but not fully understood by 
the public. For example, the word “filled” 
has been used in many instances, in a way 
which described an article clearly to the 
trade, yet a great many laymen have been 
misled as to the nature of articles so de- 
scribed. 

It has been the custom in some cities for 
dealers who have adopted such standards 
to make public announcement of the fact, 
and in this manner, individual dealers en- 
hance the value of their own advertise- 
ments. Local advertising committees have 
not discouraged this practice, because they 
have recognized the fact that a retailer who 
thus commits himself to the standards is 
more likely to live up to them, for he will 
suffer through any failure to do so. 

As a practical example of what is being 
done in several communities, the following 
standards, which have been adopted in 
Baltimore, under the direction of the local 
Better Business Bureau (vigilance com- 
mittee), will prove of interest: 


“First—The term ‘Solid’ should be only 
used in describing metals which are 
commercially free from alloys. The 
U. S. Bureau of Standards has never 
objected to the use of the word 
‘Solid’ for gold as low as 10 karat 
when the word ‘Solid’ is preceded 
by the word 10 karat, 14 karat, etc., as 
the case may be. 

“Second—In advertising silver the word 
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_ H. Miller who formerly represented 
Cc. P. Goldsmith & Co, manufacturing 
jewelers, at 24 and 26 W. 36th St., is now 
representing the Max Fisher Clutch Co., 
165 Broadway. 

The offices of Oppenheim Bros. & Veith, 
170 Broadway, are now undergoing exten- 
sive alterations. New partitions are being 
put up to replace the old ones. A telephone 
booth is also being installed. 

Albert Nathan, who represents Henry 
Baschkopf, manufacturing jeweler of 47-49 
Maiden Lane, on the road, has had to 
abandon his trip to the Pacific Coast this 
Fall, owing to illness. Shortly after he 
started, he was taken suddenly ill, and 
upon the doctor’s advice will remain at his 
home until he has fully recovered. 

Edward Aisenstein, 252 W. 85th St.; 
Louis Bergman, 838 West End Ave., and 
Joseph M. Rogers, 511 Fifth Ave., all of this 
city, are the incorporators of L. Bergman 
& Co., according to a charter of incorpora- 
tion filed at Albany, N. Y., during the past 
week. The new corporation has authority 
to conduct a jewelry business in this city 
and has a capital of $500,000. 

The first annual trade show and exhibi- 
tion of novelties and toys will be held from 
Nov. 29 to Dec. 6, it was announced last 
week. The exhibition will be in one of 
the large New York armories, the loca- 
tion of which is yet to be announced. It 
is the first exhibition of its kind since the 
war started. Full information may be had 
from the Toy and Novelty Exhibition Co., 
259 W. 34th St. 

M. Alexander, one of the members of 
Alexander & Reames, wholesale jewelers, 
of Tampa, Fla., left Tampa Sept. 15 on a 
buying trip to purchase different merchan- 
dise of different manufacturers for the 
Christmas season. He arrived in New 
York Sept. 20 and will be here until] Oct. 
10. His New York headquarters will be 
with the K. K. Importing Co., 41-43 Maiden 
Lane. 

The members of the Bronx Retail Jewel- 
ers’ Association held their regular monthly 
meeting Tuesday evening, Sept. 16, af- 
ter THE JEWELERS’ CrrcuLAR had gone to 
press. President Falkenstein called the 
meeting to order promptly at 8 p. mM. The 
minutes of the last meeting were read and 
routine matters discussed, after which the 
members adjourned downstairs, where re- 
freshments were served. 

Ben de Frece Bernstein, formerly repre- 
sentative of Manasseh, Levy & Co., 26 W. 
36th St. has started in business and will 
deal in the importation of white gold and 
platinum and diamond decorated watches. 
He has formed a partnership with Joseph 
Daving, and the concern has been incor- 
porated under the New York State laws. 
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The business is now going on under the 
style of Bernstein & Daving at 108 Fulton 
St. Mr. Bernstein started his career in 
the jewelry business with L. & M. Kahn, 
and is an ex-president of the Jewelers’ 
14-Karat Club. 

G. Arthur Wobie, manager of the busi- 
ness of F. Holthausen, Inc., 888 Manhat- 
tan Ave., Brooklyn, N. Y., who for the 
past week had been critically ill in Brook- 
lyn Hospital, De Kalb Ave. and Fort 
Green Pl., has taken a sudden change for 
the better and now seems to be on the 
high road to recovery. Mr. Wobie has been 
suffering from hernia, and following the 
operation had developed a bad case of 
bronchitis. Mr. Wobie also suffered from 
an abscess on the appendix which made a 
double incision necessary. Mr. Wobie is 
recovering rapidly, but will be confined to 
the hospital for the next two weeks. 

Edward H. Hufnagel, Mount Vernon, 
ex-president of the New York State Retail 
Jewelers’ Association, is receiving con- 
gratulations from his friends and associates 
in Mount Vernon and throughout the 
jewelry trade over his successful work in 
stopping what might have been a bad build- 
ing strike in Mount Vernon. Mr. Huf- 
nagel, as president of the Mount Vernon 
Chamber of Commerce, took up the build- 
ing situation when it had reached a critical 
stage, and, in large part by his personal 
work, was able to bring about an agree- 
ment by which work was resumed and 
building continued again pending arbitra- 
tion of the vital points of difference. Mr. 
Hufnagel’s personal appeals to both sides 
produced concessions which made an 
agreement possible, and he appeared at the 
meetings first conducted by the builders 
and then the one by the workmen, plead- 
ing that everything possible be done to- 
ward bringing about an _ understanding. 
This resulted in the conference of five 
representatives of each side at which the 
concessions were accepted and a tentative 
settlement was made. 

A special conference of business men 
from all parts of the country to consider 
practical plans for establishing and main- 
taining favorable trade relations with the 
new nations created by the peace treaty 
will be held in New York next month, in 
conjunction with the Foreign Trade Con- 
vention Oct. 16 and 17. According to an 
announcement made by the American 
Manufacturers’ Export Association, under 
whose auspices the convention is being 
held, numerous requests have been received 
from manufacturers and exporters for in- 
formation on the possibility and advisability 
of attempting to establish their products in 
these markets. It has been decided to call 
this special conference on trade with Jugo- 
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Slavia, Czecho-Slovakia, Poland and Lithu- 
ania at which officials and commercial rep- 
resentatives from these countries may pre- 
sent their view of the situation to repre- 
sentatives of American commercial and 
financial interests, and where Americans 
who have been investigating conditions on 
the ground may exchange the results of 
their observations. A committee has been 
appointed to take charge of the conference. 

The members of the New York Jewelers’ 
Benevolent Association were scheduled to 
hold their regular semi-monthly meeting 
last evening after THE JEWELERS’ CIRCULAR 
had gone to press. Harris Cohen will call 
the meeting to order promptly at 8 Pp. M., 
and after the minutes of the last meet- 
ing have been read a general discussion will 
ensue. Final arrangements will be com- 
pleted for the dedication of their plot in 
Mt. Carmel Cemetery, Cypress Hills, 
Queens, not Flatbush Hills, as was re- 
ported in these columns last week. The 
Rev. Dr. B. A. Tintner will officiate at the 
ceremony, and Dr. J. Schwartz will address 
the members. Arrangements have also 
been made to have Dr. Schwartz’s choir 
present, and proper vocal selections will 
be sung. As this is to be an important 
event it is expected that every member of 
the association, with his family, will do his 
utmost to attend. He is also at liberty to 
bring a friend. Should it rain on the day 
scheduled for the dedication the ceremonies 
will be postponed until further notice. An- 
other important feature which will be taken 


‘ up at the meeting will be the rendering of 


the reports of the various committees in 
charge of the arrangements for the annual 
banquet of the association to take place 
soon. : 

The arrest of two deaf mutes charged 
with having stolen a diamond scarf pin 
worth $510 from John Wanamaker’s jewel- 
ry department occurred last Wednesday 
in Lawrence’s Pawnshop, Third Ave. and 
14th St. The two mutes came into the store 
and wanted to pawn a pin for which one is 
said to have claimed that he paid $300 in 
Liberty bonds. The man who waited on the 
mutes became suspicious of their actions 
and more so when he recognized the 
scratch mark on the pin and realized its 
actual value. He called up the department 
store and two men were sent over. They 
identified the pin, and the mutes were ar- 
rested charged with grand larceny. They 
gave their names as Friedman and Meyers. 
It later developed that on Saturday, Sept. 
13, these two mutes went to the jewelry 
counter of the large department store and 
after much gesticulating had impressed 
upon the clerk that they could not speak. 





(New York Notes continued on page 115.) 
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One of them then pointed to his tie, and 
by lip reading the clerk was made to under- 
stand that they wanted to see some scarf 
pins. A tray of pins was laid before the 
pair, and one of the “dummies” picked up 
the pin in question and stuck it into his 
vest to see how it looked. He seemed to 
like it. He then put the pin back in the 
tray, after which he made it known to the 
salesman that he wanted some paper. The 
clerk turned to get the paper, and when he 
returned to the counter the mute wrote 
that he would return with his sister to 
look at the pin. While the clerk had his 
back turned, however, the mute had ab- 
stracted the pin from the tray, which the 
clerk did not detect until after the pair had 
gone. The men were brought before Mag- 
istrate Harris in Jefferson Market, and 
remanded until Monday, when, at the hear- 
ing on Monday, one man, giving his name 
as Meyer, was held in $1,000 bail for the 
Grand Jury. The other deaf mute was dis- 
charged. 

H. E. Adams, Tampa, Fla., was in this 
city last week on a buying trip and stopped 
at the Monticello Hotel. 

J. Codman, 154 E. Houston St., an- 
nounces that he is again in the watch im- 
porting line and has just received a large 
shipment of goods from abroad. 


Harry E. Schloss of Jeffery and Harris, 
Minneapolis, Minn., will visit this city 
erally in October for the purpose of mak- 
ing purchases for the coming year. 

B. Konijn of Konijn & Frank, 65 Nassau 
St., sailed for. Europe last week on the 
Rotterdam. Mr. Konijn while abroad will 
visit Amsterdam, London and Antwerp. 

R. M. Courtenay, Savannah, Ga., was 
among the visitors in this city during the 
past week. While here Mr. Courtney made 
his headquarters at the Hotel Martinique. 

Walter H. Keyes, Anderson, S. C., is a 
visitor to the Metropolis, and is accom- 
panied by his wife and daughter. Mr. 
Keyes and family will make their head- 
quarters at the Hotel Imperial, New York. 

A. J. Romansky, a former diamond bro- 
ker of this city, died Monday night, Sept. 
15, at his home on W. 115th St., Manhat- 
tan. Mr. Romansky was more than 70 
years old, and his death is attributed to old 
age. He was buried last Wednesday in 
Mt. Zion Cemetery, Brooklyn. 

Among other passengers who sailed for 
Europe on the steamship Rotterdam last 
week, was Irving Baum, dealer in diamonds 
and diamond mountings, 170: Broadway. 
Mr. Baum expects to be abroad about seven 
weeks, and during that time will visit Paris, 
Antwerp and Amsterdam, where he ex- 
pects to purchase diamonds and _ pearls. 
Mr. Baum is accompanied by Mrs. Baum. 

The suit of John R. Keim against Roth- 
krug Bros., in which a Supreme Court or- 
der was signed by Justice Hendrick re- 
straining the defendant from representing 
that their branch store in W. 32d St. had 
anything to do with the plaintiff’s business 
at 11 W. 32d St., was discontinued by Jus- 
tice Finch last week on the statement by 
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the parties that the action had been settled 
out of court. 

Among the jewelry buyers in town last 
week were C. E. Gifford, Fall City, Mass.; 
A. D. Sturges and wife, Norwich, N. Y.; 
E. M. Barringer, A. D. Norton Co., Glov- 
ersville, N. Y.; L. H. Jerger, Thomasville, 
Ga.; C. C. Mussina, Williamsport, Pa.; V. 
E. Jacobs, V. E. Jacobs & Co., Jackson- 
ville, Fla. (Hargrave); A. Capasso, A. 
Capasso Co., New Haven, Conn., and H. B. 
Coley, Worcester, Mass. 

As announced some time ago, the Maiden 
Lane Historical Society has decided to hold 
a luncheon during the coming month for 
all members of the association. Arrange- 
ments for the luncheon will be made at a 
meeting of the officers and trustees, to be 





A Letter of Thanks from 


Secretary Anderson 


Neenah, Wis., Sept. 17, 1919. 
Editor “The Jewelers’ Circular”: 


It is with a great deal of pleasure 
that I take this opportunity of thank- 
ing you for the time, efforts and 
money spent by The Jewelers’ Circu- 
lar to give our convention such an ,in- 
teresting and instructive program fea- 
ture as the address by Miss Archer, 
and the introduction by yourself. 

It is certain that many jewelers of 
size and prominence will regret, when 
they read the report of the convention, 
that they were not on hand to obtain 
the valuable information contained in 
Miss Archer’s message, and will per- 
haps make greater efforts hereafter 
to be on hand at our increasingly 
worthwhile conventions. 

Assuring you that all who were for- 
tunate enough to be at this great gath- 
ering would gladly join me in this 
letter of thanks, I am, 


Sincerely yours, 
(Signed): A. W. ANnperson, 
Secretary. 











held at the rooms of the Jewelers’ 24-Karat 
Club, 15 Maiden Lane, this morning 
(Wednesday) at 11 a. mM. All officers and 
trustees are requested to be present. 

Maurice Tishman, who a year ago had 
discontinued doing business as a manufac- 
turing jeweler, having been called to the 
colors, returned recently from overseas 
duty. Immediately upon his return Mr. 
Tishman sailed for the Amsterdam dia- 
mond markets. He is again back in New 
York and has entered the diamond import- 
ing business at 93-95 Nassau St. 

I. Efrus and Harry C. Cohen have 
formed a corporation under the name of 
the Lorraine Watch Co., Inc., importers of 
Swiss watches, 206 Broadway. The com- 
pany has recently been granted the exclusive 
“agency in the United States for the sale of 
Gallet & Co.’s, Chaux de Fonds, Switzer- 
land, line of Swiss watches. Mr. Efrus has 
discontinued the manufacture of diamond 
jewelry and will devote his entire time to 
the new concern. 

An announcement was made last week 
informing the trade of the reorganization 
of the firm of Sanford & Bennett, makers 
of fountain and stylographic pens, 51 
Maiden Lane. In the future the new firm 
will be known as the Sanford Pen Co. 
The announcement states that the interests 
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of the late Frederick D. Bennett have been 
purchased by business men in this country 
and Canada and that all obligations of the 
old concern have been assumed by the new 
organization, of which William W. Sanford 
has been: elected president. 

Department store jewelry buyers in New 
York during the past week included the fol- 
lowing: M. V. Densmore of the W. G. 
Webber Co., Salem, Mass.; J. Taber of 
Taber & Temkin, Providence, R. I.; H. E. 
Adams, Tampa, Fla.; L. Loeb of Loveman, 
Joseph & Loeb, Birmingham, Ala.; C. L. 
Tippett, with Howland’s, Bridgeport, 
Conn.; S. H. Levenson of the S. H. Leven- 
son Co., Pittsburgh, Pa.; E. C. Meacheim, 
with Sibley, Lindsay & Curr Co., Roches- 
ter, N. Y., and J. C. Barbeck, with the H. 
S. Barney Co., Schenectady, N. Y. 

The New York Jewelers’ Golf Associa- 
tion, one of the prominent trade organi- 
zations in this city, will hold its Fall golf 
tournament Monday, Sept. 29, at the Wy- 
kagyl Country Club, New Rochelle, N. Y. 
The tournament will be a one-day affair 
with events scheduled for both morning 
and afternoon play. The organization will 
award prizes to the winners of the various 
events. These trophies, which are un- 
usually beautiful and valuable, will be on 
exhibition at one of the leading Fifth Ave. 
stores during this week. The tournament 
will be followed by a dinner and vaudeville 
entertainment at the club house in the 
evening. 

A regular meeting of the Jewelers’ 24- 
Karat Club of New York was_ held 
Wednesday afternoon at the rooms of the 
organization, 15 Maiden Lane. A large 
attendance greeted President Steele when 
he called the members to order at 3 P. M. 
and proceeded to dispose of the routine 
business with dispatch. The roll call and 
the reading of the minutes were dispensed 
with, and the reports of the various com- 
mittees were then heard. No report was 
made by the banquet committee, owing to 
the absence of Chairman Bowden, who is 
ill and at Great Barrington, Mass. The 
most important of the other reports was 
that of the outing committee made by Vice- 
president Reichman, which showed that a 
total of 150 had attended the affair. The 
speakers’ committee for the next banquet 
say that arrangements will be made to have 
an unusually fine array of talent for the post 
prandials. No details of the work could be 
given. 








American industry has a splendid oppor- 
tunity before it at the present time. To 
meet this opportunity we need men, young 
mei. who are technically trained to do big 
things for the industry. It is the boast of 
the Massachusetts Institute of Technology, 
which is launching a $10,000,000 endow- 
ment fund campaign this Fall, that it pro- 
duces just that sort of men, year by year. 
The graduates of the M. I. T. have been 
active leaders in practically every Ameri- 
can industry. The courses in chemical and 
in mining engineering are producing es- 
pecially efficient men, and at these points 
the work of the school is connected indi- 
rectly but quite definitely with the jewelry 
business. A mysterious “Mr. Smith” evi- 
dently believes in the Institute, for he has 
started the campaign by promising $4,000,- 
000 for the endowment provided another 


$4,000,000 is raised. 
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Watch Glasses 


Standard of the World 
V.T.F. 


1s an abbreviation of VERRERIES TROIS FON- 

TAINES, Lorraine, France, where V. T. F. 
olasses have always been made. V.T.F. stands 
for a Watch Glass; not only for a label. 


Sold by All Jobbers 


Hammel, Riglander & Co. 


EXCLUSIVE WHOLESALE DISTRIBUTORS 


NEW YORK, U. S. A. 
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TRADE CONDITIONS. 
as they 
holiday season, are facing many obstacles, one of 
which is the inability to get enough skilled work- 
The scarcity of platinum is another problem 
which makers of platinum goods have to face. 
Stones of many kinds are scarce, many kinds 


Newark manufacturers, approach the 


ers. 


being very difficult to secure. During the war 
practically all jewelers cleaned up all their stocks 
of odd sizes and shapes that had been accumulat- 
ing through a number of years, and now are en- 
tirely dependent of new stones coming into the 
market, and there are too few of these to meet 
the demands of the trade. As regards the selling 
outiook all jewelry manufacturers here are most 
optimistic. Most of them have more orders now 
than they can conveniently fill at the present time. 
and some of them are keeping their salesmen off 
the road part of the time, as they would not 
know what to do with additional orders just at the 


present time. They all expect a big holiday trade. 





Mr. and Mrs. Henry F. Herpers of High 
St. have returned from a trip to Michigan. 

Mr. and Mrs. Thomas Allsopp of Clifton 
Ave. have returned with their family from 
their Summer home at Wanamassa. 

F. W. Sackett has been visiting the trade 
through the New England States in the in- 
terest of Ehrlich & Sinnock, manufacturing 
jewelers, at 126 South St. 

Philip Glorieux of Irvington is one of 
the former service men interested in the 
erection of a service men’s club house and 
the opening of a campaign to raise funds 
for the building. 

Miss Gertrude Mildred Busch, daughter 
of Mr. and Mrs. George J. Busch of High 
St. has left for Troy, N. Y., where she 
has begun a four-year course at the Rus- 
sell Sage College of Practical Art. 

Directors of the Associated Retail Credit 
Men of Newark have elected Oscar H. 
Herz, assistant cashier. of the Union 
National Bank. The first Fall meeting of 
the credit men will be held on Oct. 2. 

At the meeting of the Newark Advertis- 
ing Men’s Club in the Down Town Club 
following the first noon luncheon of the 
season R. W. Knox, advertising manager 
of the Columbia Graphophone Co., spoke 
on advertising in general. The club con- 
sidered plans for the year’s activities. 

Registration for the courses of the New- 
ark Institute of Arts and Sciences began 
Monday. Among the courses offered are 
business English and economics, and for 
those interested in credit departments of 
big concerns there will be a course of lec- 
tures by F. B. Broughton, secretary of the 
Newark Association of Credit Men. 

A building permit has been granted to 
the American Platinum Co. for a_ boiler 
house at 21 New Jersey Railroad Ave. and 
a three-story brick factory at Oliver St. 
and New Jersey Railroad Ave. The esti- 
mated cost of the buildings is $105,000. A 
building permit has also been granted to 
the Balbach Smelting & Refining Co. for 
alterations to its factory at Wilson and 
Doremus Aves. The estimated cost of the 
alterations is $3,000. 

The Fischer Co., Inc., has been organized 
and incorporated here to manufacture ring 
settings and findings. The factory and 
lusiness office is located at 320 Market St. 
“be statutory agent is Samuel Hollander, 
ond the legal office of the corporation is in 


hey al wast? 
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the Kinney building, Broad and Markct Sts. 
The authorized capital stock is $100,000. 
The incorporators are J. J. Fischer, J. 3. 
Himan and S. I. Himan. The new com- 
pany has purchased the findings depart- 
ment of A. F. Weisgerber, manufacturers, 
at 358 Halsey St. The latter will continue 
in business, making a general line of jewel- 
ry hereafter. 

An order has been granted by Vice-Chan- 
cellor Foster directing Steven Bircher of 
Local No. 14 of the Brotherhood of Metal 
Workers to show cause why the union 
should not be enjoined from picketing the 
cutlery plant of Schnefel Bros. at 684-690 
S. 12th St. Application for the order was 
made by Charles M. Myers, counsel for 
the concern, who declared the union is af- 
filiated with the Workers’ Defense Union, 
which, he asserted, will bring the adminis- 
tration and control of all business in which 
the members are employed into the hands 
of the workers. His petition stated that 
on Sept. 12 four’ women workers at the 
factory were visited in their homes by girl 
strikers, who called them unseemly names. 
During the past week several more jewelry 
manufacturing concerns have granted the 
increased wages demanded by the Jewelry 
Workers’ Union. Other settlements are 
pending. During the past few weeks since 
the question of a strike of the jewelry 
workers has been under consideration a 
number of apprentice boys have become af- 
filiated with Local No. 2. The larger 
manufacturers of the city are but little af- 
fected by the present strike of jewelry 
workers, as few of their employes are 
members of the union. The officials of the 
union expect the strike to be of short du- 
ration, and that the concerns who employ 
a large number of union men will soon ac- 
cept the union terms. 





Semple, salesman for Bates 


George S. 
& Bacon, is enjoying a vacation in Maine. 
Mr. Gutmann of L. Gutmann & Sons of 


Cincinnati, O., was a local visitor last 
week, 

David Lowe has been elected temporary 
secretary of the Mossberg Pressed Steel 
Corporation, a new firm recently started 
in Attleboro. Many of the jewelers are 
stockholders. 

The R. F. Simmons Co. last. week an- 
nounced that their employes who were 
members of the State Guard would be 
given their full pay while on duty in Bos- 
ton during the police strike. 

A small number of employes at the lo- 
cal branch of the Goldsmith-Stern Co. 
went out on a strike last week after 
making a demand for a 25 per cent in- 
crease in wages. A conference was held 
during the week when the firm stated that 
the matter of wages would be taken up 
after the men had returned to work. Up 
to Saturday none of the men had returned 
to work. 








jewelry 


Burglars recently visited the 
Ta., and 


store of Bert Force, Sac City, 
stole goods valued at about $400. 
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(Continued from page 112) 








‘Sterling’ should only be used for sil- 
ver which is absolutely genuine be- 
cause the definition of sterling is genu- 
ine. In describing the many alloyed 
substitutes for silver they should be de- 
scribed in any. way not to mislead the 
public into believing that they are 
genuine, 

“Third—In advertising the number of 
jewels contained in the movement of 
any watch only those jewels which 
have a particular function to perform 
in the running movement should be 
given. There are numerous watches 

.manufactured with imitation jewels 
which perform no specific duty but are 
placed in the movement to dishonestly 
increase its value and supply material 
for dishonest advertising copy. 

‘“Fourth—The term ‘Pure White, Per- 
fect,’ etc., should be used only when 
describing stones which are without 
flaws or discolorations. 

“Fifth—In describing plated ware it 
should always be clearly stated that it 
is either ‘Gold Plate, Silver Plate,’ as 
the case may be, 

“Sixth—There are many suggestions that 
might be made by us, but it is needless 
for us to go into details with the many 
articles of jewelry sold to make it clear 
to the advertiser of jewelry that it is 
our intention to impress upon him the 
importance of describing their wares 
in advertising copy clearly and truth- 
fully.” 

The above are subject to some criticism 
and in some instances do not show a proper 
knowledge of the subject. It is believed that 
while the work of the advertising associ- 
ations is splendid in its way, it can be made 
more valuable to the jewelry trade through 
co-operation of distinctly jewelers’ associ- 
ations whose committees understand the 
technical difficulties that beset our trade 
and which have to be met in making moral 
propaganda effective. For this reason the 
Jewelers Vigilance Committee which has 
been planning work on these lines for sev- 
eral months is arranging to co operate fully 
with the Committees of the Associated 
Advertising Clubs of the World and the 
various local committees by determining 
upon the technical details of the standards 
of practice to be promulgated and taking 
care of the trade end of this important 
work. 

Both associations should have the active 
and hearty co-operation of all our trade 
bodies and their individual members in 
this important undertaking as it cannot 
fail to result in eliminating unfair compe- 
tition and elevating the position of the 
jewelry trade in the eyes of the public to 
an extent that will bring benefit to the in- 
dustry in all its branches and in every 
section of the United States. 








The Haines Jewelry & Music Store is 
the style under which the jewelry business 
of Edward C. Haines, Bridgeport, Nebr., 
will hereafter be conducted according to an 
announcement made last week. 


A a RE A ID CAME 


eo eee” 








THE JEWELERS’ CIRCULAR September 24, 1919, 











SAN “a SPECIAL 


BUNN SPECIAL 


ILLINOIS Springfield WATCHES 
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POSITIONS 


Why offer your customers anything less than the best? 


Illinois Watch Company 
Springfield 















































Vol. LXXIX 





No. 8 





Doonee 
— 
\) 


\))) 


Dees 
Y 
Uy; 


WUT yt 


\} 





a 
2 
BA 


GA 


SEPTEMBER 24, 1919 


sNews oe 
































Chicago Notes. 





E. G. Adler, of the Bonner Mfg. Co., 
made a short trip to New York this week. 

Julian Schwab, of A. G. Schwab & Son, 
Cincinnati, O., was one of the visitors here 
last week. 

A. L. Fuller, Chicago manager for Towle 
& Co., spent last week at the factory in 
Newburyport. 

J. K. Marshall, of the C. & E. Marshall 
Co., Columbus, O., is visiting the Chicago 
office this week. 

George Hughes, representing the Holmes 
& Edwards Co., is spending two weeks fish- 
ing in northern Michigan. 

William Kolb, of Charles Kolb & Co., is 
sick and his friends are much concerned 
about his condition. 

Harry Miller has returned from a trip 
to Kansas City and the northwest for 
Hutchison & Huestis. 

Fred Perry, of the Ford-Perry Co., 
Providence, has moved his office to room 
1104 Heyworth building. 

Louis Hoffman, representative of Simp- 
son, Hall, Miller & Co., is fishing at Char- 
leyhorse Lake in Wisconsin. 

Sydney Bauman, of Bauman & De Jong, 
New York, went to St. Louis last week on 
business and to visit friends. 

Roy Beard, of Sischo & Beard, St. Paul, 
was in Chicago last week on a buying trip. 
He was on his way to New York. 

J. B. McDonald, representing the Wol- 
cott Mfg. Co., returned last week from a 
visit to the factory at Providence. 

Barney Bernard, representing Larter & 
Sons, New York, arrived in Chicago last 
week and is calling on the trade here, 

Sidney Israel, who represents the J. J. 
White Mfg. Co. here, returned last week 
from a trip to the factory at Providence. 

Robert J. Wilson, representing the Wa- 
trous Co. and the Wm. Rogers Mfg. Co., 
left Chicago last week for a two weeks’ 
rest. 

Samuel Swartchild, of Swartchild & Co., 
is spending a few weeks in New York. 
While there will attend the wedding of his 
niece. 

August Hauser was in Chicago last week 
on his Fall trip through the middle west 
for the Wightman & Hough Co., Provi- 
dence. 

Larry Edwards, manufacturers’ repre- 
sentative, has returned from three weeks’ 
vacation spent among the lakes of Wiscon- 
sin fishing. 

Major George Meehan, Chicago manager 
for the International Silver Co., is spend- 


‘ng two weeks visiting the factories and 
New York. 

George Goldberg, representing Unter- 
meyer, Robbins & Co., was in Chicago last 
week on his way to New York from a trip 
to the Coast. 

Ernest Block, western representative for 
the Louis Stern Co., returned to Chicago 
Saturday from a six weeks’ auto trip 
through the east. 

Fred G. Muhleisen, formerly with 
Marshall Field & Co., has opened a dia- 
mond setting shop in room 1312a of the 
Heyworth building. 

Dave Jeffrey, of Jeffrey & Harris, Min- 
neapolis, spent a day here last week on 
his way to New York. He will make a 
longer visit returning. 

Earl Stamm, representative of the Deu- 
ber Watch Case Mfg. Co., returned from a 
trip to the factory Friday and left at once 
for Minneapolis and the northwest. 

Frank Rasmussen, formerly a buyer for 
May & Malone, has opened an office in 
room 302 Heyworth building, to represent 
eastern manufacturers of jewelry. 

John M. Freare, jeweler, Binghamton, 
N. Y., accompanied by his wife, is visiting 
his nephew, L. J. Finch, who represents 
Shiman, Miller & Co. in Chicago. 

I. S. Richter and E. S. Heller, manufac- 
turers’ representatives, who always travel. 


together, returned last week from a three‘ 


weeks’ trip through the middle west. 

Benjamin Rothenberg, who _ represents 
Emil Braude & Bro., wholesale jewelers, in 
the south and far west, will leave about 
Sept. 28 for a trip to the Pacific Coast. 

Morris Silverberg, of the Stein & Ellbo- 
gen Co., who has been in the hospital for 
nearly three months, was down to the office 
for a few hours last Friday for the first 
time. 

F. H. Bowen, Caldwell, Idaho, spent sev- 
eral days here last week. Mr. Bowen has 
recently added farming to his activities and 
says it is the best paying of all his in- 
terests. 

William Aisenstein, sales manager of the 
Wilmort Co., returned last week from a 
successful trip to New York and other 
eastern cities and left again for Detroit 
and Boston. 

F, J. Smiley, of Brighton, Ia., was one 
of the visitors to this market last week. 
Mr. Smiley is one of the old-time jewelers 
of Iowa and thinks his success is largely 
due to frequent trips to market. 

George Armstrong, Chicago representa- 
tive of the Paye & Baker Mfg. Co., is 
visiting some of the trade in the east this 


week for Mr. Baker, who was unable to 
make the trip on account of the death of 
Mr. Paye. 

H. E. Jones, of the Wadsworth Watch 
Case Co., left last week for a Coast trip, 
and wired on Friday that he was in the 
wreck of the fast Santa Fe train, but re- 
ceived no personal injury. He lost his 
hand satchel. 

C. P. Dungan, of the International Sil- 
ver office, past-president of the Chicago 
Jewelers’ Association, has returned from a 
fishing trip, and is now trying to recover 
from the work and sunburn so he can get 
back to work. 

Emi! Braude & Bro., wholesale jewelers 
and opticians, have added more space to 
the optical department and installed a lot 
of new machinery. E. Goldstone has been 
added to the selling force in the jewelry 
and watch department, and Leo Kronberg 
in the optical. 

Charles C. Hoeffer, recently retired from 
the Hoeffer Jewelry Co. at Kansas City, 
spent two days here last week, returning 
home with Mrs. Hoeffer from a_ three 
months’ visit in northern Wisconsin. Mr. 
Hoeffer spent his early days in the jewelry 
business, traveling for Otto Young & Co., 
and has a host of friends in the trade here. 

Considerable excitement was caused in 
the Powers building, at 37 S. Wabash Ave., 
one day last week, by a small blaze in the 
basement. More than 800 people, mostly 
girls and women, were carried by the ele- 
vators to the main floor while the blaze 
was extinguished. Nearly every floor of 
this building is occupied by jewelry or 
allied business. 

Mrs. W. L. May, mother of Oscar May, 
of May & Malone, was killed in an auto- 
mobile accident here on Tuesday of last 
week. Mrs. Arthur May, who was driving 
the car, was very seriously injured, and 
her four-year-old son received a broken 
arm and other injuries. Tracks at the 
scene of the accident indicated that the 
driver lost control of the machine. The 
deepest sympathy of the members of the 
trade here are extended to Mr. May, who 
lived with his mother and was very de- 
voted to her. His brother, Arthur, is now 
in France in the interest of the Foundation 
Co., New York, of which he is treasurer. 

Mike Atz, of Atz Bros., Heyworth build- 
ing, was the victim of the auto thieves one 
night last week. After calling on friends 
near his home he discovered his car which 
he left in front was gone. As few cars 
are recovered here he has little hope and 


(Continued on page 120.) 
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says he is sorry they did not get it before 
he spent $300 overhauling it. 

Otto Lieberman, of Stein & Ellbogen Co., 
left Sunday on a diamond trip through the 
middle west. 

John Leitner and Fred Kline, of the 
Juergens & Andersen Co., are spending two 
weeks in Michigan fishing. 

Carl P. Kionka returned from Colorado 
last week, where he and Mrs. Kionka spent 
several weeks in the mountains. 

J. E. Wessell, president of the J. E. Wes- 
sel Jewelry Co., at Morrison, IIl., spent sev- 
eral days here on business last week. 

Lamboley & Wellentine is the style of a 
new jewelry firm in Madison, Wis. Both 
Mr. Lamboley and Mr. Wellentine have been 
in the jewelry business at Madison, in other 
stores, and were here last week to get fix- 
tures and merchandise for the new store. 

Peter Rinkin, buyer of silverware for the 
3oston Store, Inc., was host to a party of 
factory representatives, buyers and friends 
at a week-end outing held Saturday and 
Sunday at Lake Beulah, Wis., where the 
summer farm of the Boston Store is lo- 
cated. The program included entertain- 
ment Saturday evening, and Sunday was 
spent in fishing, rowing, and resting. 

Visiting jewelers during the past week 
report a continued good business in every 
section. Among those noted at the whole- 
sale houses last week were: Trace Christen- 
sen, Stoughton, Wis.; Clarence Speicer, 
Kankakee; W. H. Carew, Streator, Ill.; T. 
H. Robertson, Blackwell, Okla.; Fred 
Trembley, Newbury, Mich.; H. A. Nuer- 
man, McHenry, Ill.; J. C. Cadwaladi, Bar- 
rington, Ill.; T. M. Hutto, Kingman, Kans. ; 
O. H. Osllers, Mineral Point, Wis.; M. 
Porter, Jewell, Ia.; A. C. Williamson, Ful- 
ton, Ill.; A. D. Miller, Naperville, Ill; 
Geo. W. Flanders, Elkhart, Ind.; R. P. 
Kauer, Belvidere, Ill. 


The business life of the city sustained a- 


sad loss last week in the death of Solomon 
Klein, head of the Klein department store 
concern. Mr. Klein died at Michael Reese 
Hospital, following two cerebral hemor- 
rhages on Monday. He was born in Ker- 
zenheim, Germany, in 1858, and came to 
this country with his parents when fourteen 
years old. In 1880 he founded the store 
bearing his name. He was known as a 
shrewd and progressive merchandising ex- 
ecutive, and he was a contributor to many 
charitable organizations. Mr. Klein was 
well acquainted with many members of the 
jewelry trade, the friendships in many cases 
extending over several decades. 

Al. L. Williams & Co., manufacturing 
jewelers of this city, with offices in the 
Goddard building, 27 E. Monroe St., 
have just been incorporated for an author- 
ized capital of $25,000, of which $16,000 
is fully paid in. Attorney Frank M. 
Hickok handled the legal details of the in- 
corporation. The new corporation is au- 
thorized to manufacture and deal in jewel- 
ry of all kinds, rings, novelties and spe- 
cialties, and to engage in general repair 
business to the trade. The company is also 
authorized to import and export its prod- 
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ucts. The officers and directors for the first 
year are: Arthur J. Williams, president and 
treasurer; Mary E. Williams, vice-presi- 
dent; Clarence J. Williams, secretary. 

Expected developments in the sensational 
robbery of the Mount Vernon Co., on the 
third floor of the Silversmiths’ building, did 
not materialize this week, and the police are 
still searching for the two bold thieves who 
committed the crime. Inventory of the 
stock of the company shows that the loss 
was much greater than was at first sup- 
posed. According to Manager Hillman, the 
loss will amount, based on present value of 
the silverware, to about $1,600. The rob- 
bery, described in detail in last week’s issue 
of THe JEWELERS’ CIRCULAR, was com- 
mitted about two weeks ago, by two 
young bandits, who entered the office dur- 
ing the noon hour and took Mrs. Anna 
Johnson, the company’s bookkeeper, by sur- 
Mrs. Johnson is still ill at her home 
as a result of the shock of her experience. 
Mr. Hillman, who has also been ill, is again 
at the office. He superintended the taking 
of the invoice last week and also worked 
diligently with the detectives on the rob- 
bery. The loss, it is understood, is ade- 
quately covered by insurance. In addition 
to the city police officers, the Pinkerton 
Detective Agency has detailed men to the 
case. Mr. Hillman was asked last week for 
a complete description of the stolen silver- 
ware in order that the thives may be fore- 
stalled in case they attempt to pawn their 
loot. 

Charles F. Manahan, secretary of the II- 
linois Retail Jewelers’ Association, and 
prominent jeweler of Chicago, arrived home 
last week from a month’s vacation spent in 
California. Mr. Manahan had a most pleas- 
ant trip, and returned in excellent health 
and spirits. “I was extremely sorry that I 
could not attend the annual meeting of the 
Association,” said Mr, Manahan, “but I 
placed the young lady who is my secretary 
in the chair as a substitute, and from what 
they tell me she performed her duties as 
secretary pro tem even better than I Could 
have done. “While I was in Los Angeles 
I had the pleasure of talking with ex- 
President George F. Brock, of the Ameri- 
can National Retail Jewelers’ Association, 
and I want to say that he. was extremely 
sorry that his health did not permit him to 
attend the convention. He might have been 
able to attend, had it not been for an acci- 
dent a short time before he was to start. 
In crossing a railroad trestle while up in 
the mountains for a short rest, he tripped 
and fell to the ground below, considerably 
bruising and shocking himself.” Mr. Mana- 
han said that the first word he received 
of the national convention came to him in 
THe JEWELERS’ CircULAR, a copy of which 
he received in California, containing a full 
account of the convention. 
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A gold-handled penknife that is so small 
it could pass through the eye of an ordi- 
nary darning needle has been on display 
in the window of its maker, Solomon L. 
Baxter, a jeweler at Wellesley, Mass. Mr. 
Baxter claims that it is the smallest pen- 
knife in the world. The little knife has 
two steel blades measuring three thirty- 
seconds of an inch. Three tiny steel rivets 
hold the sides and blades in position. 
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Evansville, Ind. 





W. G. Barter, the well known retail 
jeweler at Madisonville, Ky., a few Miles 
south of Evansville, has moved into his 
new quarters in the Garrick building, which 
has been remodeled and overhauled. 

Dr. Wallace Dyer, optician, of this City 
has been released from the United States 
medical reserve corps and will return to 
this city in a few days and resume his 
business. He now bears the title of 
“major.” 

Mrs. Manona Truempy has sold her re. 
tail jewelry store at Cannelton, Ind, to 
Alvin Herrmann of Tell City, Ind. who 
will take charge of the same in a few 
days. Mrs. Truempy, who has conducted 
the store since the death of her late hys- 
band, will accept a position with the store 
of Casper, May and Co. in a short time. 

Aaron and Max Pevsner, pearl buyers 
of Chicago, a few days ago purchased a 
38-grain and a 12-grain perfect ball pearl 
found by two Wabash river mussel diggers 
at Vincennes, Ind., a few miles north of 
this city. One pearl was sold for $2,000 
and the other one brought the sum of 


$1,200. There are said to be the finest 
pearls found in the » Wabash river this 
season. 


A report from Shoals, Ind., says that a 
great many mussel diggers are employed 
along White river, in fact a larger number 
than in former years, and they are getting 
out many shells that are selling for the 
highest prices ever known. The Pearl but- 
ton factories at Shoals are being operated 
on full time and many of the plants will 
lay in an abundant supply of shells this 
fall to keep them in operation during the 
winter months. 








New Enterprises. 





F. E. Farley has opened. a jewelry repair 
shop at 217% Main St., Little Rock, Ark. 

Allan B. Farmer plans to enter business 
on his own account at 120 Tremont St, 
Boston, Mass., Oct. 1. 

E. Price Mayo and Carl M. Gault are 
partners in a jewelry business recently 
opened in Battle Creek, Mich. 

I. C. Nye, for years in business in Back 
Bay, and later with A. Stowell Co., has 
again opened up on his own account at 420 
Boylston St., Boston, Mass. 

The Buffalo Jewelry Mfg. Co. has been 
incorporated with a capital of $200,000, the 
incorporators being L. Block, F. M. Block, 
ana M. Block, Buffalo, N. Y. 

A new jewelry store has been opened 
in Danville, Va., at 507 Main st., by the 
3rown Jewelry Co. M. R. D. Brown of 
the firm is an expert watchmaker, while 
his brother, Luther C. Brown, is a manu- 
facturing jeweler and engraver. They have 
put in a fine set of up-to-date fixtures and 
a complete line of diamonds, watches, 
jewelry and silverware. 








J. S. Wilson who recently bought out 
the jewelry stock of Van der Meullen & 
Co., Pella, Ia., will extend his business as 
a result of the combined stocks which he 
now carries. The Van der Meullen Co. will 
devote its efforts to other lines. 
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A. Kingsbacker of Pittsburgh, Pa., made 
his periodical visit to the Wisconsin trade 
during the past week, stopping at Mil- 
waukee and going as far north as Marinette, 
Wis., and Menominee, Mich. 

Norman Whiteford, who formerly con- 
ducted a retail store and watch repair shop 
at Ladysmith, Wis., has re-engaged in busi- 
ness in that city in the former location, 
which he owns. The store has been 
remodeled. ; 

A. H. Ehlers, who conducted a retail 
jewelry store at Kilbourn, Wis., prior to 
entering the military service, has returned 
from overseas and is planning to open a 
new store at Stevens Point, Wis. Mr. 
Ehlers was in Europe 12 months. 

John Jakubowski, representing the Bosz- 
hardt-Possin Co., wholesale jewelers, Se- 
curity building, Milwaukee, has returned 
from a 10-day trip through northwestern 
Wisconsin and reports that retailers are 
ordering more heavily than ever before. 

Philip Schwartz, who recently opened at 
Plymouth, Wis., spent a day in Milwaukee 
during the week, to buy stocks and call on 
friends in the trade. Mr. Schwartz for sev- 
eral years was manager of the watch repair 
department of Fred J. Theleman, 133 2nd 
St., Milwaukee. 

H. C, Hall, jeweler at Cornell, Wis., had 
a narrow escape from a heavy loss by fire 
last week. A gasoline stove in the laundry 
of his home is believed to have been re- 
sponsible for igniting gasoline fumes in the 
garage nearby. Neighbors extinguished the 
blaze before the fire department arrived. 

The Amity Leather Products Co., West 
Bend, Wis., has concluded arrangements for 
the establishment of a branch factory rep- 
resenting an investment of $50,000 at 
Wausau, Wis., to take advantage of a favor- 
able and adequate labor supply. The com- 
pany manufactures card cases, purses, port- 
folios and other leather specialties and 
novelties. 

C. C. Olmstead, a pioneer retailer of 
Wisconsin, and for 25 years engaged in 
business at Menasha, Wis., has decided to 
retire permanently and with Mrs. Olmstead 
has moved to Ithaca, N. Y., where they will 
reside on a 40-acre farm acquired some 
years ago. Mr. Olmstead discontinued 
business in Menasha early in 1918 because 
of war conditions but continued to reside in 
that city. 

The boards of directors of the Wisconsin 
Retail Jewelers’ Association and of the Na- 
tional Jewelers’ Mutual Limited Fire Insur- 

ance Co., will meet Wednesday, Oct. 8, in 
the office of Treasurer Henry F. Stecher, 
276 3d St., Milwaukee. This will be the 
quarterly meeting of the two organizations, 
which have identical directorates. The reg- 
ular monthly meeting: of the Milwaukee 


- Jewelers’ Club will be held on the evening 


of the same day at the Hotel Blatz. 

The Northern Optical Co., Green Bay, 
Wis., incorporated with a capital stock of 
$25,000 by E. W. Duperrault, formerly of 
Milwaukee, expects to begin business Oct. 1 
in the Parmentier building as an exclusive 
wholesale prescription and jobbing house. 
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Mr. Duperrault formerly was chief buyer 
and stockman for the E. E. Thomas Optical 
Co., Security building, Milwaukee, and re- 
cently returned from overseas service. A 
complete equipment of machinery and a 
large stock of optical goods and specialties 
will be installed. 

The H. J. Oberst Co., Grove St. and Na- 
tional Ave, Milwaukee, recently incorpor- 
ated with $25,000 capital, has amended its 
articles to make the style read, the Henry J. 
Oberst Co. This is done to avoid con- 
fusion. The corporation succeeds to the 
personal business of Henry J. Oberst, who 
has admitted veteran employes as stock- 
holders. A new store is being established 
on North Ave., at 35th St, as a branch. 
Due to delay in securing furniture, fixtures 
and other equipment, as well as slow de- 
livery of stock, the opening which was to 
have been held Sept. 15 has been postponed 
until Oct. 1. 

Among the Wisconsin retailers who 
called on the manufacturing and wholesale 
houses in Milwaukee during the week were: 
George Draeb, Sturgeon Bay; L. J. Craw- 
ford, Burlington; Francis H. Cory, Deer- 
field; M. J. Karst, Racine; W. S. Sargent, 
New Lisbon; Rathke & Meiners, Mayville ; 
S. B. Lillis, Hillsboro; Robert O. Nicoll, 
of Gattfelder & Nicoll, Kenosha; Trace 
Christensen, Stoughton & Edgerton, Wis.; 
J. E. Von Wald, Baraboo; A. O. Swanson, 
Westby; M. Kaupas, Racine; Ernest Weg- 
ner, Beaver Dam; H. Lappley, Mazo 
Manic; C. E. Masters, Ft. Atkinson; 
Thomas Bruhy, West Bend; Schneider 
Bros., Burlington; Littlefield & Son, Dela- 
van, Wis. 

George F. Imig, of A. Imig’s Sons, 
jewelers and optometrists, Sheboygan, Wis., 
and captain of Co, H, Ninth Infantry, Wis- 
consin State Guard, has been experiencing 
some busy as well as strenuous days in the 
military line. A strike of 2,000 workmen 
in factories at Two Rivers, which is 38 
miles north of Sheboygan, and 96 miles 


north of Milwaukee, developed into a series . 


of riots which the local authorities could 
not control and demanded protection from 
the State. Capt. Imig’s command was 
ordered to proceed to Manitowoc, 10 miles 
from Two Rivers, to await further orders. 
He broke all records for mobilizing and 
entraining his company, the orders coming 
at 12:15 p. m. and Co. H being on the way 
at 3 p.m. After being at Manitowoc two 
days, the command was ordered to its home 
station, the trouble having been quelled. 








Connecticut Notes. 

Sidney E. Burwell, for 15 years em- 
ployed by the Sessions Clock Co., Forrest- 
ville, was presented recently by Mr. and 
Mrs. E. Sessions, with a mahogany clock. 
The wife of Mr. Burwell was also pre- 
sented with a handsome bouquet of flow- 
ers by Mrs. Sessions. Friends of Mr. Bur- 
well in the offices of the Sessions concern 
also presented him with a silk umbrella. 

A young man of New Britain was fined 
$25 in the Police Court last week after 
being convicted on the charge of stealing 
cutlery from one of the branches of Lan- 
dis, Frary & Clark. The young man, it is 
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claimed, recently received his discharge 
from the army and had been working at 
the factory for three weeks. According to 
the police, following his arrest, 10 knives 
were found in his suit case in his furnished 
room. 

William Kruer, former Warden of the 
Borough of Shelton and for many years a 
foreman at the Shelton factory of the In- 
ternational Silver Co., died last week at his 
home on Howe Ave. Mr. Kruer is sur- 
vived by his widow and several children. 

Mr. and Mrs. Spencer H. Wood, 154 W. 
Main St., New Britain, celebrated the 50th 
anniversary of their wedding at their home 
last Sunday. Mr. Wood was formerly en- 
gaged in the jewelry business and at pres- 
ent conducts an optical establishment on 
Main St. The celebration was in the form 
of a family gathering and the entire day 
was given over to an informal reception of 
relatives and friends. 








Omaha. 





Joseph Mazer, of New York, “the only 
Joe,” was in Omaha last week. 

R. B. Simpson has purchased the jewelry 
store and building of E. S. Wood at Gering, 
Neb. 

Albert Edholm has just returned from 
a two weeks’ fishing trip at Paynesville, 
Minn. Best luck he ever had. 

C. S. Clinton, North Platte, Neb., was 
in Omaha last week on his way to Cali- 
fornia for a two months’ visit. 

L. E. Deily has purchased the stock 
and fixtures of A. Grimes at Rapid City, 
S. Dak., and was in the city last week 
buying stock. 

Fred Brodegard’s mother and father cele- 
brated their 50th wedding anniversary last 
Wednesday. All the children were home, 
including a sister from Portland, Oregon. 

T. L. Combs was at Grand Island, Neb., 
last Monday attending the ceremonial of 
the three Shrine Temples in honor of the 
Imperial Potentate, W. F. Kendrick of 
Philadelphia, who was present. 

Sol Bergman, president of the Standard 
Potash Co., returned last week from the 
plant at Lakeside, Neb. The output now 
is 50 tons daily and upon completion of 
the second unit which is in course of con- 
struction will yield 125 tons daily. 

The citizens of Wood River, Neb., made 
a present of an Illinois watch to each re- 
turning soldier of that town—38 in all. 
The Byrne-Duff Jewelry Co. received the 
order for the watches last week which 
were purchased through T. A. Steward, 
jeweler of Wood River. 

Among the out of town jewelers in 
Omaha last week were: G. H. Church, Gil- 
lette, Wyo.; John Morris, Carson, Ia.; R. 
H. Hillhouser, Elliot, Ia.; Ulstrom & Co., 
Ashland, Neb.; C. Z. Foley, Nebraska City, 
Neb.; George Kohles, Earling, Ia.; M. 
Ruby, Ashton, Neb.; J. F. Carnahan, 
Manilla, Ia.; Glen Farley, Lake City, Ia.; 
Frame & Harvey, Lyons, Neb.; H. Slaten, 
Hardville, Neb.; Harry Martin, Lyons, 
Neb.; John B. Hatch and wife; Carroll, 
Neb.; Gus F. Linder, Oakland, Ia.; Otto 
Noll, Portsmouth, Ia.; George Levin, 
Wahoo, Neb.; William Kursel, Hooper, 
Neb. 











and Mrs. Noble R. Fuller 
toring through Nebraska. 
Frank Misman is now in charge of the 


watch repair department of Oppenstein 
Bros. 

Lee F. Ludwig of Edwards-Ludwig- 
Fuller Jewelry Co. has been ill for several 
days. 

Mr. and Mrs. C. C. Hoefer have returned 
from Plum Lake, Wis., where they spent 
the Summer. 

E. A. Warner, advertising manager of the 
C. A. Kiger Co., has returned from a busi- 
ness trip to Columbia, Mo. 

A. S. Treger, formerly in the jewelry 
business in Wakeeney, Kan., is opening a 
store in Independence, Kan. 

Edgar Hoefer has returned to his posi- 
tion as head of the order department of the 
C. A. Kiger Co. after more than a year’s 
service in the army. 

Miss Roxy Kepler, stock clerk for the 
Harris-Goar Jewelry Co. for the past six 
years, was married recently to Bayard 
Needham of this city. 

A. J. Siegfried, Missouri salesman for 
the C. A. Kiger Co., who was seriously ill 
for several months, has recovered and is 
now in his old territory. 

Gilbert Jaccard, who was recently dis- 
charged from the army after a year’s ser- 
vice in France and Germany, is now in 
charge of the sterling silverware depart- 
ment of the Jaccard Jewelry Co. 

The Margolis Wholesale Jewelry Co.’s 
catalog is now in the hands of the printer 
and will be ready for mailing about Oct. 
1. Mr. Margolis says that he is receiving 
requests for the catalog every day. 

The C. A. Kiger Co. has recently changed 
its trade mark. The design originally used 
was the one originated by the founder of 
the firm 33 years ago. The new design is 
more modern in form, but the name re- 
mains unchanged. 

Mrs. M. Margolis, 80 years of age, died 
at her home in St. Paul, Minn., recently. 
Mrs. Margolis had lived in St. Paul for 40 
years. She was the mother of Paul Mar- 
golis, owner of the Margolis Wholesale 
Jewelry Co., this city. 

Mrs. Blanche Hare of the Cady & Olm- 
stead Jewelry Co. has returned from. a 
month’s rest. After a visit in New York 
and Atlantic City Mrs. Hare went to 
Maine, where she spent two weeks motor- 
ing through the country around Augusta. 

Thomas Ware has bought the interest 
of J. R. Mercer in the Merter-Boyce 
Jewelry Co., and the firm will hereafter 
be known as the Boyce-Ware Jewelry Co., 
Inc. Mr. Ware was for a number of 
years with the Cady & Olmstead Jewelry 
Co. Lynn F. Boyce, who was also formerly 
with the Cady & Olmstead Co., purchased 
a controlling interest from J. R. Mercer 
several months ago. Mr. Mercer has re- 
tired from business. 

Among the recent visitors in the city 
were W. F. Kirkpatrick, Winchester, Kan. ; 
W. S. Noble, Drexel, Mo.; A. G. Madtson, 
Ottawa, Kan.; E. E. Pickerell, Amarillo, 
Tex.; E. H. Locke, Summerfield, Kan.; F. 
H. Ames, Jamesport, Mo.; F. J. Barrett, 
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Ponca City, Okla.; H. C. March, Bucklin, 
Kan.; Mr. Kelly, Meade, Kan.; Mr. Dean, 
Cisco, Tex.; C. H. Paxton, Paola, Kan.; A. 
W. Pettit, Bonner Springs, Kan.; D. W: 
Smithpeter, Watonga, Okla.; S. A. Hardin, 
Odessa, Mo.; Fred Sellers, Wellington, 
Kan.; John Gillies, Fort Scott, Kan.; L. G. 
Dean, Oklahoma City, Okla.; George L. 
Marquis, Pond Creek, Okla.; Mr. Brown- 
ing, Russell, Kan.; A. Manifold, Beloit, 
Kan.; Ross Libby, Weir City, Kan.; Hugh 
Donahue, Marshall, Mo.; Monte Woods, 
Newton, Kan.; J. H. Whiteside, Liberty, 
Mo.; J. W. Schmandt, Holden, Mo.; C. J. 
Benson, Lee’s Summit, Mo.; Mr. and Mrs. 
B. C. Parrish, Salem, Neb. 
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Mr. and Mrs. Lee Loeb have left the city 
for a week’s stay at the springs at Martins- 
ville, Ind. 

Gustave C. Schneider was one of the 
salesmen at the annual feast of the General 
Protestant Orphans Asylum, assisting in 
the raising of $30,000 for the institution 
through the sale of donated articles. 

The Gruen Watch Co. is planning to 
build an addition to its present plant on 
McMillan St., Walnut Hills. It will not 
affect the general character of the present 
structure. The improvement will cost 
about $50,000. 

The Miller Jewelry Co. and Richter & 
Phillips divided the orders for the city 
and county tennis tournaments this year, 
the former company supplying two cups 
and four placques for the county tourney, 
while Mr. Richter supplied nine silver lov- 
ing cups for the city tournament. 

William Pohlmeier, former manufactur- 
ing jeweler, will return to the business, but 
as a retailer. He has made application for 
an office in the new Palace Theatre build- 
ing on E. 6th St. He was formerly a mem- 
ber of the firm of Pohlmeier & Roth, which 
was located on Opera PI. until the death 
of Mr. Roth. 

Samuel Meyer, who conducts a jewelry 
store at 44 E. 5th St., has turned over to the 
police a $500 diamond pin which he said 
was sold to him by a young woman, who 
has been arrested for stealing the pin from 
an Avondale home while visiting one of 
the maids at that place. Mr. Meyer dis- 
claims knowing the pin was stolen. 

A big demand from out-of-town jewelers 
is being made upon local members of the 
trade for tickets to the world series. Local 
men are trying their best to secure tickets 
for themselves and will be overjoyed if 
they are among the lucky few that will be 
able to get one of the pasteboards, with- 
out having to attempt to get tickets for 
others. 

Arnold Brandley, an old soldier who at- 
tended the G. A. R. convention at Colum- 
bus, O., recently, made a special trip to 
Cincinnati to visit the members of L. Loeb 
& Sons, with whom he dealt 10 years ago 
when he was in the jewelry business. He 
had purchased jewelry from the local firm 
for 30 years before he retired. Ed. Brand- 
ley, Kansas City jeweler, is a son. 

Mrs. Geordge B. Kolb accompanied her 
husband to Cincinnati this week when he 
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came to buy a stock of jewelry for his 
store at Hopkinsville, Ky. Other Visitors 
were Aaron Rubin, Danville, Ky,; 9 L 
Sher, Columbus, O.; C. R. Walker, Pine. 
ville, Ky.; H. H. Humphreys, Bellefon. 
taine, O.; H. W. Schmidt, Irvine, Ky.; D 
Krauss, Springfield, O.; C. E. Shock, Lib. 
erty, Ind, and M. M. Dumford, Owens. 
ville, O. 

A Detroit jeweler, Henry Wietzman, of 
the firm of Schroeder & Wietzman, has 
entered the Cincinnati theatrical field 
through the purchase of the Empress The- 
atre. The change in ownership will take 
place within two weeks. The deal was 
closed Tuesday, Sept. 16. Mr. Wietzman 
is reported to have paid $125,000 for the 
property and given the lease to a Chicago 
theatrical syndicate. It was made plain 
when the transaction was closed that Mr. 
Wietzman is not the sole owner, as he is 
credited with having interested several 
friends in the proposition. ; 

The strike situation in Cincinnati jewelry 
factories has remained stationary during 
the past week. Neither side has made any 
effort to settle the differences that caused 
the many working jewelers to go out a 
week ago. Claims from both sides are that 
the other will soon weaken, but the out- 
look is different. The jewelers’ union is 
not meeting as often as it did at first, while 
the manufacturers have closed their shops 
and simply running their offices, with the 
exception of a few who have a few of their 
old men at work and the addition of a num- 
ber of non-union men who have been given 
positions. Efforts are being made to se- 
cure non-union men from other cities to 
come here and ‘take the places left vacant 
by the strikers. 

The question of co-operative advertising, 
long discussed by the members of the 
Wholesale Jewelers’ & Manufacturers’ As- 
sociation, is to be thoroughly threshed out 
at a meeting to be held in the near future. 
A decision to devote a special meeting to 
this subject was reached by the members 
Thursday, Sept. 18, at the meeting held at 
the Chamber of Commerce. The associa- 
tion decided to have letters sent to all 
members advising them of the arrange- 
ments being made by the Chamber of Com- 
merce to care for the visitors expected to 
attend the world series ball games in Cin- 
cinnati. Friends from out of town who 
may come here without having any place to 
go will be taken care of by the Chamber 
of Commerce bureau which is listing fur- 
nished rooms that will be for rent during 
the series. 








Frederick Danielson, of Port Allegheny, 
Pa., has entered the Bowman Technical 
School, Lancaster, Pa., as a student in en- 
graving. Another new student is Miss 
Blanche Miles, of Durham, N. C. Robert P. 
Wych, having finished a course in engrav- 
ing, has returned to Durham, N. C., where 
he will take a position. J. C. Hoppner, 4 
student in watchmaking, has finished his 
course and returned to his home in Hills- 
boro, Kansas. E. Irvin Nuschke, of Austin, 
Pa., a former student, visited Lancaster a 
few days ago. James Ralston, of Weston, 
W. Va., who visited Philadelphia last week 
for the Knights Templar parade, surprised 
his son, a student of the Bowman School, 
with a visit. 
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W. Woolard, manager of Wuerker’s 
store at 229 S. Spring St., has gone to Mur- 

i rings for a rest. 
ye = ton Potts, watchmaker in Wuerker’s 
store at 229 S. Spring St., is seriously ill 
at his home with erysipelas. 

Miss Dorothy Vanderburg, assistant man- 
ager of her father’s store, 322 W. 6th St., 
has returned after sojourning at Catalina 
Island. 

David Zabriskie of the Meyer & Talbott 
Co. has gone to Arizona on a business trip. 
Sol Meyer of the company is at present in 
San Francisco. 

M. P. Campbell, head of the repair de- 
partment of Brock & Co., has returned 
from a motor trip to San Francisco and 
other. central California points. 

H. B. Lewis, head of the watch depart- 
ment of the E. W. Reynolds Co., is taking 
a rest and has gone to San Francisco and 
elsewhere in central California. 

W. H. Seibert, who formerly for many 
years conducted a jewelry business at 
Petroskey, Mich., has taken a position on 
the sales force of Feagans & Co. 

B. D. Howes of B. D. Howes & Co.,, 
pearl merchants in the Brack Shops, W. 
7th St, has returned from ‘an extended 
visit at his old home in Clinton, Ia., and 
elsewhere in the middle west. 

Morris Weinstein, who was formerly as- 
sociated with his father, B. Weinstein, of 
Chicago, has established himself in the dia- 
mond business in Los Angeles. Mr. Wein- 
stein retired from the Chicago field on ac- 
count of ill health. 

Andy Armer, formerly of the firm of 
Armer & Weinshenk, San Francisco, but 
now of the Armer & Brown Co., this city, 
is receiving a hearty welcome among the 
jewelers of this city who were former 
friends and customers of his. 

G. G. Voege, vice-president of the G. D. 
Davidson Co., has started on a pleasure 
trip, intending to visit the Yosemite Park, 
San José, the Big Trees near Santa Cruz, 
Monteray and other places of interest in 
the central part of the State. 


C. H. Wallace, Beaumont jeweler, came 
to Los Angeles a few days ago to attend 
the graduation exercises of the Los An- 
geles College of Opthalmology and Op- 
tometry. His son, Bruce L. Wallace, was 
one of the 53 graduates in the class. 

Miss Viola Levy, formerly of the office 
force of the E. W. Reynolds Co., who ac- 
cepted a position in war service at Wash- 
ington, has returned to Los Angeles to 
reside. Her engagement to H. Cloke of 
the optical shop of the E. W., Reynolds 
Co. is announced. 

Karl Zack, recently of Denver, has ar- 
rived here and taken his position as part- 
ner with A. Moss, manufacturing jeweler, 
in the Title Guararitee building. Mr. Zack 
was here 10 years ago, and remarks upon 
the great changes that have taken place in 
this city since that time. He sees great 
opportunities here for the development of 
business. 

The following out-of-town jewelers are 
among those who have been here recently: 
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Mr. and Mrs. Joseph Hummel, Oxnard; 
C. E. Penington and Frank S. Fisher, River- 
side; C. H. Wallace, Beaumont; H. E. 
Wellman, Alhambra; I. Macatee, Lanker- 
shim; J. H. Blanchard, Ocean Park; S. B. 
Clem, Redondo; C. E. Miller, Van Nuys; 
R. F. Winslow and R. G. Simpson, San 
Pedro. 

H. Preston Smith, president and manager 
of the G. D. Davidson Co., has returned 
from an extended automobile trip. He 
went by way of Owens Lake to the Yose- 
mite, thence to Lake Tahoe and from there 
to Sacramento and home by the Inland 
Route. He encountered some terribly bad 
roads in the north and was at one time 
in a temperature of 119 degrees in the 
shade. He was accompanied by his wife 
and traveled over 1400 miles. 


Brock & Co. are making some changes 
in the arrangements of their departments. 
The stationery cases and some others are 
being moved and their stock of opals will 
be segregated from the other gems and 
formed into a separate department. J. G. 
Ure, who was with Walton & Co., pro- 
prietors of the Opal Store on S. Broad- 
way, for five years previous to the closing 
of their business in that place, has taken 
the position of manager of the new depart- 
ment at Brock’s. 

H. Victor Wright, who has been travel- 
ing throughout the United States during 
the past year in the interests of the Jewel- 
ers’ Research Bureau, was here a few days 
after returning from the national meeting 
at Chicago, and then started for Oregon to 


attend the meeting of the Oregon State As- ~ 


sociation at Pendleton, Sept. 18, 19, 20. 
Following that, he intends to go to Spokane 
to fulfill an engagement to speak at a spe- 
cial meeting of the local jewelers to be held 
on Sept. 22. He expects to be home again 
Sept. 28, and will make his headquarters 
hereafter with Brock & Co., with whom 
he has engaged to assume again the posi- 
tion of credit manager. He will retain 
his office of secretary of the Jewelers’ Re- 


search Bureau. He reports that over $17,-— 


000 has been added to the sustaining-mem- 
bership fund at the various conventions 
which he has attended during the past 
Summer. Mr. Wright has been in every 
State in the Union except South Dakota, 
South Carolina and Florida. 








Portland, Ore. 





H. Sabro of Sabro Bros. of Bandon, 
Ore., has been visiting .in Portland re- 
cently. 

The jewelry store of A. L. Schaefer, 
Pendleton, is undergoing a thorough reno- 
vation and remodeling. Both interior and 
exterior are being repainted and the in- 
side of the store and the windows will be 
redecorated. 

Nine jewelers of Portland have filed 
injunction proceedings in the Circuit Court, 
seeking to prevent the further use of 
pickets by the Central Labour Council and 
Local 41 of the International Jewelry 
Workers’ Union. The plaintiffs in the 
action are: G. Heitkemper Co., L. C. Hen- 
ricksen, Jaeger Bros. A. & C. Felden-: 
heimer, Butterfield Bros., Felix Bloch, Dan 
Marx, F. Freidlander and H. J. Alstock. 
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Charles H. Clark of Los Angeles spent 
a few days in San Francisco on his way to 
Los Angeles from the. east. 


H. F. Tourtellot, representing the Waite- 
Thresher Co., is among the first of the 
eastern travelers to arrive. He is spending 
a week or so in this city. 


George W. Hopkins, representating the 
H. J. Gute Co, 150 Post St, is in Los 
Angeles at present, sending in some good 
business from that territory. 

A. W. Huggins, president of A. I. Hall 
& Son is enjoying a much needed rest 
this week at his Summer home at Iver- 
ness. Theo. Huggins will take a similar 
rest the week following. 

Rudolph Barth, the Richmond’ district 
jeweler, returned a short time ago from 
a two weeks’ outing at Mount Lassen. He. 
was accompanied by his brother, Herman 
Barth, and sons, Carl and Herbert. 

H. B. Sullivan, formerly in charge of 
the silverware department of the Morgan 
& Allen Co., Inc., of San Francisco, has 
resigned his position with the organization. 
As yet his place has not been filled. 

An enthusiastically attended swimming 
and waffle party was held last week by 
members of the A. I. Hall & Son em- 
ployes’ association at Sutro Baths and it 
has been voted to repeat the affair at the 
earliest opportunity. 

I. Aronson of Portland, Ore., accom- 
panied by Mrs. Aronson, was a visitor in 
San Francisco recently. Mr. and Mrs. 
Aronson stopped here for a few days on 
their way to Los Angeles, making the 
entire trip from the north by motor car. 

It was with regret the trade learned of 
the recent death of Mrs. Leonora Eaves, 
senior member of the firm of L. Eaves & 
Co., Santa Barbara, Cal. She was 70 years 


-old at the time of her death and had been 


ill for some time. Mrs. Eaves established 
the business of L. Eaves & Co., in 1884, and 
conducted it in her own name until October, 
1912, when she admitted H. H. Harris. her 
son-in-law. 

Fleet week brought an unusual number 
of out-of-town visitors into San Fran- 
cisco for the festivities and many of the 
jewelers from various parts of the State 
made the week one of combined business 
and pleasure. Among those who called 
on the local trade during the last 10 days 
were: S. Sturner, Sacramento; William 
Dupen, Sacramento; David Glickman, 
Santa Rora; George Bangle, Vallejo; S. 
Ostheus, Fresno; Earl Marks, Fresno; 
Harry Jacoby and Mrs. Jacoby, Oroville; 
C. J. Brand, Nevada City; Anton Lassen 
and Mrs. Lassen, Lovelock, Nev.; C. F. 
Thomsen, Scotia; Max Noack, Santa Rosa; 
Mr. Basch of Krenkel & Basch, Winne- 
mucca, Nev.; Harry Lewis of’ the E. W. 
Reynolds Co., Inc., Los Angeles, accom- 
panied by Mrs. Lewis; Sol Meyer of the 
Meyer & Talbott. Co., Los Angeles; Sum- 
ner Oberlin of Oberlin Bros. Co., Fresno; 
Bert’ Warner, Fresno; Ernest Mueller, 
Eureka; Will Jung, San Jose; L. A. Mead, 
Santa Clara; Phil Joseph of the Joseph 
Jewelry Co., Ukiah. 
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Watch Materials—Watch Glasses Martin Gluck & Son 


Sup lies Just out CATALOGUE, the first in SUPPLIES 
P four years. Write for it today. 718 PENN AVENUE, PITTSBURGH, PA. 








SERVICE RELIABILITY 


Providence Jewelry Co. 


WHOLESALE 


Jewelry, Watches, Clocks, Diamonds, Silverware, Novelties 
GENERAL MERCHANDISE 





805 Liberty Ave. Sects Gaciy. “ieee PITTSBURGH, PA. 











ESTABLISHED 1888 


GRAFNER BROS. | 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 


‘| 811 Liberty Ave. : PITTSBURGH, PA. | 
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T. A. Curran and Raymond T. Terhey- 
den of the Terheyden Co. are sojourning 
at Atlantic City for the remainder of Sep- 
tember. 

A. Ladinsky, president of the Providence 
Jewelry Co., spent last week in New York, 
buying goods for that house, and writes 
back that he finds them exceedingly scarce. 

Some of the stores here are closing at 5 
p. M. each day in the week, but the indica- 
tions are that after this month all of the 
retail establishments will remain open un- 
til 5.30 p. m. and some of them until 6 p. m., 
in order to give other workers a chance 
to buy late in the day. 

E. M. Seibert, the retiring president of 
the Pittsburgh Association of Credit Men 
was last Tuesday night presented with a 

‘very beautiful gold watch and chain and 
diamond stick pin, the gift of the mem- 
bers of the organization, upon the occa- 
sion of his retirement from the office of 
president of that association. Mr. Seibert 
expressed the belief that the world is fac- 
ing great prosperity and that the good 
times that will follow are much brighter 
than most persons imagine. The member- 
ship is 1,103, the largest in the history of 
the association. 

The union of jewelers’ employes here 
and which includes the watchmakers, dia- 
mond setters, engravers, repairmen, etc., 
have formulated their scale, and it is un- 
derstood it has been presented to many of 
the jewelry concerns of this district. The 
wages demanded are in the main on a par 
for wages now paid to first class workmen. 
Some jewelers report a scarcity of workers, 
while others say they can get men, but they 
are not always of the class they require, 
since men not particularly well skilled want 
as much money for their services as those 
who are and do turn out first class work. 

An ordinance has been introduced in city 
council, which has the support of the trade, 
recognizing the present daylight saving act 
—pushing the clock one hour ahead in 
April and putting it back in October. The 
putting of the hands of the clock forward 
in the Spring is regarded as a good thing 
for business establishments, because it gives 
employees one hour more of daylight in the 
Summer months and is a good thing for 
recreation and garden making. It is likely 
that this ‘city: will pass the ordinance, as the 
merchants generally are in favor of it, even 
though the farmers of the nation appear to 
be opposed to it. 

Word - was ‘received last week to the 
effect that Anti Lichtman, who conducts 
business as a jeweler and retail merchant 
at McKeesport, was offering to settle with 
creditors on the basis of 50 per cent cash 
and a 5 per cent note payable in one year. 
The liabilities, it is reported, are about 
$16,000. Mr. Lichtman was originally a 
peddler, and located in Pittsburgh, and for 
a while had a wholesale jewelry business 
in this city. He come to McKeesport about 
1914, starting in the jewelry and clothing 
business together. The business was 
burned out in February of this year, and 
it is believed the fire loss, though partly 
covered by insurance, handicapped him 
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financially. He has had stores at 233 Mar- 
ket St. and 554 Fifth Ave., McKeesport. 

Five men were arrested in this city last 
week charged with being implicated in rob-' 
beries of goods from freight cars and 
freight stations worth $25,000. All of the 
thefts appear to have been committed during 
the war. The men under arrest are from 22 
to 37 years old and have been turned over 
to the United States authorities. Jewelers 
and others have suffered heavy losses be- 
cause of robberies of this character and 
from express company offices and hope 
the perpetrators will be dealt with accord- 
ingly. The judges of the United States 
Court served notice some time ago that men 
who come before them for this offense, will 
no longer be dealt with leniently. 

Pittsburgh jewelers are greatly concerned 
as to what will be the outcome of the steel 
strike. It is recognized that it cannot help 
but affect business, but they prefer to see it 
now, rather than wait until later in the 
season, when any serious labor trouble 
would greatly disturb business at a time 
when merchants are hoping for the best. 
The trade is looking at the matter in a 
philosophical way and has enough faith in 
the rank and file of the toilers of this dis- 
trict to believe that the outcome will be fa- 
vorable to business, although greatly dis- 
turbing trade until the questions involved 
are settled one way or the other. 

The Hunter property adjoining the J. M. 
Gusky Hebrew Orphanage, North Side, this 
city, on which is erected a handsome brick 
house and garage, has been presented to 
that institution’ in memory of their parents, 
the late Joseph and Lydia DeRoy, by their 
sons, Abraham J. DeRoy, Al J.» DeRoy, 
Louis J. DeRoy.and Isaac J. DeRoy, all en- 
gaged in the jewelry business in this city. 
Joseph DeRoy, who founded the house of 
Joseph DeRoy & Sons, one of the oldest 
jewelry establishments in Pittsburgh, took 
a great interest in the Gusky Orphanage. 
The gift of the property was made through 
A. J. and Al J. DeRoy, executors of the 
estate of their father and with the gift of 
the property was transmitted a check for 
$3,000 which was a bequest Mr. DeRoy 
made to the orphanage by his will. Mr. 
DeRoy was for several years prior to his 
death, the vice-president of the orphanage 
and had served continuously as a director 
from the date of its foundation up until the 
time of his elevation to the office of vice- 
president. In making this gift, it is con- 
ceded the sons have enlarged the opportuni- 
ties of the orphanage for doing good. The 
house, which is one of the largest in the 


district, will be known as the “Joseph and 


Lydia DeRoy Memorial Annex.” 








Lancaster, Pa. 





John L. Kiscadden has gone to Pitts- 
burgh to take a position as salesman. 

The polishers of the J. Walter Miller 
works last week received a 20 per cent 
raise in wages. 

J. F. Apple, of the J. F. Apple Co., spent 
last week visiting the trade through several 
counties of Pennsylvania. 


An attractive window display of opto-.- 


metrical goods was made last week at the 
store of J. D. Wood & Co. 


Paul C. Otthofer, of St. Paul, a jeweler, - 
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formerly a resident of Lancaster county, 
spent last week in Columbia with relatives. 

The loving cup presented to the head 
of the family at the late Brubaker family 
reunion, was furnished by Louis Weber & 
Son. 

Carl J. Kuhns, of Baltimore, formerly 
connected with the Hamilton Watch fac- 
tory, is visiting Lancaster. Before going 
home he will visit New York. 

Harry L. Bantsch, with his father, C. H. 
Bantsch, of Pine Grove, Pa., visited Lan- 
caster, last week after taking an optometri- 
cal examination in York last week. 

Albert Smith and Charles Kirshner have 
formed a partnership under the firm name 
of Smith & Kirshner and have opened a 
jewelry repair establishment on the fourth 
floor of the building at 4 W. King St. 

Major Edward F. Guilford, son of Ed- 
ward.F. Guilford, a department head of the 
Hamilton Watch Coe. watch factory, was 
one of the Lancasterians who took a flight 
here last week during a visit of a United 
States aviation corps. 

Lancaster optometrists will turn out 
strong for the annual convention of the 
Pennsylvania State Optometrical Society, 
which meets at Harrisburg on Oct. 12, 13 
and 14. The arrangements for the conven- 
tion are in charge of the Harrisburg So- 
ciety. A banquet will be held at.the Penn- 
Harris Hotel on Oct. 14. 

Charles J. McKinney, San Francisco, 
formerly of Lancaster, has written to his 
sister here that as a result of an automo- 
bile accident early in August he has been 
made lame for life. He went west over 
ten years ago, and has lived in San Fran- 
cisco seven years, where he is in the watch 
repair trade. 

Harry Wolpert, head salesman for ‘S. 
Kurtz Zook, participated in the big Knights 
Templar parade in Pittsburgh last week 
when the union band struck because non- 
union bands were in line, the Lancaster 
Knights formed a band of singers and furn- 
ished their own music, making a great hit. 
Mr. Wolpert was one of the singers. 

Chester Brown, a Quarryville jeweler, 
had an unpleasant experience at Bel Air, 
Md., last week, when an automobile he had 
bought was seized for a debt a former 
owner of the car had incurred for repairs 
at Bel Air. Mr. Brown was passing through 
Bel ‘Air when the car was recognized and 
seized. He secured possession of it by giv- 
ing a bond for the other man’s debt, $315, 
and the case against the former debt-con- 
tracting owner will be disposed of in the 
Maryland courts. 

Two late service men have entered the 
Bowman Technical School. One is George 
B. Wilson, in the watchmaking department, 
who served four years in the Scotch High- 
landers of the Canadian: forces, and was 
wounded and gassed. He was only 17 
years old when he enlisted. He is a Phila- 
delphian. W. M. Mason, of Allentown, has 
also entered the watchmaking department. 
He was formerly with J. D. Phinney, of 
Providence, R. I. James M. Roth, with 
George K. Murray, of Johnsonburg, Pa., a 
former student, stopped in Lancaster last 
week en route to Philadephia. Charles 
Schaffner, watchmaker for I. A. Deisher 
of Reading, Pa.; a former student, visited 
his home in Lancaster last week. 
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LEVER WATCHES 


Movements 
7, 8, 834, 944, 1014, 13, 17, 1814, 19, and 20 Ligne 


In 7, 10, 15, 17 and 21 Jewels 
er of Watches and Movements 


J . GOTTLIEB _— in All Grades and Sizes 


Tel. John 2025 


CYLINDER WATCHES 


Movements 


1014, 11, 13, and 17 Ligne 
In I, 7, and 10 Jewels 





47-49 Maiden Lane New York 











“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 


Estimates and Samples Cheerfully Sent 


Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 














Phones 


Salesrooms 


MANUFACTURERS 
35 MAIDEN LANE, NEW YORK ” 


Factories 


Gold St., N. Y. 
Buffalo, N. , a 


\ =} John 


















Phone, John 563 SUTTLE 


J. W. JOHNSON wn me 7 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 


Remember the Number, DOUBLE THREE 








Nickel Plated Sells $2.50 
PRICE TO DEALERS 
Nickel Plated, $18.00 per Dozen. 











New Price—New Size—New Style 











10Kt. Gold 


CAMEO 
JEWELRY 


Cameo Brooches 
Cameo Scarf Pins 
Cameo Rings 
Coral Rings 
Cameo Pendants 


SAMPLE CASES 
TRAYS and TRUNKS 

















No. 721—Climax Folder. 


WITH ADJUSTABLE PARTITIONS 
WRITE FOR SAMPLE 


Complete Outfits for Jewelry Salesmen 


Burckert Mig. Co. 


PROVIDENCE, R. I. 











We Specialize in the Manufacture of Cameo 
Jewelry Exclusively 


We import our cameos direct from Italy, manufacture 


the mountings, and sell the completed piece direct, thus 
saving you all other profits. 


Write Us for a Selection on Memo. 


ROBINSON JEWELRY CO., Inc. 


100 Fountain Street PROVIDENCE, R. I. 
































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JeweLers’ Crrcutar regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 
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What Will You Be at Fifty? 





Written Expressly for The Jewelers’ Circular. 
(All rights reserved) 




















a= you going to be your own boss, 
the proprietor of a successful store 
at fifty, or are you going to be a salesman 
in the employ of somebody else, and what 
sort of a success are you going to be in 
either capacity? Are you going to be the 
sort to be rated a failure by that time if 
you are in business for yourself, and the 
sort to be dropped if you are a salesman? 

Just off-hand, the fellow in his twenties 
thinks this does not concern him. In the 
thirties he begins to realize there may be 
a relation between his present and his fu- 
ture, and the man in the forties begins to 
see the handwriting on the wall. 

When fifty is a score or more years 
ahead it is easy to believe that that age 
will see us well fixed and past having to 
worry over where we will work or what 
we will do. 

But fifty comes sooner than we expect 
and out of a hundred jewelry salesmen or 
repair men who think that at fifty they 
will no longer be employes, most of them 
will be disappointed. They will be disap- 
pointed for the reason that the law of 
averages is against a large percentage of 
them growing into successful business 
owners. The law of averages will be 
against them because they do not work 
hard enough or with enough intelligence. 
They do not get ready to be something 
bigger at fifty. 

The jewelry store offers a good oppor- 
tunity for a man of fifty or more. Men 
in the fifties and sixties may be most 
desirable of all salesmen or repair men. 
It is up to the man himself. Your age 
is not going to exercise any arbitrary in- 
fluence upon the situation. You will not 
be fired simply because you turn the fifty 
mark. If you are dropped at fifty it will 
be because you are not good enough, be- 
cause you can no longer hold your own 
with competition for your job. 

If you hope at fifty to be able to hold 
your own with younger men, it is import- 
ant that you take care of your health in 
order that you may not be a broken down 
‘old man at the age when you ought to be 
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physically fit for a big day’s work and 
mentally superior to any younger and less 
experienced man. It is important for your 
present efficiency that you keep physically 
fit, but it is especially important for your 
later years. 

Whether you are going to continue to 
work or are going to retire for a life of 
leisure later, you want health then even 
more than you want it now. What pleas- 
ure will you get out of a million dollars 
or a score of extra years of life if you 
have to spend the time with one foot in 
the grave and the other in a sanitarium. 

Whether you are wanted at fifty or not 
will depend very much upon your being 
physically able to do the work. No mat- 
ter how much you know, or how valuable 
your experience, it will not count if you 
haven’t the physique to make use of your 
ability. 


You will not be expected to show the © 


pep of a twenty-year-old. A young man’s 
great value is in his youth and enthusiasm 
and ability to learn. We hire a young man 
because of what he is going to be. We 
hire a fifty-year-old for what he has be- 
come. At fifty years you ought to be 
cashing in on your experience. 

At fifty you should be able to sell more 
goods and do better work in any line you 
attempt. A little less speed you will have 
perhaps, but you will overmatch that with 
accuracy. 

If at fifty you have good health and 
have not lost your nerve, you should be a 
crackajack salesman. You should know 
how to handle all classes of customers 
and how to interest them in all classes of 
goods. You should have acquired sufficient 
knowledge of jewelry lines so that any 
buyer knowing you will be glad to do 
business with you and profit by your wis- 
dom. 

Any customer with good sense knows 
that a young jewelry store clerk has much 
to learn about the business and the younger 
he is, the greater his handicap. 

At fifty you ought to have the knowledge 
that goes with your years and you certainly 


have an appearance of experience. Make 
your years count with<the trade. Instead 
of being apologetic about coming to the 
age of some wisdom, trying to dye the mid- 
dle-aged look out of hair and moustache 
and seeking to camouflage it with “snappy 
cut campus togs,” capitalize your age. 

You can just as well have customers 
coming to the store and asking to do busi- 
ness with you, sending their friends to you 
because “He is an experienced jeweler and 
knows what he is about,” as to have them 
turning away with the thought, “I don’t 
want to buy from that old fossil.” 

A good deal is going to depend upon 
your appearance, upon your looking like a 
high class business man. When you let 
down in the care of personal appearance, 
you begin to lose business caste. When 
you reach sixty the faults of dress and 
action in your early years are going to be 
emphasized. They will take possession of 
you if they get the chance. 

If you lack in courtesy when young, 
you will be a rough neck when old. If 
you are loose-mouthed, profane, telling 
shady stories when young you will be worse 
when sixty and there is nothing that so 
disgusts people as meeting in business or 
otherwise a nasty-minded elderly man. 

Keep yourself mentally, morally and 
physically clean if you want to be respected 
when you get older. If an elderly man 
hasn’t got past the faults of youth, we lose 
faith in him. He doesn’t have our confi- 
dence personally or in a business way. You 
can have a very attractive personality at 
sixty if you try for it, but you will have 
to keep trying. 

The jewelry store manager in hiring 
clerks or repair men knows there are ad- 
vantages in having the older men. He 
knows they are settled in their ways and 
regular in habits. They are not going to 
be mixed up with wine, women and cards. 
If their tendencies are that way, they 
haven’t reached fifty in any such condition 
as to make them desirable help. 

The middle-aged man is not the kind 
to be changing every few months and 
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ICYHOT 


BOTTLES—JARS—CARAFES 
PITCHERS—JUGS 


Everybody is buying ICY- 
HOTS for use when motor- 
ing, picnicing, fishing, camp- 
ing, boating, for all trips and 
outings; also for home use. 
Hundreds of people will de- 
mand ICY-HOTS at your 
store as a result of frequent 
ads appearing in the best 
magazines of nation wide 
No. 44 circulation. 


= Many Profitable 
Sales Are Yours 


The beautiful new ICY-HOT Jug 
and Carafe Sets will grace your 
store and appeal instantly to your 
customers. 


ICY-HOTS give your customers the 
utmost in service and satisfaction. 
Guaranteed, protected against break- 
age, easily cleaned. 


Let us show how ICY-HOTS will 
make money for you. Write today 
for our dealer proposition and new 


No. 775 catalog. 


THE ICY-HOT BOTTLE CO. 


222 West Second St. 
Cincinnati, Ohio 























No. 865 No. 539 Jug Set No. 180 
Pitcher Motor Restaurant 
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Locked Corner Wooden Boxes 
for Shipping and Mailing 











Safest contain. 








ers for Silver. 








ware, Jewelry 
and Watches. 
Complete line 
of Nested Boxes 
and Basswood 
Mailing Boxes 





carried in stock 
at New York. 
mil i Special Sizes 
a sali i | , Made to Order. 











Bogert & Hopper 


69 Barclay St., New York 


MILLS: 
Orange, Mass. Telephone 
Kingfield, Maine 7416 Barclay 























BRETSA iW 
JEWELRY 
1482 Broadway (Times Square), New York 


Show Room: 450 Fifth Ave., New York 


SOMETHING NEW 
AT ALL TIMES 


SEND FOR CIRCULAR 
Lowest prices—because we do not travel sales- 
men—our method brings an ever increasing 
business to us and to you with Shaw’s Jewelry. 


Exclusive Lines 


In Gems, Antique and 


Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, etc. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 


65 Nassau Street New York City 
Tel. Cort. 705 


























Trade-Marks of the Jewelry 
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OUR SPECIAL 21-PIECE MANICURE SET, $4.75 
























No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
a genuine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Silver- 
ware, Talking Machines, Leather goods, Cut Glass, Holiday goods, and Specialties of all 
kinds. This is our only Salesman and should be consulted before buying elsewhere. 


JOSEPH HAGN CO., #22206 W. Madison st 
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looking continually for a new job. He is 
better satisfied to go right along where he 
is. He probably has a family and friends 
and doesn’t want to leave town. He may 
not have the ambitions of youth, but 
neither has he its faults. He knows about 
what he is going to make of life and he 
is contented to go ahead and work it out 
along that line. At fifty we feel more con- 
tented to play it safe and to stick by the 
sure thing we have. 

The frequent changes on the part of the 
younger class of employes makes the older 
men look pretty good. Their employer 
does not come down every morning won- 
dering whether he will have a full force 
that day and he does not expect every pay 
day that someone will threaten to leave. 

The experienced jeweler has in his time 
taken on many young fellows and got 
them started in the trade, and he has seen 
them, after he educated them to quite an 
extent, move on to give somebody else the 
benefit of what he has taught them. After 
considerable experience in operating this 
sort of a jewelry store kindergarten, the 
boss gets to a point very likely where he 
decides that old, experienced men are good 
enough for him, so you see you have. a 
good deal in your favor if you are come to 
fifty years. 


Any man of fifty who has learned some- 


thing about the jewelry trade every working 
day since he was twenty-five, has a fund 
of knowledge that will insure him a good 
position as long as he is able to-do a day’s 
work. As a matter of fact any. young man 
who makes it a point to learn something 
worth while about his business every day, 
will not, at fifty, have to worry about his 
position. He will have a place of secured 
permanence. The reason so many men 
reach fifty with nothing in view and without 
even a reputation as salesmen is that they 
have not learned as they went along. They 
have not profited by the opportunities and 
experience. 

If you are going to learn as you go along 
you should give up some time to the learn- 
ing and some attention to what you learn. 
If you let daily offers of knowledge slip in 
one ear and out the other you will not be 
benefited. 

Whatever your age, cultivate open mind- 
edness. Be willing to listen to what the 
other fellow has to say. If you think he is 
wrong, consider carefully before you de- 
cide. You may be wrong yourself. If you 
do find you are wrong get over on the 
right. side as soon as you can instead of 
sticking stubbornly to the wrong. 

If you can learn at sixty you can make a 
success after that age. There are mighty 
few men past sixty who are still willing to 
be taught about their work, and I’m not 
sure I oughtn’t to make it fifty. These 
men have their own way, and if they can- 
not excuse their changing it otherwise, they 
will say, “Well, it’s too late now to learn 
different. You can’t teach an old dog new 
tricks.” 

But that is not true. You can teach an 
old dog new tricks if you try hard enough, 
and the onlv reason why an old salesman 
cannot easily be taught new methods is 
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because he will not try to learn them. Too 
often he thinks he knows it all. As a mat- 
ter of fact, there is plenty worth learning, 
no matter how old you may be. Every 
day there are new things coming up in the 
jewelry trade, and only an old fogy will not 
try to keep in touch with them. 

Jewelers may have their troubles with 
young clerks who think they know it all, 
but those instances are unimportant in com- 
parison with the trouble with a middle 
aged man who thinks he knows it all. Don’t 
allow yourself to grow into a pig-headed 
old man. Why be pig-headed at any age? 

Don’t get so taken up with the idea that 
your opinion and judgment about your lines 
is so certainly right that nobody else can 
possibly be correct. Don’t feel that because 
you are middle aged and experienced every 
customer shotild at once yield to your 
judgment without being shown why. Never 
get past the point of being willing to jus- 
tify your judgment by explanations. You 
may be able to browbeat a customer into 
admitting you are right, but to what end 
if that admission is only skin deep? “A 
man convinced against his will is of the 
same opinion still.” 

Jewelry store work, as employee or pro- 
prietor, is about as desirable an occupation 
for a man of fifty and aiter as anything. 
You can scarcely do better in any other 
field if you are experienced in that. 

Fit yourself physically for continuing 
your work as long as you live. Fit your- 
self mentally for doing better work, for 
handling your work more intelligently every 
year of your working life. You don’t want 
to rust out. It is a much better sort of 
life to wear out in the end with sticking 
to the work. You can make yourself so 
good a jewelry store man that your ser- 
vices will be in demand as long as you 
work. 

If it is the fortune of your life that you 
remain a salesman in your later years, don’t 
waste time regretting it. You are probably 


better off than you know. Anyway, old . 


Father Time can’t put anything over on 
you without your consent. It is up to you 
to be a good man on the job at sixty or to 
have to drop back to some insignificant po- 
sition where people will glance at you and 
say, “Poor old Brown—and he was such 
a promising young man!” 





A staff officer while at the front saw a 
Negro soldier who belonged to the 167th 
Field Artillery Brigade. Knowing the fine 
work the brigade had done, he stopped to 
question the soldier. 

“What do you do?” asked the officer. 

“Ah’s de do’tendah ob de swahzant cans,” 
he replied. 

“The what?” 

“De swahzant cans.” 

It dawned on the officer that the man 
was in a regiment using the soixante- 
quinze guns, the French 75s. 

“T see,” he said, “but just what do you 
do?” 

“T ’tends de do’.” replied the Negro. 
“Ah opens de do’ an’ a man puts in de shell. 
Den a man pulls de longard an’ de gun 
has its little say.” 

“Then what hapvens?” 

“We all stens back and says, ‘Kaiser 
count you soldiers.’ "—The Evening World. 
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Three-Minute 
Selling Talks 


Written expressly for 
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The Gray Alcove 


;* a certain big store just off from the 

jewelry department is a little alcove with 
a dressing table and a triple mirror. The 
walls and hangings are gray, than which 
there is no more restful color. Gray will 
almost always bring other colors and fur- 
nishings into harmony. 

Into this little restful alcove comes the 
woman shopper to try the effect of the 
jewelry she is to buy. The dark type with 
colored, brocaded clothes upon which most 
jewels would be lost is shown the striking 
effect of say black ear-drops and a black 
necklace. 

The pale indefinite type with blue eyes 
which need to be emphasized.is shown what 
blue jewelry will do to make blue eyes 
bluer. 

The red-haired girl is shown how she 
can add interest to her type by wearing 
jewelry to match in red-brown or con- 
trasts of black or green. After-a half hour 
in the gray alcove the shopper has learned 
that the wearing of jewelry is a fine art 


that can make or mar. L 


t 
Selling Efficiency 

[ HAVE iust heard James S. Knox, com- 

munity builder and civic expert, give his 
In com- 
menting on the colossal inefficiency of the 
average salespeople he gave the following 
illustrations: “I went into a furnishing 
store and asked for two collars and a shirt. 
The salesman showed me collars, and I se- 
lected two, and he wrapped them up. 
‘There’s nothing else?’ he said, and I said 
‘No,’ and went out. That salesman told 
me there was nothing else, and made me 
forget the shirt. 

“It’s the’same in a great many stores. 
The clerks may say, ‘Is there anything?’ But 
their manner and their tone and looks say, 
‘There isn’t anything. Don’t take up our 
time and we won’t take up yours.’ 

“I went into the store of a Russian Jew. 
We've got to hand it to them for efficiency. 
They come here and start out with a pack 
and end up with a ‘million-dollar block. I 
asked for collars. The Russian Jew 
showed me collars, and I selected the style 
I wanted. ‘How many you want, four?’ 
‘Two,’ I said. ‘What made you ask me if 
I wanted four?’ ‘Well,’ said he, ‘I thought 
you could use ’em. Next time I say eight.’” 

Look around for yourself and see if Mr. 
Knox isn’t right. 

Oh, for a little enthusiasm, a little leader- 
ship, a little interest, a little real work to 
make. you see and want what you need. 

Here’s another story. This time the Jew 
was selling insurance: 

One day a prospect whom he had been 
trying to sell for several days lost patience 
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Announci ing a Change 


in name of the 


Sanford & Bennett Co. 


manufacturers of fine fountain 
and stylographic pens. 


The interests of the late Mr. 
Frederick D. Bennett have been 
acquired by substantial business 
men of this country and Canada— 
a new organization has been per- 
fected and the name changed 


The Sanford Pen Co., inc. 


The new corporation assumes all 
liabilities of the former concern. 


The same high quality of the prod- 
ucts will be maintained and addi- 
tional capital and increased force 
of operatives will result in dis- 
tinct advantages for the com- 
pany’s many customers. No 
changes will be made in the 
names or sizes of the fountain and 
stylographic pens. 


The Quality 
Remains 


The Same 


Every effort will be made by the 
new company, of which Mr. Wil- 
liam W. Sanford is president, to 
maintain the same pleasant rela- 
tions with the trade that were so 
long enjoyed by the predecessor. 


The Sanford & Bennett Co., de- 
sires to express its sincerest ap- 
preciation of the many favors so 
generously extended by its many 
customers and bespeaks for the 
new company a continuance of 
your patronage. 


The Sanford Pen Co., Inc. 


51-53 Maiden Lane 
New York City 


Autopen 
Safety Self 
illing 


Selling Agents for the United States and Canada 
HAROLD F. RITCHIE & CO., Inc., New York & Toronto 








ROEDY & WALTER 


Manufacturers of 


High Grade Mountings 


and 


Diamond Jewelry 
| Special Orders a Specialty. 
Mounted Flexible Bracelets a Specialty 
71 NASSAU STREET 


Phone Cortlandt 5006 NEW YORK 
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Established 1879 
39 years of Our §facili- 
satisfactory ties for de- 
service to an signing and 
increasing manufacturing 
number of cus- are at your 
tomers service on re- 
quest 
Prompt Fraternal 
Service Emblems 
Fair Prices Medals and 
Goeds of Class Pins 
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MANASSEH LEVY & CO. 


IMPORTERS OF WATCHES 


ARE 
NOW 


———— 


LOCATED 


26 WEST 36TH STREET 
NEW YORK CITY 
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TULL LLL ULL CELE LoC RCo oo 


GEORGE DOLIN 


14 Kt. Diamond 


14 Kt. Pearl Rings 


Basket Rings 1 Pearl $3 
$13.50 up 2 Pearls $4 

3 Pearls $5 and up 

14 Maiden Lane New York 
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and kicked the agent downstairs. Sitting 
at his desk congratulating himself that he 
was well rid of that pest he saw the door 
open once again on the determined face of 
the Jew, who said: “Now let’s stop this 
fooling and get down to business.” 

Let’s stop all fooling! Don’t be just will- 
ing to sell. Be ready. Be anxious, Be 
bound to sell. 

The careful hostess doesn’t say, “Will 
you have some soffee?” but “Let me get 
you some coffee.” It’s a favor; it’s a pleas- 
ure. Let me do it, is her attitude. 

Say, then, to the store guest, “Let me 
show you this or that.” 

Observation will almost surely show you 
where a customer’s interest lies. If not, 
create a new interest for him. Say, “Here’s 
something I’d like to have you see.” “Let 
us help you find whatever you want.” 
“Come back again. We're always glad to 
show you.” 

Remembering Names and Faces 
T° remember or recall names I have a 

conscious association of names or 
sound as an aid to memory. For some 
reason the mind can more easily recall 
several related words or ideas than one 
single unrelated word. For instance, a man 
tells me his name is Mason. In order to 
surely remember it I relate Mason with 
some other word as stone mason, Free 
Mason. The next time I want to recall the 
name I think of the association and get 
the name almost at once. 

A lady whose first name is Virginia has 
a surname I never can recall without 
thinking first the name of the state Vir- 
ginia and from that to her first name and 
then her last, though this doesn’t take so 
long as it does to tell of it. 

The association I use most often, because 
it fits all cases is the alphabet. When I 
can’t recall a name I begin at “a” and try 
to think whether it begins with “a” and so 
on through the letters till.I get to the one 
it does begin with, and usually I recall the 
name by then. Sometimes my mind seems 
to take a flying leap, as, for instance, if the 
name I am hunting happens to be Sims I 
may skip to "s” to Sims. 

If I make an association of the names 
and letters when I first hear them, which I 
very likely do, it is subconscious, but using 
the letters to recall is usually conscious. 

Faces I seldom forget, and that, too, may 
be the result of related ideas, for to me 
most every face looks like some one else, 
and features, I maintain, stand for char- 
acteristics. 








All the money paid under the contract; 
it is held in Martin v. James Cunningham 
Son & Co. 231 Mass. 280, 121 N. E. 21, 1 
A.L.R. 1511, must be returned upon mate- 
rial failure of the seller of a vehicle to 
perform, under a contract providing for a 
down payment with the order, which is to 
be returned if the order is not accepted, 
and further payments at specified times, 
although the order is accepted and pay- 
ments have been made in addition to the 
down payment for the return of which the 
contract provides. 
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THE dictionary defines duds as old 

clothes or tattered garments, but since 
these dictionaries were printed we have 
found a new meaning for this word. Dur- 
ing the war it came to mean something that 
is dressed up exactly like a shell, but due 
to something wrong in its head could not 
accomplish the work of a shell. It cost just 
as much to make and to shoot a dud as a 
good shell, but the dud would accomplish 
practically nothing. 

A dud is something that is clothed ex- 
actly like something else that accomplishes 
real results. The dud costs just as much 
money and effort as something that results 
in real accomplishment, but because there 
is something wrong with the planning or 
the making it accomplishes nothing. 

The cause of the failure of many business 
men is that they are using business duds 
rather than methods that really accomplish 
results. They are spending as much time 
and effort and money as they would have 
to spend to secure real results, but they fail 
to secure them because they are using duds. 


Working Too Hard 

One of the favorite business duds of many 
men is working too hard. They work so 
hard that they haven’t the time to use their 
heads as much as they should. Hard work 
is necessary to secure success, but no suc- 
cess can be reached without a liberal use 
of one’s head. Duds work hard, but can’t 
use their heads. 

On the outskirts of a little Belgian . vil- 
lage there is a small cottage. When this 
village was under fire a shell struck one 
wall of this cottage near the ground. It 
went through this wall through two parti- 
tions and out through the opposite outer 
wall. 

All that it accomplished was making four 
small holes. It worked hard, but it was a 
dud. Something in its head failed to work 
and instead of completely demolishing the 
building as a good shell would, it left it 
practically undamaged. 

It is the same way in business. It makes 
no difference how hard a man works, un- 
less he uses his head he is not going to get 
satisfactory results. It is a mistake to work 
so hard that there is no time left for think- 
ing and planning. It is much cheaper and 
much better to take more time to think and 
to plan and to hire someone else to do the 
work. It is necessary to know the business 
and not merely to work at it. 

Never Advertising 

Many a concern has not grown to large 
proportions, because when business is good 
sales effort and especially advertising is cur- 
tailed and when business is dull sales effort 
is entirely dispensed with. The reason 
given is that when business is good no ad- 
vertising is necessary and when it is bad 
there is no money with which to pay for it. 

Advertising has proved the cheapest pos- 
sible way to secure business. The time to 
advertise is when business is good. Ad- 


vertising that is done then will have its 
effect in building up sales when business is 
bad. 

If you are going to get your business 
house in order for a rainy day, the thing 
to do is to cover it with advertising shingles 
while the weather is fine. . It will cost just 
as much, possibly more, in the end not to 
advertise, as it does to advertise. The idea 
that one can do a successful business and 
never advertise is a business dud that 
should be exploded at once. 


Pessimism 


It costs no more to be optimistic than to 
be pessimistic, yet if we examine past in- 
dustrial depressions we find that they are 
very largely due to the pessimism of the 
business men. 

The army that finally wins is not the one 
that becomes pessimistic and gives up just 
as soon as things begin to go wrong. It 
keeps up its optimism and keeps right on 
going ahead in spite of every setback. 

If business men are to win, they cannot 
become pessimistic as soon as things begin 
to go wrong. ‘ Business is good today and 
it 1s easy to smile, but tomorrow it may 
not be good. In that case it will be more 
than ever necessary to smile and to be op- 
timistic tomorrow. Unless you do, and all 
your fellow business men do, you may sur- 
render to that enemy, hard times. 


Forgetting Customers 


The successful author is the one who 
knows and has the knack of writing what 
people want to read. If he forgets the 
people who buy and read his books; if he 
does not continue to. write the sort of 
stories that they like, he loses his popularity 
and his prosperity. 

The successful business man is the one 
who keeps the point of view of his custom- 
ers uppermost in all his planning. Just so 
soon as he forgets his customers, business 
and profits begin to fall off. It never does 
to forget for a moment the interests, the 
desires and the good will of customers. 
Regardless of how much immediate profit 
there may be, the final result may be disas- 


trous if the interests of the customers are 


forgotten. 

It is well, therefore, never to forget the 
interests of the customers no matter how 
great the temptation may be to take an 
immediate large profit. It is the profits of a 
whole business career that count and not 
those that can be made in any one year, 
any one month or any one day. If a large 
profit today will reduce your profits of a 
few years hence it is a dud and should be 
discarded. 

Price Cutting 

Price cutting is often a dangerous busi- 
ness building tool to use. Unlike other 
forms of duds it is likely to explode in your 
own establishment and work havoc there 
instead of accomplishing the results you 
desire. : 
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E-MARKS 


of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. 


Handsomely bound in 


cloth. Size 7 x 10% inches. 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 


11 John Street 


NEW YORK 
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Years Good Service in effective trade pulling window trims. 


daily use. 


ro Ne 


how Windows Pay Your Rent 
Many Sales are made on the Sidewalk 
Window Display Fixtures 
A Wonderful set of Patented Interchangeable Window . Display Fixtures 
for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 


The Fixtares you see above are only a very few of the designs that can be 

set up with the full set, besides hundreds of standard fixtures can be set up. 
Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple 
or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, a° 
g00d place to keep the extra Younits not in use. There are thousands of sets ig 


Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send. for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550-Fourth Street Cincinnati, Ohio,.U. S. A, 


Fixtures set up without the aid of a 








ARTHUR JOHNSON MFG. CU., Inc, 





14-16 Church St., New York 





NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—lmmediate; Special Shades—3 to 4 Weeks. 
112-114 Bleecker Street 
Myron B. Levy Co., Inc.,'* "New Vor« 














Pat. Pending 


The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 


Sizes 
The Lion 
81 


Safety Pin Clatch Co. 


Nassau St., N. Y. 





Pat, Pending 

















Price, $1.00 
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No. 1220. Gentlemen’s cxtremely thin 
model 12-size open face 20-year plain 
polished, screw back and bezel Referee 
case, fitted with the well known non- 
magnetic 7 Jewelled lever Cyma move- 
ment with silver dial, raised gold letters 
and hands O ea. net. 


No. 1210. Same movement as our No. 
1220, with 10-year, plain polished 
screw back and bezel Wadsworth 
iD tnbessossenaee . ea. net. 
No..1209. Same movement as our No. 
1220. with nickel, platinoid finished 


10-year gold-filled center. $8.25 ea. net. 


of the merchandise; 
deliveries. 


we are in 





We carry a full line of watches 
for our illustrated circular, and price list, to give you an idea 
f a position 
We invite rated concerns to open accounts with us. 
Deposit required on all C. O. D. orders. 


I. Tannenbaum Co, “2"™"** 
121-123 CANAL STREET, NEW YORK CITY 


No. 


filled expansion bracelet, and_ gold- 
filled end-hooks and buckle silk ribbon 
wristlet, complete in velyet lined dis- 
play box, as illustrated, at our low 
price as usual........§$6.25 ea. net. 
No. 1410. Same as above in every detail, 


but with octagon bezel. .$6.65 ea. net. 


of all standard makes. 


1206. 

10-year case 
filled American make cases, 
high-grade 10 Jewelled Swiss nickel, ad- 
justed cylinder movement, gold dial and 
black spade hands, with 12-Kt., gold- 


A Few of Our Exceptional Values Now at Your Disposal 
WE SELL WHOLESALE ONLY 


10% Ligne 10-year, or 
20-years, 


stainped 


to make imme 


of Watchers 


fitted with 


Write 


urers and Importers 
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Business Inquiries Answered 





is free to subscribers, 





If a problem in business perplexes you, send your question to the Editor of the Store- 
keeping Department of Tue Jeweters’ Circular and we'll try to help you. 


This service 

















a Set of Books.—Please inform 
me how to open a set of books for an individual, 
partnership and corporation. A practical demon- 
stretion will be appreciated.—C. K. L. 

Answer.—For purposes of illustration we 
will assume that James Johnson has _pur- 
chased from Andrew Smith the buildings, 
furniture and fixtures and equipment of a 
going business for the sum of $15,000. If 
the purchase price was paid in cash then 
the accounts to be opened in the ledger 
would be according to the following chart: 
The amounts are assumed to be taken from 
the inventory at the time of purchase. 


Opening 


Dr. Real Estate....... $1,850.00 
WWII GS << ais's:sie-0%s 3,550.00 
PUSHUPES. cisacea 0 600.00 
Merchandise ..... 9,000.00 
Cr. J. Johnson (Invest- ; 
ment Acct.) .... $15,000.00 


This is the complete opening entry. The 
various asset or property accounts are 
charged with the proper value, and John- 
son’s Investment Account receives a credit 
of $15,000.00, showing that this is the 
amount of capital he has invested in the 
business. 

Johnson decides to loan $1,000 to the 
business in order to finance current ex- 
penses and merchandise purchases. This 
amount is not to be included in the invest- 
ment account, as he intends to withdraw it 
as soon as the business can pay it back. 

This amount is then entered in the cash 
book as being icceived from James John- 
son, and is posted to the credit of his ac- 
count on the ledger. It should be remem- 
bered that there are now two accounts for 
James Johnson. The first is the investment 
account, and the second is the current ac- 
count in which are recorded the current 
financial transactions between the business 
and Johnson. 

In order to procure additional funds he 
arranges to have his $2,000 note discounted 
at the bank. The proceeds of this note 
are $1,960, and the following entry is made: 


eS er $1,960.00 
SGTEROSE 6600000464 


Cr. Bills Payable...... $2,000.00 


His cash account now shows a total of 
$2,960, and with this amount on hand as 
working capital he begins business. The 
purchases for the month are entered as the 
invoices are received: 

Cr. Wilson & Co., May 5...$500.00 
The Emblem Co., May 15 650.00 
Marchand Bros., May 17 230.00 
Furniss & Sons, May 20 20.00 
F. Dexter, May 23..... 450.00 
Bliss, Sons & Co., May 27 350.00 
Dr. Merchandise ........... $2,200.00 


In this manner only one debit pesting is 
made at the end of the month for mer- 
chandise purchased during the month. In 


the same manner the total sales made dur- 
ing the month should be posted to the 
credit of the merchandise account. After 
all the entries have been made at the end 
of the month the merchandise account will 
then show the value of merchandise on 
hand. 

In the case of a partnership the principle 
is the same and the books are kept in the 
same manner. When the opening entries 
are made each partner’s investment in the 
business is recorded in his investment ac- 
count. 

As an instance of a partnership we may 
assume that James Johnson and Andrew 
Smith are both engaged in a similar line 
of business. Their stores are located in 
the same city, but for various reasons they 
decide to merge their two stores into one. 
A complete inventory is taken at the time 
the partnership agreement is effective, and 
the opening entries are then made in the 
following manner: 


Dr. Real Estate.......... $2,000.00 
BUG GS) ..60:c0ccieece 4,000.00 
PIRI. onc ccccsacse 500.00 
Merchandise ........ 8,500.00 

Cr.James Johnson (In- 

vestment Acct.) ... $15,000.00 

Dr. Merchandise ....... $14,500.00 
Pistutes: .occicccs oooe 110000 
Auto Trucks .......; 1,400.00 
caw witewsane 8,000.00 

Cr.Andrew Smith (In- 

vestment Acct.) ... $19,000.00 


These entries represent the assets with 
which the partners begin their business. 

Andrew Smith has liabilities which the 
partner ship will assume, and the entry 
for this will be: 


Dr. Andrew Smith (Invest- 
a $4,000 
Cr. Bills Payable .........0+. $4,000 


After this entry it will be seen that the 
investment of Johnson and Smith is in the 
same amount, and in accordance with their 
agreement each partner will receive fifty 
per cent of the net profits of the business. 

Or, we may further assume that.instead 
of forming a partnership, as illustrated, 
they decided to incorporate the business 
with a capitalization of $30,000, of which 
each is to receive capital stock with a par 
value of $15,000 in exchange for surrender- 
ing to the corporation the assets prevously 
listed. 

In this case, it would be necessary to 
make the entries already shown, and an 
additional entry in this manner: 


Dr. James Johnson (Invest- 


ment Acct.) .....cs00 $15,000 
Andrew Smith (Invest- 
ment Acct.) ......:s6. $15,000 


Cr. Capital Stock ....0:000: $30,000 
This entry will close the respective in- 
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vestment accounts, and the capital stock ac- 
count will then be the liability account of 
the business, showing the investment made. 
When profits are made they may be dis- 
tributed to the shareholders as dividends, 
or they may be kept in the business as 
additional capital. When this is done the 
amount of the profit is credited to the 
Undivided Profits account whenever the 
books are closed, which should be at least 
once a year. 





The Jeweler and Thanksgiving 





THANKSGIVING can be classed as a 

“dignified” holiday and one that fits 
within the compass of a jeweler’s purpose. 
Nearly everything sold by a jeweler is a 
“thank article,’ or something to be thank- 
ful for. 

The jeweler should at all times be sea- 
sonable with his publicity in both newspaper 
and window dressing as well as in his per- 
sonal sales methods, but there must be a 
line drawn. Thanksgiving comes just 
within this line. It is not a day in season 
for “loud” advertising or for comedy win- 
dow displays, it is a time for real serious 
thought, calling for “dignity” in its adap- 
tion. 

Silverware should be displayed tastefully 
—spoons, knives, forks and complete dinner 
sets. Also cut glass and table articles. 
And in the smaller corners, inside cases 
and in between windows is an opportunity 
for little appropriate pins to be arranged— 
little pins with wish bone heads; cuff links 
with wish bone emblems. Pictures of Pil- 
grims and photographs of things expressive 
of Thanksgiving can be nicely exhibited 
in neat silver frames. Neat silver napkin 
rings as “Thanksgiving” suggestions for the 
“growing ups” can be displayed and baby 
spoons with the thought of starting a set 
for the child—a spoon to be bought each 
Thanksgiving period. 

An effective way to display dinner sets 
and similar articles is in a full set table 
covered with white linen. The table, a 
round small dinner table such as can be 
borrowed from a restaurant, should be set 
with a complete silver service with glasses 
and napkins all in place. A spray of flow- 
ers or a chrysanthemum or two in a vase 
would make a most attractive display. This 
wording neatly lettered could be added 
somewhere—preferably at the side: “A 
Lasting Thanksgiving Gift.” 

A somewhat simplified window get-up 
can be secured by placing this placard near 
the center of the window: Things to be 
Thankful For. Then about the space 
would appear a wedding ring carded with 
the words: Your Wedding Ring. Beside 
it an engagement ring: Your Engagement 
Ring. Then a watch tagged: The Watch 
Father Gave You. Another article fit- 
ting well into this conception is a picture 
of mother with these words: Your Mother's 
Picture. Other suggestions are a few pic- 
tures of soldiers neatly framed; a stickpim 
and the words: The Pin Brother (Now 
Corporal) Jack Gave You. An American 
flag nicely fitted into a neat standard or up- 
right would complete a simple yet appro~ 
priate display for the last of November 
season’ 
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HEN a woman buys a new hat, 

a new gown, a new pair of shoes, 

there’s one question she always 
asks. “Is it modish; is it the style?” 


The milliner, the modiste, the shoe man 
—they see in this attitude a constant stim- 
ulator of business. 


The only reason in the world why “style” 
isn’t actively selling watches for jewelers 
is this: women haven’t been sufficiently 
informed that there zs a right and a wrong 
watch for every occasion. 


So’ Wadsworth, who for years has been 
commissioned to make beautiful and 
worthy cases for many most excellent 
watches, is featuring nationally the ac- 
cepted new styles of watch case design. 
And there is gratifying assurance from 
many jewelers that the work is resulting 
in an increased sale of watches. 


THE WapswortH WatTcH CASE Co. 
DAYTON, Ky. 


New York OFFIce CHICAGO OFFICE 
17 Maen LANE 31 N. State St. 




































































Report of the Competition of Chro- 
nometers Conducted in 1918 at the 
Cantonal Observatory of Neuchatel 





Translated Expressly for The Jewelers’ Circular. 




















Ts chronometric year, 1918, was reached 

by a certain falling off in the magnifi- 
cent progress that we have been able to 
record for the last few years. This slacken- 
ing, which is no doubt temporary, did not 
affect the average results obtained nor the 
number of chronometers entered. It was 
apparent rather in the classing numbers for 
the series prize and in the classing numbers 
of the superior pieces. It would be diffi- 
cult to indicate the cause. Makers and 
adjusters, the same as in preceding years 
and seeking, without relaxation, to accom- 
plish a better result, appeared to be of the 
opinion that the quality of the metal em- 
ployed was not without effect on the tem- 
porary falling off of which we have spoken 
about. 

The total number of chronometers that 
took part in the competition was greater 
by 89 pieces than the number of chrono- 
meters entered in 1917, and in all but two 
pieces, equal to the average entries made 
in the years 1908 to 1917. In 1918, we had 
497 entries divided as follows among the 
different classes of tests: 


ENTRIES OF CHRONOMETERS. 


Pocket 
Marine Tests of 
First 
Class 1st 2nd 
Year. Tests. Deck. Class. Class. Total. 
SCE Toe 99 $1 294 23 497 
Average for the 
years 1908 to 
REE Saka anew 41 67 275 116 499 


We are pleased to state that the number 
of massive chronometers has been con- 
siderably increased in 1918 and that it 
reached a figure that constituted a real 
world’s record. All these chronometers 
were entered by the house of Ulysses Nar- 
din, of Locle. The number of time pieces 
entered in the class of deck chronometers, 
decreased slightly in comparison with previ- 
ous years. As for the number of pocket 
chronometers, entered for subjection to tests 
of the second class, their number in 1918 
was only 23. In 1911 we recorded already 
187 of these pieces. This class of tests ap- 


pears to be more or less in the course 
of abandonment by the manufacturers. 

Among the 497 chronometers entered for 
tests 393 (79.1 per cent) have recent certifi- 
cates of rate, 78 (15.7 per cent) chrono- 
meters not having met the requirements 
of the regulations, have been returned to 
their entrants, and 26 (5.2 per cent) have 
been withdrawn by the entrants before the 
conclusion of the tests. 

The failures recorded in 1918 were a 
little higher than those of the preceding 
year; they were, however, 5 per cent lower 


Mean deviation... 3 Ks a 3 
Compensation ..... 4 17 3 24 
Resumption of rate 3 1 2 6 
Adjustment to pc- 

GO asec wena’ ve 6 1 7 
Daa Tate occ ccccs Pa 2 2 
A ee 1 2 5 8 

ROUGE cdc sas 9 13 52 4 78 


Classifying according to place of origin, 
the total number of chronometers entered 
in 1918, we have the following table: 


Chronometers. oPrer Cent. 


Le Lgele Ge os 05. 6ic odes 185 =" ieee 
La Chaux-de-Fonds sent... 139 = We 
Canton oi Neuchatel sent 324 = +a 
We TOE BOGE oc ccc caxs 139 —— eS 
Oe COE oad cece. 25 = 5.0 
if eee 1 = 0.2 
Canton of Berne sent... 165 <= Ee 
Schaffhouse sent ......... 8 1.6 
EC gree y er 497 100 


The following summary shows the par- 








Resump- Regula- 


Daiiy Compen- tion 
Year. Variation. sation. of Rate. 
GIR? ocak ete cas 23=36% 24-31% 6=8% 
Average of the years 
from 1902 to 1917. 41% 26% 11% 


tion for Daily Mean 
Position. Rate. Deviation. Stopped. Total. 
7=9% 2=3% 3=4% 8=10% 78=-100% 
10% 5% 1% 4% 1816 chro- 
nometer 








than the average of the years 1902 to 1917, 
which was 20.7 per cent. The number of 
failures caused by too great a variation 
of the daily rate was about 5.7 per cent. 

For the 78 chronometers sent back with- 
out certificate our records indicate the fol- 
lowing causes: 

Thirty-six pieces in which the difference 
between two consecutive daily goings ex- 
ceeded the limit fixed upon for the respec- 
tive class of test; 31 pieces the compensa- 
tion of which was insufficient; 8 pieces in 
which the resumption of rate or the differ- 
ence in rate at the beginning and at the 
end of the tests was too great; 9 pieces 
in which the adjustment to position was 
not successful; 3 pieces that were not 
sufficiently adjusted to mean time; 10 pieces 
that stopped owing to tests; 4 pieces in 
which the mean deviations were too great. 

The pieces that failed were divided as 
follows’ between the different classes of 


tests: 
NuMBER oF CHRONOMETERS. 


Pocket 
Tests of 
Having 
exceeded the e Ist 2nd 
unit price for. Marine. Deck. Class. Class. Total. 
Daily variation... 2 6 20 eo 28 


ticipation of the manufacturers of the vari- 
ous cantons since 1903. 


7-———Canton—__._ Other 


' Neuchatel. Berne. Cantons. 
Year. Per Cent. Per Cent. Per Cent. 
WUE x cedbcnds teases 65.2 33.2 1.6 
Average for the years 

1903 to 19297... .c6 60.2 28.7 11.1 


The number of certificates of rate ob- 
tained in 1918 increased to 303. Some en- 
trants, not being satisfied with the first 
result obtained, have entered the chrono- 
meters again, after having retouched them. 
The certificates of these re-entered chrono- 
meters have been cancelled; in accordance 
with the provisions of our regulations for 
the observation of chronometers. Other 
manufacturers have caused the certificates 
of rate to be cancelled, without re-entering 
the chronometers. The total number of 
certificates cancelled in 1918 was 98. The 
remaining certificates were divided between 
the various classés as follows: 


NumMBerR OF CERTIFICATES IssuED. 
. From 1902 
In 1918 


to 1917. 
Marine chronometers, 
tests of the first 
class 


430 
496 


86= 29.2 per cent. 


Deck chronometers. 22= 7.4 per cent. 
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A Complete Workshop 


with dust collector, drill, sand blast, furnace and blower, ingot 
and blowpipe with annealing table. Can be operated by your 
electric light. Runs with ball bearings and 
uses very little electric current. Does only 
the best work and will last a lifetime—You 
get it complete as 
shown— just turn 
your current on at 
















The Jewelers’ BLOWER | 
ER Notsetess 


to melt with, to 
use with the 
blowpipe. 








“TAKES UP 
ITS OWN 
WEAR” | 


Many 
Sizes to 


Choose 



































SAUTOIRS 


ure the standard wrist watch slides and clasps. 


251-253-255 Fourth Avenue, Corner of 20th Street 


Mills: Paterson, N. J. 





Silk-Ribbons for Wrist Watches 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIOR 
to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers. As we 
were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, consequently 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to meas- 


SEND FOR SAMPLES 


REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 





FOBS 


NEW YORK 


Telephone Gramercy 5606 




















THREE PRINCIPAL ATTRIBUTES 


QUALITY STYLE PRICE 


MANUFACTURERS AND IMPORTERS 


SWISS WATCHES 


CONCORD WATCH CO. 


NEW YORK 


15 MAIDEN LANE 




















Jewelers’ Saws 


Made in U. S. A. 








“Equal to the best ever imported” | 


Size 8/0 6/0 4/0 2/0 1 2 4 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET | 
We guarantee quality and will replace any if found | 
unsatisfactory. | 

JEWELERS’ TOOLS AND SUPPLIES 
WORTHINGTON & RAYMOND, INC. 


71-73 MURRAY ST., 
NEW YORK 
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ocket chronometers: 
oom of the first ” 





clasS «++-+ees = 57.0 percent. 2,082 

f the sec- 
pow) aes eee = 6.4 per cent. 1,725 
Total ...-+-- 295=100.0 percent. 4,727 


Following these general statistics, we will 
enter upon the detailed study of the re- 
sults ascertained in 1918 for the principal 
elements in adjustment, commencing with 
tables in regard to the numbers of classing. 

In the report on the function of 1911, we 
have explained in detail the calculation of 
the classing numbers in use at the various 
chronometer observatories. Since then, 
there has been no new fact in connection 
with the uniformization of the regulations 
or the introduction of a form of classing 
common to all the chronometric observa- 
tions, to be recorded. Our formula for the 
calculation of the classing numbers has 
undergone no change. The co-efficients 
desiring to equalize the various standards 
in the total appreciation of the quality of 
the chronometers, have remained the same, 
namely : 

e 4 


d-p r 
Marine chronometers 40 33.3 5 5 
Deck chronometers ...20 13.32 4 1,7 
Pocket chronometers, 
Tested in first class..13.3 13.31.54 1.7 
Tested second class...11 8 1. 1.5 1.25 


The formula employed since 1902 is the 
following : 
100 . 
A= 





eE+cC+dD+pP+rR 
in which the capital letters represent: 

E. Mean variation from daily rate. 

C. The thermic co-efficient. 

D. The residual error in compensation. 

P. The mean variation corresponding to- 
exchange in position. 

R. The resumption of rate. 

In the table below we have combined 
the classing numbers obtained in 1918, as 
well as those of the preceeding years. 

Chronometers entered in 1918 by the 
house of Ulysses Nardin, Locle, were of two 
quite distinct groups, large size and small 
size, both beating the half second. The 
65 large size chronometers have a classing 
number of 14.2, corresponding almost to the 
average of the years 1902 to 1917,-but in- 
ferior to the result of the last four years. 
The small size had an average number of 
8.1. The average classing number of the 
deck chronometers fell to 14.8 after the 
brilliant success of previous years. The 
pocket chronometers that underwent the 
first class tests kept the place they had 
reached last year, their classing numbers 
having since 1902, followed an upward 
curve, showing the consistent improvement 
in the adjustment of these pieces. The re- 
sults of pocket chronometers that under- 
went the second class tests, were less satis- 
factory, their classing number being not 
only lower than the average for the years 
from 1902 to 1917, but lower than we have 
so far recorded. 
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A table is presented in confirmation of 
the statemeft made in the opening of the 
report as to the falling off revealed by 
the tests which shows that in the category 
of marine chronometers, the maximum 
classing number for 1918 occupies fourth 
place among the classing numbers obtained 
since 1902 and that for deck chronometers 
this number is lower than those from 1909 
to 1917. For the pocket chronometers sub- 
mitted to the first class test, it is seen that 
it is necessary to go back to 1907 to find 
a number lower than that for 1918, while 
for pocket chronometers submitted to the 
second class test the number is lower than 
any since 1902. 

Tables showing the difference in classing 





TABLE SHOWING AVERAGE VARIATION, ETC., 


Number of chronometers 
Number of certificates granted 
Certificates returned for cancellation 
Number of chronometers that failed 


CRUE 5 oo 6.6% earesz Wace we ks 


139 


In another table are given statistics of 
the various chronometers and the averages 
of the various elements in which they un- 
derwent examination as presented. 

List OF PrizEs PROPOSED. 


1 Prize to Manufacturers. 
(a) Series prize for the six best deck and pocket 
chronometers, first class. 


Closing 

Number. 
Fabrique des Longines, St. Imier.......... 25.9 
Paul Ditisheim S. A., La Chaux de Fonds.. 25.4 
Fabriques Movado, La Chaux de Fonds.. 23.3 
Maison Ulysses Nardin, de Locle.......... 18.5 
Pupils of the School of Horology, Le Locle. 12.2 


In the marine chronometer class, the first 
prizes, 10 in number, the 17 second prizes 
and the third prizes to the number of 19, 
all went to the house of Ulysses Nardin, 


OF MARINE AND 


POCKET CHRONOMETERS. 


Chronometers. 
f 





Number of chronometers withdrawn before the end of 


the tests 
Average classing number 


Mean deviation from daily rate 


Residual error in compensation 


Average of the thermic coefficients. ..........e.000. 
CSCI OE TANG 6c 60 os sic nw ocean end aw co aeeeis 
Mean deviation corresponding to a change in position 
Average variation of rate from flat to suspended... 


aca a a sa 
Pocket 
Marine — 
First Class First Second 
Test. Deck. Class Test. Class Test. 
4 99 8i 294 23 
86 63 225 19 
4 o ‘4i 57 oe 
. 9 13 52 4 
a 4 5 17 a 
. 14,2 14.8 15.0 12.4 
pt = z= = 
- Es0.09 80.18 $0.21 80.28 
P C0.031 0.040 0.041 0.09 
‘ D0.16 0.22 0.28 1.03 
R0.50 0.58 0.62 0.76 
Wen 0.46 0.68 wma 
soes 0.88 0.91 1.73 








numbers obtained by the various chrono- 
meters under the different tests for differ- 
ent years follow, with a view to demon- 
strate the decadence revealed by the 1918 
competition. In regard to the balances 
with which the  chronomezters were 
equipped, the following table may be of 
interest: 
NUMBER OF CHRONOMETERS EQuIPPED WITH A 


BALANCE. 

Steel- 

Guillaume. Cransaz. brass. 
Marine chronometers..... 86 - He 
Deck chronometers ...... 21 1 ae 

Pocket chronometers: 

Tested in the first class 144 24 
Tested inthe secondclass 9 10 


Among the pocket chronometers there 
were included 3 pieces with spring escape- 
ments, 1 piece with tourbillon .escapement, 
1 piece complicated (counting fly-back 
chronograph) and 9 non-magnetic pieces 
with palladium balance springs.. Among the 
chronometers submitted for test in the sec- 
ond class was one extra thin piece, of 4 
millimeters in thickness. 

An interesting table shows the number 
of chronometers that had lost at the end 
of the test, those that had gained and 


those that maintained the same rate; it 
is as follows: 
Same 
Lost. Gained. Rate. 
Marine chronometers ..... 37 49 a 
Deck chronometers ...... 11 10 1 
Pocket chronometers: 
Subject to first classtests 91 74 3 
Subject to second class 
eee ee er 8 3] 


Le Locle, whose classing numbers ranged 
from 29.7 to 13.0. 





Program Clocks 


THESE are used to ring signal bells in 
factories, schools, and wherever time 
signals are to be given daily according to a 
fixed schedule. The apparatus is generally 
mounted in a master clock movement. It 
may be electrically operated, every minute 
by a circuit closer in the master clock, or 


_it may be mechanically driven by the mas- 


ter clock. [t consists of a revolving drum, 
disk, or steel tape with contact pin holes; 
or a paper ribbon marked with the time, 
into which holes are punched when the 
bells are to-ring. Additional devices are 
often provided for automatically cutting 
out signals on any week day. The bells are 
usually rung by relays, closed bythe pro- 
gram machine. In order to regulate the 
duration of the signals an additional circuit 
closer is built into the master clock move- 
ment, the so-called duration contact. This 
contact is usually adjustable, and may be 
set so that the signal bells will ring from 
a few seconds to about one-half minute. 

Customs and habits of people change 
with the times. Twenty years ago the de- 
mand for electrical clocks had yet to be 
created. Today there are millions of elec- 
trical clocks in use in the United States. 
The demand therefore exists and it is up to 
the clock dealer to get his share of it. 











Av -age Classing Numbers in 
he, 








1918 

Marine chroriometers, first class test... 14.2 

Deck chronometers ......0c...2ceece 14.8 
Pocket chronometers: 

PEGE MR. GENE 65 000608 <s hese 15.0 

Second class test.......... Foe ake 12.4 


1912 i111 1910 1909 


1917 1916 1915-14 1913 1908 1907 1906 1905 1904 1903 1902: 

14.7 14.7 14.8 140 13.9 12.6 15.8 19.1 13.2 15.2 14.2 14.4 13.3 13.7 9.5 14.3 430 
16:6 169 13.5 14.2 1234 165 15.5. 15.9 12.5 103 120 1:57 S13 96 309 Ma 490 
14.9 148 14.1. 100° 42h 128 11:2..13:7.21.7 007. 1066 106 96-36. 52? 125. Fae 
14.6 15.5 16.3 15.2 14.8 12.9 13.6 15.3 13.9 14.6 14.3 137 13.6 149 13.6 14.2 1,725 
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CROWN WATCH GLASSES 


ALWAYS MADE in FRANCE at one and the same FAC TORY— 
NOW, BEFORE and DURING the WAR 


fin | The Standard 
Finish | Dirac For Over 
Correct Gauge y os Fifty Years 


CLEAR AND WHITE—EASIEST TO FIT—LEAST BREAKAGE 


Crown watch glasses have given satistactory 
service for over fifty years. They excel in 
accurate gauging and are labeled with the correct 
16th and corresponding metric size. 


Sold by Jobbers in all parts of the United States 


Inquiries addressed to us as to where these high grade 
glasses may be obtained will receive our prompt attention. 








a LORSCH & CO., weonneny 
; 90-94 Maiden Lane, New York vay 


Trade Mark 


_ 
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TO TESTS OF THE FIRST CLASS 





| Consecutive Number 


PEPE Rerrs 4 | Entry Number 


curs 
i 


PPeL EET ts 1h 





Staers#eraeerse 
steses85R5 


21 
188 
19 
137 


z 


eee 
8 


s¥exu8 


Benksze 


oBSEc8E= 


33 


ReFst BRIRek 





GE SSSSRSSRESSSEoaseces 
Sakess8ax ¢ 


Bese SeiebeSsiis 


ns 
116 
7 57 
8 | 1235 
119 a4 
1 " 
121 “4 
12 4 
13) 3 
14 
15 18 
12% | 79 
127 | 137 
128 | 252 
129, | 269 
130 8 
131 | 133 
132 | 124 
13 b 
14 9 
135 | 204 
136 | 287 
137 su 
138. 29 
139 52 
1 66 
ut 165 
12 2 
M3 | Ww7 
“4 40 
45 72 
146 | 130 
47 | 208 
148 | 127 
149 | 140 
150 | 109 
151 | 114 
152 6 
133 | 38 
154 | 106 
155 | 209 
136 | 50 
157 31 
158 | 142 
150 | 132 
2 
161 | 108 
1 62 
163 | 178 
164 | 110 
6% | 7 
16 | 6 
167 | 128 
1) 2 
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Es | le gees! 
gs 3 =I eP-so "se 
~~ j 
sie & om 53 lee res £m £ ) Remarks 
Name of Maker s3| 3 3 ag 2/5 3 § Sen (4S 8/8 Names of Regarding Kind of 
= 
and Place of Origin g EI ¢ g od es|es\e8 Se | es g sale Se Ss. Adjusters Balance Used. 
S g@ by =| 86/8 sigsa ja S 
ee| 9 EI #>|@_/|6&e | eS | 8s eS = = é | 
= 3\/3é 
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1 Ditisheim, S. A., La Chaux-de- Fonds. ancre acier —0,32 0,18 | —0,010 23 +0,12 +0,04 £0,13 .& | Auguste Bourquin, Uy Chaux-de-Fonds. ancl lewme 
Pebriques! Movado, La Greasdo Fonds. (wurtaiion 2 cbes Ph —1,34 + 0 | 40,024 | 0,01 $0,47 0,58 +O "5 | Eder Diteshelen et “Aupburger, we Balancier Guil e le pets 
Fabrique des Longines, St-Imle ancre acier, cbe Ph. 0.80 0,13 ~0,015 0,06 +0,22 | +044 0,33 f re Perret, st- ate . > > 
Fabriques Movado, La Chaux- de-Fonds » 2 ches — 2,96 015 0,027 | 0,23 | --0,10 0,28 0,23 s Ditesheim Ayry ‘hugeburger, (Chest. t0-Fonds. » » a 
Fabrique des Toneinek, St imier. . acier, cbe Ph. -+1,60 0, -0,029 0,12 —0,07 | —0,46 0,40 A. A, aille Route, “St. -Im » » . 
re Ditisheim, S.A., La Chaux-de- Fonds » acier —2,84 0, 0,048 0,06 —0,05 | +0,60 034 , is, La ne Ta . » > 
abrique ds Longines, St- Imie 1719 » » 25 0, 0,03 0,45 | —0,65 0,30 ¥ Hans Wehrii, St-Imier. . . » 
: 04 ° acier, cbe Ph. 0, 013 103 | —U,82 0,45 1 | David Perret, St-Imier. » . > 
Maison Ulysse Nardin, Lel Locle . 70 » » 0, 0,05 $0,390 | +035 0,26 Mi H. Rosat et H. Gerber, Le Locle. » . > 
ue des Longines, St-Imie r . » - 0, 0,07 0,42 $0,548 ‘ 0,24 4,2 pry Perret, St-Imier . . . 
peal Ntisheim, Ss. Ae La ‘Chauy-de,Fonds. » acier o, a Tues +0as * ~ 4 ¥ 7A. Dubois, | Le ‘Chtux-de-Fonds. > . » 
. Le" ad 5 0, ¢ + c 5 f . . » 
Fabri oe des Longines, x: pater » acier, cbe Ph. 0, 0,02 +055 —0,64 O17 0,30 x & vs le-Roulet, St.-Imie er. » » 
Paul Bitisheins, S. haux- “deFonds. ; « acier 0, of +028 | 0,51 87 0,36 3 Dubois, La Chaux-de-Fonds. » » s 
Fabrique des tonatien ost Imier } . acier, cbe Ph. —1,58 6, 0,09 —040 0,00 0,44 . le-Roulet imier. » » 2 
Paul Ditisheim, » Lac oral gegen 4 a . 0,0 0,1 +0,72 | +0,56 0,39 5 Ww. ubois, 2 Chaux-de-Fonds. » » » 
veaniget des Tonal ines, St- eal ie acier, cbe Ph. 0,12 o rr ar yoy oat x David Perret, St- tales . - . 
. » E 0, —0, » > » 
Paul | Ditisheim, s A., La Cheux-de- Fonds | ” acier —0,31 0, 0,34 —0,12 | +0,78 038 Auguste | Bourquin, yn Chaux-de-Fonds. Ps Ps 
Pabrique des Loo, ines, St-Imier . 7 | » acier, cbe Ph. 1,95 0, 0,16 0,00 +0,60 0,45 ¥ David Perret, St-Imier. ° ® ® 2” 
Paul my oyr A., La Chaux-de-Fonds. - . __acier ~—1,70 0,12 0,13 +40,75 | —0,03 0,39 f W.-A. Dubois, La Chasi-ae-Fonds . . ° 
Fi ines, St-Imii : . - acier, cbe Ph. —3,08 0, 0,02 +0,70 —0,43 0277 4, David . St-Lmi » . » 
Paul itisheim, S.A., jux-de-Fonds ‘: acier —1,54 0, 0,1 —0,357 | 0,96 0,44 . W.-A. Dubois, La Chaux-de-Fonds. . > » 
Pas Bi moves. eye “de Fon - 2 acier, Po ches Ph. | + 1a 0. 0,1 + — 0,26 +1 | Edm. Ditesheim et Louis A\ er, to Fonts, » . » 
aul Ditisheim, ise aus-de-Foads y ne cier —2, . 0,2 62 —U, 40 Au es Bourquin, La Chaux-de-! ers. » . 
Fabri jue des ings es, — mier . | » acier, ae Ph. —3,3 0, 0,21 + —0,07 | 40,23 rH k Devi a Perret, atch ier » ® : 
Fabriques Movado, La Chaux-de-Fond | > 2 cbes Ph = ° 07 tos thas hy 14 ; ; 4 
‘abriques Mova y * oo “4 2 ches Pa. —1 , g BF ‘ § yf Edm. Ditesheim et Louis Au , Cuat-te- Fonts » P 
Paul i eim, S.A, La eee reaee ; »& acier —0, 0, —6,022 0,0! 0,57 | 0,16 0,60 .5 | W.-A. Dubois, La Chaux-d eon ds. ° ri > 
Fabrique des Longines, St ° acier, cbe Ph. 2 0,24 —0,038 0,0 —0,55 | 0,11 0,23 ¥ yee Perret, St-Imier. » > 
Paul Ditisheim, S. A., La Ci m-de-Foads » acier 0, 0 —0,003 0,09 +107 | +0, 0,47 & guste Bourquin, tai a Cheando-Feads. » . . 
Fabrique des Longines, St Imier j » ucier, cbe Pb. +2, 0,15 —0,045 0,24 +048 0,29 037 Y puns Perret, <Imier. > . . 
® . : i. . +0,31 0, 0,007 0,08 —0,59 | +0,92 OAS x * . » » 
Maison ny boa Yrs le Loete. oa : , @ » —1,18 6, —0,034 0,0 +045 | —013 , 043 9 | H t el , Le Locle. . » . 
Fabrique ines, St-{ni . . ; ° ’ —0,68 | 0, —0,038 | 0,38 | —0,13 | 40.43 | —0, 0,40 49 | David Perel, St-Imier. » » . 
om t hae rt La ‘Chaux- "de-Fonds . ° | » ac’er ”0 , 40,038 0,1 40,58 3 =a 0,59 * W.-A. Di poy . » 
Prat Bisse v, La Chaux- -dq-Fonds th . Ph. at \ —0,020 0,63 0,05 —0,94 —0,3 052 Edm. Ditesheim et Louis Au Cdefests.| Balancier acier-laitog o 
Paul tisheimn,. 5. A La Chennt- Fonds 36163 . acier D, 0,022 0,1 +0,62 | —0,30 , 0A7 % Augusie 4 juin, La Chaux~ de-Fonds. Balancier Guillaume 
” ~ —0, J $0,044 0,0' —0,50 —1,5 ¥ 0,57 5 W-.A. Dui nase e-| » , 
Fabrique des Longines, St Amir” , » acier, clo Ph. —0, a -0, 0,27 -0,62 —0,16 1, 0,39 x A. Vuille-' Roulet St-Imi » e 
‘ ’ » » at v t —0, 0,13 —0,00 | +0,83 -0,3 0,43 184 Hans Webrii, St- pier. » . > 
; + » —4, ; ~0,014 0,18 95 +40,50 0,3 0,46 vid Perret, St-Imie a ~ » 
Paul Diidheim, s. A La Chaux- de-Fonds acier on ; +0,029 0,12 85 —0,73 43 053 7, W.-A. Du bois, La Gane det Fonds. » . » 
. : > + i Naos | oe | 083 yeas | Toe | os f ste Bourquin, La Ch ux-de-Fonds. : : > 
. » » — 0,56 , 0, , —0, , 4 in, aux. ‘o » . > 
Maison Ulysse Nardin, LeLocle » acier. cbe Ph. -1, | —0,062 0,01 —0,05 —0,4 +0,93 0,68 é fone aHG Gerber, be tee , . . a. 
voaaiqee des Longines, St- tuler ° » » +1,72 , 0, 0,28 0,50 —0,! —0,40 0,35 ‘ Yuille: Router St-Imier. » » 7 
. : » » —0,63 , 40,019 | 0,28 | 0,92 | —0,98 | 0,25 | 039 f David Perre mier. > - » ° 
4 . 4 4 —307 5 —0,047 0,11 —v, +1,30 | 40,22 044 3 & Voile Route, St-Imier. 7 a . » 
Paul Ditisheim, S. hi La Chaus-de-Fonds. ; » $136 0, 0,28 | +40,70 73 | —1,87 O41 A - bois, La Chaux-de-Fonds. » > . 7 
, - 
Paul Ditisheim, S. A., La Seeeerereets ‘ e 36164 | ancre —1,02 5 0,25 —0,83 +0,68 1,33 0,50 6! e Bourquin, be {Chaun-de-Foads. Balancer Guillaume prix 
Fabrique des Longines, St-Imi . | 2388122 » Ph. —0,83 t 0,05 —0,60 | —0,03 42 0,62 6, A Cail Rout St » - > 
Paul Ditisheim La Toaea de-Fonds 46887 » -—3,12 . 0, —1,03 —0,17 50 0,52 6.2 La Chane de Fonds ; . ” 
Maison Oixese Le Locle 15290 » —0,98 , 0, 05 | —0,68 75 0,78 6! Ti Gerber. Le Locle. » » » 
Favrique 2971436 . » —0,05 y 0,3 45 | —1,74 | —0,85 048 x Hare OWehtll St-Imier, » . . 
2388120 » » * —0,09 5 0, +0, 0,51 | —2,77 0,70 Y A. Vuille-Roulet, St-Imier. » - 7 
Maison Oye Nardin, Le Locte 19898 » . 36 22 0, +0, $0,01 | —0,08 | 0,44 6 | Hen nt Rosat et Henri Gerber, Le Locle. » » Py 
: 19900 » » 12 20 0: —005 | Hw 77 | 061 5, ° » 2 
Paul Diisheim S.A., La Chaux-de- Fonds . 46880 » acier —0,77 3 Oo, —0,32 2,56 AT 0,79 ¥ W.-A. ” Dubois, La Chaus-de-Fonds. > . 7 
Maison Ulysse Nardin, Loch 15300 ” acier, cbe Ph. 83 | 0. 40,64 | —v,08 0,71 ¥ Henri Rosat et Henri Gerber, Le Locle. » » > 
Fabrique des Longices, St- ier 273 » » 1,56 | oy +0,42 | +5,06 0,62 x Arthur Hofer. St-Imier. » » » 
2517919 » . —2,56 . 0,2 —0,58 | +0,79 1, 059 , David Perret, St-Imier. . . > 
; 20507: » » —393 23 0, -0,00 | +0,20 | —1, 0,66 a fA. Nuille-Roviet, St-Imier. » » ° 
Paul | Ditisheim, S. a La Chauz-de-Fonds « 36112 » _ acier —0,57 ; —0.01 0, —0,15 —1,65 -1 0,80 A. Dubois, oo Oe te. Fonds. + » > 
Fabrique des Longines, St-Imier 3 2388118 * acier, cbe Ph. | —1,02 , 40,028 0, 0,65 | +132 | —0¥ 0,68 ¥ a ‘Vuille-Roulet, St-Im ” . > 
Paul Ditisheim. S. A., La Chaux-de-Fonds » acier 0,60 27 | —0,003 0,2 40,22 | +12 | +0/ 0,47 le Bourquin. La Chaui-de-Fonds. > . > 
faba? des Longines, St-imier ’ 2388121 . acier, cbe Ph. —121 4 —0,033 0, —0,08 —0,86 1, 0,77 .! nilie-Ro. rae St-imier. > » » 
aon Ulysse Nardin, Le Locle 19893 > » —2,05 , +0,001 0,08 0,45 | +065 1 0,89 2 Henri Rosat et Henri Gerber, Le Locle. » . > 
19872 » ” -141 ¥ 0,000 0, 28} --1,88 x 0,52 y. » » » 
Albert Pellaton, éléve de Técole @horl., Le Locle 1330 » coudé acier 45 , —0,101 0, —0,4 Hy 0, 0,58 5 Albert "Pellaton, éleve J de V'éc.d’horl., foteds. + » 
Maison Ulysse Nardio, Le Locle 19909 » acier, cbe Ph. 05 , +0,137 0,04 40,57 | —1,01 0,55, } Henti Rosat et eet, Le Locle. » > 
Agassiz Watch Co, St-imier 242948 » » 62 2 —0,045 0,03 0277 +0,06 | —0, 0,59 .f Auguste Zahnd, St-Im » » 
Paul Ditisheim. S. A., oe Chaux-de-1 Fonds 50110 | ressort acier —257 0,2 —0,051 0, +0,20 +095 | +0, 045 ,f — ite Bourquin, 7 ‘Chaux-de-Fonds, » » 
Hered nd des Longines, St-lmier 127 | aocre acier, cbe Ph. 1,465 0, —0, 0, —1,15 —0,35 1, 050 x uille-Roulet, St. Imier. » » > 
bral ita Movado, La Cl 1x-de-Fonds » 1,28 | 0,2 —0,043 | 0, —0,28 | +0,19 i 0,21 5 | Edm. Ditesheim et Louis Augsburger, Game, Balancier acier-taitoa a 
tisheim, S. A., La 9 ,aux-de-Fonds 36107 » acier . 3.16 0, 40,028 0, 87 +0,67 | —1; 0,65 * - is, ux-de-Fon Balancier Guillaume * » 
son Ulysse Nardin, Le Locte ; 13723 » acier, cbe Ph, 1,86 0,22 | ~-0,020 0,33 9 | —012 | —03 0,30 Henri Rosat et Henri Gerber, Le Locle. » » . 
» 15992 » acier, 2 cbes Ph.|) —2,99 0,25 0,058 0,23 +0,13 0,4 | —0/ 049 ¥ » » 7 7 
» 18930 - » —0,96 0,22 | —0,045 0,2 0,00 | 41,82) +1, 0,71 5, » » » 
Paul Ditisheim, 5S. A., La Chaux-de-Fonds 46873 » acier —0, 0,17 | —0,080 0, —0, +008 | —1,2 0,57 4, Au ast iy noe Ls  Chaur-de-Fonds + > . 
Fabrique des Longines St-imier ° 198 » acier, cbe Ph. +1,96. 0,2 40.019 0, —6, —1,15 | —0,5 062 4, Arthur “Hofer, - . * 
” . . a ° mie. |. * * —0,26 0,2 —0,092 0,02 +005 08 | —0, Ost 4 A Vuille-Rouiet, o . * 
Paul Ditichelen, Ss. aes La Chaux-de-Fonds an 46879 . acier +091 0, +0,064 40,65 1,5 1, 0,69 46. ars bois, La Chavrde-Fonds. + . a 
a. yates » jiu —2,96 6,2 —0,003 —0,17 01 x 0,73 4, non maior ” 
Pobrique des Longines, St- salen. 2388119 ” acier, cbe Ph. —284 0, +0,050 5 —0,70 —4, 0,83 4, A. Vuille- Roulet, St-Imie: ler. Balancier Guillaume a 
Maisoa we age Nardin, LeLocle ~ Pe ie 1 » acier, 2 ches Ph. 53 0,2 —0,005 ¥ 0,38 —2,03 -1 0,86 4, Rosat et Henri Gerber, Le Locle. » . 
Fabriqee jes Lane, St mer * 2962199 » acier, ete Ph. 1,35 0, +0,131 38 —0,05 —0,42 +0: 056 4, Arthar Hofer, St-Imier. » » 7 
20507, » |, 86 0, —0,041 1 +0,32 —0,16 | —0/ 085 4,2 A. Vuille-Roulet, St-Imier. ” » » 
Paul Ditisheim, x A., La Chaux-de-Fonds 36111 » 0,77 0, ay , 06 +105 | —0, —1, 07 4,3 W.-A. Dubois, La Chaux-de-Fonds. + + . 
lysse ‘Nardin, Le Locle 1 > an oe Ph. 1,06 0, 1 0,90 —0,73 Y 058 iM, Henri Rosat et He: wel seams Le Locle. ” » . 
Fabrique des Longines, St- — e 2 2 » 53 0,: —0,028 0,1 1.20 40,97 aT 0,77 4, Arthur Holter, St-Imi » » > 
Maison Ulysse Nardin, Le Loc’ eh ca ne 19894 » . 96 0, 000 01 0,90 —1,47 20 0,77 4) Henri "Rosat et Henri’ Gerber, Le Locle. 7 + » 
Febriques Movado, La Chaux-de-Fonds 360160 | ancre Ph. —1,38 0,2 +0,031 , —0,40 132 10 0,55 13,9 | Edm. Ditesheim et L* Augsburger, Caam-de-feats. Balancier acier-laitoa Oe priz 
Edgar Boss, éléve de aecele Whorl. Le Locle 1 » » 12 0, —0, ,f 23 1,28 IS |, O93. 138 | Edgar Boss, dine és [tools (heregerie, Le Locle. Balancier Guiflaun.e 
Chands- Foods 36166 » acier 1,31 0, +0,007 .f 150 3,72 1,16 13,7 | W.-A. Dubois, La Chaux-de-Fonds. » » v 
vannes e 26 » acier, 2 ches Ph. 1,16 0, — 0,059 0,35 -0,17 d34 13; Jules Jaquet, Tavann » 7 - ’ 
lysse Nardin, Le ‘Lee le 19887 » » —1,88 0, 019 f 1,02 HA —0,1 050 13, jesat et H. Gerber, Le Locle. * 7 2 
Etienne Racine & Henri-A. ge Le Locle 935 | ressort 2 ches Ph. 1.80 . 054 k —0,60 0,45 +0, 055 13, Henri A. Pellaton, Le le. » . n 
Maison Ulysse epee io Loc! 19903 | ancre | acier, 2 ches Ph. 12 4 0,059 , 22, -1,63 —0, 084 13,3 H tet H. Gerber, Le Locle. ~ 7 g 
Henchoz Fils, Le 1 78174 » Ph. 2,52 | —0,018 x 1,40 -1,2 +4, 0,65 13, Emile Jeanmairet, ocle. . + € 
Fabriques Movado, t a Chaux-de-Fonds » » —2,93 ¥ 002 e +060 | ~0, =1 0,55 13,0 | Edm..Ditesheim et Louis Augsburger,ttum-tefeats.|  Balancier acier-laiton 3 
Maison Ulysse Nardin, Le le 19892 » acier, cbe Ph. 40,23 | 065 ) +0,12 40,0 s 1,02 12,9 H. Rosat b ocle. = Guillaume 
Fabriques Movado, La Chaux-de-Fonds (360157 * Ph. —0,42 2 —0,107 x —0,0 +1, 0, 0,48 12,8 Edm. Ditesheim et L* Lyra Chas - 60 -Fonds.. Balancier acier. * 
Maison yee Nardin, Le Locie 19886 » aden , cbes Ph. | —118 ¥ +0,003 . 95, —0, 6, 0,72 12, H. Rosat et nea make ocle. Balancier Gulfleume ° 
: 19908 » cbe Ph. 73 3 —0,064 * 107 | —2) -0, ‘69 12) . * ° 
: 19897 » » 0,36 . —0,061 . +110 | 44; 0; 79 125 » Pr 
Werner Gindrat, éléve de Vécole @horl., Le Locle 1374 » Ph. +0,67 ¥ —0,085 —007 | —1 1, 052 12, Werner Gindrat,. él. de récole Whorl., Le Locle. Belancier acieraitoa e 
does was des tongpe, St- Imier 2 2961117 » acier, cbe Ph. | —1,10 ¥ —0,058 ¥ +133 | +0, 0,52 124 | A. Vuille-Roulet, St- ain pier. Belancier Guillaame o 
: » . 133 ¥ —0,070 10 —0,20 | —1, 1, 1,02 12,3 | Arthur Hofer, St or » . ’ 
Fabriques Movede, ta Chanx-de- Fonds . at 3 » Ph +0,01 2 —0,077 40 40 —0, —0,3 0,67 12,2 Edm. ei Lacie Augeburger, (asui-te-feats.| Bulancier acier-taiton v 
Maison U! Nardin, Le Locle » aces, Zebes Ph.) —1,96 f °0,2 +0,043 0,76 45 +0, +4, 0,74 12,2 . Resat et H. Gerber, Le Locle. -Balancicr Guillaw q 
Paul Diti p, S.A., La Chaux-de-Fonds . . 36113 » acier 41,87 5 —0,026 0,30 88 | —0, 2,2 0,86 12, W.-A. Dubois, La Chaux-de-Fonds. » . - 
Maison Ulysse Nardin, Le Li 5 18362 | ancre acier, cbe Ph. —1,30 —0,010 0,25 0,07 | —0,02 ; +4302 132 f H. Rosat et H. Gerber, Le Balancier Guillaume 
Albert Rickli, éleve de ecole by ‘horl., Le Locle us coude acier 2,00 —0,056 0,08, 38 | 40,06 | —1,23 0,57 a A. Rubin et C. Huguenin, toe 1s ica, LeLocle.| Balancier acier-laiton 
waletqee des Longiaes, St-! imier - ancre acier. cbe Ph. ,00 —0,022 0,18 017 —2,70 —182 1,18 7 Arthur Hofer, St-Imier. cae Cateume 
2388117 » » —0,64 —0,082 0,05, 40 +2,69 1,10 a A. Vuille-Roulet, St-Imier. 
» 7 . 2962202 . » +1,% —0,021 0,09 113 —0,6 | -—0,35 0,72 ls Arthur Hofer, St-Imier. . . 
1916 » acier, 2 cbes Ph, —2,5 —0,031 0,16 0,37 183 +2,87 1,15 A ¥ » * 8 . 
Seeriqnee Movado, La Chaux-de-Fonds .. , 0014 ” 6 x —0,028 0,92 —1,2 0,99 | —0,20 0,56 * cin Ditesheimet Louis p Asghar, Ganetab: Balancier acier-laiton 
Maison UL yue Nardin, Le seed tae 15095 » acier, 2 cbes Ph. 40,018 O54 05 —2,14 | .~—1,72 1,20 A josat et H. Sorten, Se Balancier Guillaame 
<8 1 » acier, cbe Ph. , —0,039 0,20° +1,00 44,10 0,00 069 4 . » 
Fabriques “Movado, La Chaux-de-Fonds ane 340011 » + \ +0,065 0,99 +0,97 1,12 | 40,75 0,63 0 Edm. ” Ditesheim ¢ et Ls Augsburger, Cusmi-de-feats. | Belancier acier-laiton 
Fabrique des Longines, St- — ier + + « | 2962270 » acier, cbe Ph. —1. 106 0,40 —0,58 24 | —0,32 1,00 is Arthar eer. St -_ ier Balancier Guillaume 
* . , | 2962278 » » eet —0,108 | 0,49 | +010 1,60 | 40,07 | 0,77 x » ° ‘ 
Fabriques Movado, La Chauxde- Fonds ‘ 340010 » * Ph. —1, —0,088 1,45 +0,33 | —047 | —0,50 0.35 5 Edm. Bitesheim oy hs Lanne, (Chaur-de-Fonds. Balancier acier-laiton 
Fabrique des Longines, St-Imier  . ‘ » acier, cbe Ph, —1,44 —0,073 0,07 —050 | +0, +003 1,11 5 Arthur Hofer, St-I Balancier Guillaume 
Sr nri A. Pellaton, 1011 * 2 cbes Ph. +0, —0, 0,28 —1,00 0,17 085 a Henri-A. 553 i n on Lette. ry 
Ulysse Nai Locle 19871 ” acier. cbe Ph. - 0,018 0,24 | —0,5: 40,75 0,60 i H. Rosat et rber, Le Locle. . » 
Paul Ditis! pian, A.. gh Chaux-de-Fonds 30924 » acier O11 0,05; 0,26 +0,43 + 0.94 Mile Morie Bourquin, La 1 Cha-de-Fonds . 7 
Gaston Racine, e de eg - horl., Le Locle | M15 » . 41,13 0,011 0,07 —0, 0,75 Gaston pate te . ” * 
Maison Ulysse Nerdio, 5 1 » acier, 2 ches Ph.| —1,68 —0,016 0,25 0,; 45 0.85 , H. Rosat et H. Gerber, Le Locle. . * 
» 1 » acier, che Ph. +0,61 0,058 0,18 1, 1,40 0,86 5 » o ” a - 
» 15103 » acier, 2 ches —0,96 25 0,047 0,4 1,2 —2,18 0,74 . » » » 
Fabriques Movado. La Chaux-de-Fonds 340012 - Ph. —2,52 043, 1,07 F —0,38 0,68 x Edm. Ditheten et Ly Anguurer, Chawt -do-Fonds. Balancier atierdaitoa 
» , 340019 » . 12 28 ,068 | 0,68 ¥, —1,08 | 0,75 * ° . . 
Paul Ditisheim, S.A., Chaux-de-Fonds 36114 7 | acier 71 % —0,054 0,19 1,62 38 25 0,96 3 A. Dubois, La Chaux- ie-Fonds. Ralancier Guillaume 
Maison Ulysse Nardin, Le L ce 1 » acier, cbe Ph. —0,10 a 068 0,29 1,4 —2,10 | —0,39 0,79 & Mi “Rosat e H. Gerber, Le Locle. » . 
nt ingines, St-Im > 2057161 » | . 1,99 y —0,096 0,22 —0,75 +189 | —1,20 1,05 , Arthur Hofer, St-Imie o > 
Paul Ditisheim, S. A,, La C oeated ae-Fonts 3 36132 » sp a —0.07 37 029 0,29 —0,37 —1,73 |} —2,05 0,89 5 Augus.e Bourquin, ry Chaux-de-Fonds. 7 » 
Fabrique des Longines, I eed = R 12279 » —1,02 20 —0,097 0,01 74,37 9 | —1,40 a 10, - ur Hofer, ‘St-Imier. » = 
Maison Ulysse Nardin, Pa 18940 » octet, ix ches Ph. —3,50 34 062, 0,69 —0,40 30 1,93 76 9,9 . Rosat et H. Gerber, Le Locle. » 
Marcel Schneider, La Chat aeFonds ee 1917 » —0,92 t 072 0,44 —13 0,33 —0,1 y, 98 Maree Schneider, La ‘Chaux-de-Fonds. . * 
Paul Ditisheim, S. A., La Chaux: Fonds . 30929 » ane —0,68 0, —0,081 07 —0, —1,52 +0,43 y 5 . Dubois, La Chaux-de-Fonds. « » 
Poche ge Lsatg ae * Chautcde-Fonds . Olo1 ~ h. —b, 0,30 +0,031 71 02 41,76 | —1,7: , 5 Baw: ey eim et Le  Aagiberpie, Chaut-te-feets. | ~Balancier acier-laiton 
Maison UL Nardin, Le Loc me 18 7 acier, cbé Ph. —0, % —0,038 14 3,04 0,70 | —2 ¥ \ H. Rosat et H. Gerber, Le le. shoe Guillaume 
Fabriques 3 fovade, la Chaux-de-Fonds 24 360162 » le -\ 26 | —0,099 34 . —2,59 |. —3, © 5 Edm. Diesheim et Ls Augsburger, Gaetan. iton 
— 340029 » 2 cbes Ph. +0, 1,30 ~+0,036 89 —0,30 —1,02 | —0,5 *1, & Belancler Guillaume 
° 340022 » + —0, ) 34 —0,059 22 --0,7. 22 1, , )2 Bala acier-laitoa 
Maison Ul ysse Nardin, Le Loc! cle 14800 » acier, cbe Ph. ~0, 27 —0,030 04 —2,1 47 ¥ x ¥ Rosat et H. Gerber, Le Loele. Balancter Cita 
Paul Ditisheim, S. A.. La Chaux-de-Fonds » acier +2,2 s 0,033 0,27 +13 1,04} —1, .! a1 “A. Dubois, La Chaux-de- Fonds. a 
Fabriques wonky La Cl haux-de-Fonds 360159 » " = ¥ 027 38 —0,3 25 | —0,5 is 99 Baim: Ditesheim et L seo.” La Chto romte. Ralancier acier-laiton. 
Maison Uljee Nardin, Le Locls cae aie 18363 ’ acier, cbe Ph. —2, . —0,058 33 1 x 18 a 9,0 = tee it et H. Certien Balancier Guillaume 
ie 15309 . » +0,; ¥ 0,057 20 e —0, gS 9,0 » . 
Paul Ditisheim, S.A., La Chaux-de-Fonds . 30928 » acier -0, ¥ $0,023 67 f +4 6, 70 89 ” pubois, Le ‘Chaux-de-Fonds- » . 
Fabr riqees | Movado, La Chaes-de-Foads uM » 2 ches Pn. 2,44 ¥ 0,027 66 -1,Z —0; -0, 97 8,7 Bam: Ditesheim et Ls Augsburger, some. . . 
360158 ” rh. 41,2 , 104 63, + 0,80 —A 3,2 91 86 " Balancier acier-laitoa 
rner Gindrat, éléve de récole Whorl., Le Locle 1376 » . —2,33 3 008 94 1,8 +2, +1) 0,89 86 Werner Gindrat, a, de récole @hor!l. Le Locle. 7 . 
Withee Matthey, éléve de tgeale ¢ Whort., Le jade 1427 » -+0,85 034 72 —0,1 —1, —1, 0,95 s, Wilhelm Mat! ct. Gaber de ecole hort. cus + + 
Maison Uyne Nardin, Li ince 15441 » acler 2 ches —0,! 3 095, 51 1,4 +0,94 44,2 0,92 s, H. ee Le Locle. Balancier Guillaume 
19889 . acier 2 ches Ph. | —0O/ 3 —0,028 1S 2,76 —0,62 —0,75 0,80 ” » . 
Paul Ditisheim, S.A., La Chaux-de-Fonds sas » sina Pe He 5 my 4 18 Hy ; 82 re He w-- Dabels, Ee Chane Fonds - . 
‘al jue des Lon, nes, St- 296227: » . acter, c! le C 2 6 , = - ° . -Imier. e 
Fabridves Mowde, La Chaur-de-Fo 340026 » acier 2 5 —0,020 1,47 —0, —28 —0,65 1,48 é Edn. Ditesheim et Ls A , la tof. | Balancier acier-laiton 
ul Ditisheim, S. A., La Chaux-de-Fonds 30850 » : 44, 3 0,111 4 | —0,9 . +2,05 134 3 | W.-A. Dubois, La Balancier Guillaume 
Eugene Huguenin, éiéve de l'école d’horl., Le Locle 1301 » Ph. —0, 0,52 | —0,100 20 | 0; .- —2,10 0,91 2 | Eugene Hu él. de I'Scoled’horl., Le Locie4. . » . 
Fabriques Movado, La Chaux- de-Fon ds, 340006 » + a 0013 |" 4 fos x * Wo £ im. me im, et Ls Angiburger, Rete. Balancier ecter-lelten 
. ; 340021 » » - |, 8,073 J E i, » 
Edgar Vuille, Héve de I'école dhort., Le Locle.. : 1378 » » +0; 0,45, | —0,061 43 2, 352.) 145 Werner Gindrat, él. de Vécole @hori., Le Locle.| Balancier Guillaume, 















































EDITOR'S NOTE.—To expedite publication, the above table was reproduced partly 
French words are as follows: Ancre = anchor escapement; tourbillon = tourbillon, 
referring to hair spring, the word acier means steel, 


Guillaume refers, of course, to the Guillaume balance made of invar; 


an 


d acier coudé refers to the Breguet spring. Under the column entitled 
balancier acier-laiton, means brass and steel, the compensation balance. 




















as it appeared in the French version, The English equivalents of 
ressort = spring; deténressort = spring detent . Under ‘the:column 


“Remarks,” balancier 





THE JEWELERS’ CIRCULAR 


September 24, 1919 © 








ESKA€ 
~- ALARM CLOCKS 


FULLY GUARANTEED 


In case lots of fifty clocks or more, the 
following prices apply. Assorted clocks in 
a case if desired. 

OUR LEADER, Top bell, $1.25 

ESKA No. 1, Back bell, 1.50 

ESKA No. 2, Intermittent, 2.00 

ESKA No. 3, Eight-Day, 2.50 

RADILE No. 1, Luminous, 2.25 

RADILE No 3, Luminous, 3.25 

RADILE No. 4, Luminous, 2.00 

CUPID, 2-inch, Alarm, 2.90 


BETTER ORDER YOUR SUPPLY NOW 
FOR TKE FALL 
Samples Sent on Request 


ESKA MANUFACTURING CO. 


BALTIMORE, MD. 


For the convenience of dealers in Greater New 
York, we maintain an office at 9 Maiden Lane. 























CONSERVATION OF TIME 
IS VITAL TO SUCCESS 


Jewelers permit us to show you how 


TITAN ssi TOOLS 


for Chasing, Engraving, Hammering, Hub and Die 


Making 
Will SAVE you TIME! 
INCREASE your EFFICIENCY! 
REDUCE your COSTS! 
ADD to your PROFITS! 














No. 2 Outfit Complete 
MORE WORK PER DAY THE ‘‘TITAN’’ WAY 
READY TO RUN THE HOUR RECEIVED 


Your copy of our complete catalog will come to you on 
request, 


TITAN AUTOMATIC TOOL CO., Inc. 
25 West Broadway New York 
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JUST RECEIVED a Complete Stock 
of the World Known 


ws Bas Oe 


WATCH CRYSTALS 


We are prepared to fill your orders promptly at the 
following prices: 
Genevas, 70c a doz.; $7.00 a_ gross. 


Miconcave, 60c a doz.; $6.00 a _ gross 
Less cash discount of 6% 





We will also continue to carry a full line of the genuine 
K. K. Brand of crystals at our usual price. 


Genevas or Miconcaves, 50c a doz.; $5.40 a gross. 
Less cash discount of 6% 





TO CLOSE OUT (While they last) 


Other Japanese Brands—Genevas or Miconcaves 
3 gross assorted, $3.80 a gross 
es - $3.60 a gross 


When ordering state Brand wanted 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 
3rd Floor, Heyworth Bldg. CHICAGO 














EMBLEMS 


ENAMELED AND UNENAMELED 


oO 


1480 1678) 


1667 1668 
MADE IN GOLD, SILVER AND BRONZE 


HeErRPERS Bros. 


SETTING MAKERS 


EST. 186S 





18 CRAWFORD ST. NEWARK, N. J. 











Siow 


~— 
If 


FN Ct 


Gr Mann 





